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CAT’S out of the bag—both 
T etch and Pontiac announce 
Jnid-season models in this issue, 
hus confirming the grapevine 
wlegraph tip we’ve been hearing 
fr several weeks. In the case of 
Buick, there are four new body 
models, while Pontiac is springing 
ithe Metropolitan Torpedo sedan, a 
fur-door, four-window model on 
the deluxe chassis. Coming home 
fom California and plunging into 
the activities attending the debut 
of the offerings of the two com- 
janies, I had to look at the cal- 
mdar twice to be sure that it 
yasn’t August instead of January 
when I was invited to go to Flint 
and look at the new Buicks. 

s* *« * 

LOOKING THE job over at Flint, 
the newcomer is Buick, in four 










at alower price. Despite the rumors 
Iheard in Los Angeles, there won’t 
be a new and smaller motor. The 
body, though, is brand new, with 
graceful lines that should have a 
strong appeal to spring buyers. 
Harlow Curtice and Bill Hufstader, 
before going ahead with the new 
‘job, studied the situation, coming 
ito the conclusion that the new 
model will broaden their market, 
be an insurance against the future 
and give them a further spread 
inot only on model range but price 
range as well. ‘ 


SALES MANAGER Hufstader 
can’t deny that the present ’41 
models have not been the biggest 
jbread-winners he or the company 
has ever had. His little black book 
shows that up to Jan. 10 he had 
retailed domestically 120,000 units, 
which is approximately 20 percent 
‘better than he did in the same 
Period with his ’40 models when 
92,000 deliveries were made. 


_ There will be four body styles 
jon the newcomer, which is expected 
jto increase the °41 quota by 20 
' Percent. This projection has caused 
the smiling Hufstader to revise 
the quota of 300,000 he set when 
‘he unveiled the new stuff last 
j fall. Now, counting on the help of 
‘the new baby, he is shooting at 
from 350,000 to 360,000 for the 
model year. 


* * * 


| ANOTHER VETERAN of the 
} automobile industry is missing at 
toll call — Eric Lubeck, who passed 
along at the Army hospital in 
arborn on the 22nd. He’d been 
(See SPARKS, Page 27, Col. 1) 
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Dealer Shows are Planned; 


Richberg Quits NADA Post 


Knudsen Expects 
AmpleProduction 


Of Cars in 194] 


But He Sees Few Radical 
Changes in the New 
Models for ’42 


DETROIT. Assurance 
that there would be 1942 
models—and that he thought 
“there would be an _ample 
production of automobiles’ 
was given last week by William 
S. Knudsen, director, Office of 
Production Management, although 
the former president of General 
Motors said there would not be any 
radical changes. Knudsen indicated 
that fewer changes in design were 
necessitated by the fact that the 
tool industry was so _ urgently 
needed in defense production. 

Harlow H. Curtice, general man- 
ager of Buick, also revealed that 
curtailment of automobile produc- 
tion because of priority of defense 
needs, would not be in the current 
year. 

“Beyond the end of the 1941 sea- 
son only a rash man would venture 
a prediction,” Curtice said. “Priori- 
ties on tools may in the future, 
affect products outside of the de- 
fense field.” 

Automobile manufacturers  al- 
ready have agreed to leave some of 
the chrome work off of new models, 
to save zinc, a material which is 
needed badly and of which this 
country does not have an over- 
supply. Despite the fact that labor 
was said to be in demand for 
defense industries, toolmen in De- 
troit last week said that they were 
not yet taxed to capacity. 

The real demand for defense 
workers will probably come when 
the new plants, being rushed all 
over the country, are complete and 
have machinery installed. Knudsen 
revealed that some plants would be 
ready by April or May while the 
greater number would be ready to 
start production lines by the fall. 

Stressing his biggest need to get 
the defense program into producing 
tangible results, Knudsen said he 
needed time most of all. 





Annual APEM Meeting 
Postponed to Jan. 31 

DETROIT. — Announcement was 
made Friday that the annual meet- 
ing of Automotive Parts and Equip- 
ment Manufacturers Assn. sched- 
uled for Jan. 28 at Hotel Statler 
here, has been postponed until Jan. 
31, at the same hotel. 

William S. Knudsen, key speaker, 
had accepted the assignment tenta- 
tively but now finds he cannot 
speak on Jan. 28. He has guaran- 
teed his appearance at the dinner 
on Jan. 31. 





PONTIAC HAS added this 


wh 3 ce line. is the lowest- our. 

eelbase deluxe line. It * follows in almost every t e higher priced 
do four-door sedan. It is available with pot 
sed delivered price of the six is $921— 
d as in other models, offers the eight 


ntiac has ever built and 
22-inch wheelbase Custom torpe 


tix and eight-cylinder engines. Adverti 


new Metropolitan torpedo sedan to its 119-inch 


iced four-door, four-window sedan 
: detail the higher priced 





OLD AND NEW. L. C. Cargile, center, Chevrolet dealer in Texarkana 


é 


—Automotive News Photo 
. Ark., 


was elected president of National Automobile Dealers Assn. in Pittsburgh 


last week; formerl 
(D. C.) Bui 
is W. L. Hughson, San 
vice-president of NADA. See other p 


was vice-president. At left is Stanley Horner, Washington 
ck dealer, who retires after two terms as president. At the s 

Francisco, oldest Ford dealer in the world, and a 
hotos on pages 2 and 6. 





Pontiac Offering 


Buick Announces 


NewMetropolitan | Four New Models 


Torpedo Sedan 


PONTIAC. — Pontiac dealers 
throughout the country are show- 
ing a new sedan, according to D. 
U. Bathrick, general sales man- 
ager. It is the Metropolitan Tor- 
pedo sedan, a four-door, four- 
window model on the _ deluxe 
chassis. 

The Metropolitan Torpedo sedan 
is the lowest priced sedan of its 
type Pontiac has ever built, says 
Bathrick. It is completely new to 
the lowest priced 119-inch wheel- 
base line of Torpedo models and 
like all other 1941 Pontiacs is 
available with either six or eight 
cylinder engines. 

Heretofore, this four-door, four- 
window sedan has been offered onlv 
in the higher priced 122-inch 
wheelbase Custom Torpedo line. 
Pontiac and Fisher body engineers 
are now making the smart styling 
of the top priced four-door model 
available in the lowest price range. 

The Metropolitan Torpedo sedan 
is purely an addition to the Deluxe 
line. All other models including the 
four-door, six-window sedan are 
being continued. 

The advertised delivered price is 
$921—the same as the six-window 
sedan, and as in other 1941 Pontiac 
models, it offers the choice of an 
eight-cylinder engine for only $25 
additional. 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1940 1989 
Pos. Make Pos. 
1—801,510 Chevrolet 560,469— 1 
2—512,451 Ford 455,2838— 2 
3—417,975 Plymouth 3838,892— $ 













4—278,280 Buick 204,167— 4 
5—220,831 Pontiac  148,868— 6 
6—188,391 Olds 136,445— 7 
7—186,812 Dodge 170,743— 5 






8— 97,419 Studebaker 80,228— 8 
9— 93,664 Chrysler 61,699—10 
10— 76,530 Hudson 58,408—11 
Total All Makes 
3,220,936 2,509,844 


For complete standings of all 
makes, see Page 23, is issue. 








At Lower Price 


FLINT.—Addition of four new 
models to the 1941 Buick Series 40 
Special line, having new torpedo 
styled bodies, three inches shorter 
wheelbase and a six-inch reduc- 
tion of overall length, was an- 
nounced Friday by Harlow H. 
Curtice, president of Buick. 

The cars have been entered in 
volume production and deliveries 
now are being made to dealers with 
public showing of the new models 
scheduled for Feb. 1 in showrooms 
throughout the country. 

Designed as an addition to the 
lowest priced group of Buicks, the 
new models will extend this manu- 
facturer’s price coverage to lower 
levels. 

The four new models are built 
on a shortened Buick chassis hav- 
ing 118-inch wheelbase and include 
a@ six-passenger, four-door sedan, 
six-passenger sport coupe with full 
width rear seat, three-passenger 
business coupe, and six-passenger 
convertible coupe with automatic 
top. 

The new cars compare in design 
with the present Series 50 Buicks 
and exceed them in performance 
and economy, according to the an- 
nouncement. Delivered prices in 
Flint range from $915 to $1,138, 
representing reductions from $20 to 
$31 under corresponding models of 

(See BUICK, Page 2, Col. 3) 
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Cargile Elected 


Assn. President 


Conclave Attracts 1,200; 
‘Trick’ Merchandising 
of Cars Scored 


By Pete Wemhoff 
anaging Editor 
PITTSBURGH.— Urged to 
put their “houses in order” 
for any emergency under the 
National ense program, 
National Automobile Dealers 
Assn. members in a near-record 
number of 1,200 saw these develop- 
ments last week at their 24th an- 
nual convention here: 
1 Every effort will be made by 
local associations to stage auto- 
mobile shows as usual next fall 
after dealers received assurances 
that there probably would be 1942 
models. New York City dealers will 
meet in near future to decide 
whether they will take over New 
York show cancelled by car mak- 
ers, with favorable action indi- 
cated. 
The nation’s dealers, facing a 
seller’s market with retail de- 
mand heavy, were urged to organ- 
ize locally to cope with problems 
arising under the defense program, 
train more mechanics and go after 


New Officers 


Following officers were elected 
by National Automobile Dealers 
Assn. last week: 


President—L. Clare Cargile, 
(Chevrolet), Texarkana, Ark.; first 
vice - president — Harry Sommers 
(Chrysler-Plymouth), Atlanta; sec- 
retary—Arthur E. Center (Ford), 
Springfield, Mass.; treasurer—Da- 
vid E. Castles (Buick), St. Louis, 
re-elected. 


Chicago won over Cincinnati, 
Detroit, Des Moines and Miami as 
the site for the 1942 convention. 
Dates will be set later. 








service business in earnest to off- 
set possible loss of new car volume 
+ laa defense-curtailed produc- 
tion. 
3 Donald R. Richberg, hired by 
NADA a year ago to represent 
dealers in factory-dealer round- 
table negotiations, resigned after 
reporting that he found factories 
“still uncooperative” and thought 
further negotiations along these 
lines would be unproductive. 


4 Howard V. Clark, manager of 
sales, sheet division, Carnegie- 
(Continued on Page 6, Col. 1.) 
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WITH 118-INCH wheelbase chassis and six inches shorter over-all | 
- ength 
new bodies of the Torpedo type and popular Buick styling and appointments’ 


four new models are announced as additions 


to the 1941 Buick Series 40 Specia 


line. Above is the new four-door sedan. Engine and chassis specifications are 


the same, except the shorter wheelbase, 





as the regular Buick Series 40 line. 


6 ix-window sedan an 
Same as the six-windo standard, sport and convertible coupes, 


for only $25 additional. 





Other models being introduced are 
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4,094,354 Cars and Trucks Sold in U.S. During 1940| , 


Attend NADA Conclave . . . Eee 7% While ; 


Trucks Rise 21% 


DETROIT.—Retail sales of cars 
and trucks in the United States in 
1940 were 26 percent higher than 


PREPARE 
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Attend NADA Conclave . . . 


BB ia 

















in 1939, totaling 4,094,354 units. a 
i According to Automobile Manufac- “Ma 
i turers Assn. This compared with p bave 
; sales of 3, 244,278 units during the qs put | 
} previous 12 months. a cash 
The 1940 totals were 3,461,791 ricultur 
cars, an increase of 27 percent, and r custo! 
632,563 commercial vehicles, repre- i ; eustome 
: . coum, t ive Ne 3 PI ! 
a a gain of 21.5 percent over} ROM WEST of the Mississippi hail these dealers attending the NA gaditions 
Ptssenger car sales in December, | Mtapesin Meats Bot beelidant aid "gen" Sithier td chines Sanita: ar 
—Automotive News Ph cember, , *» , Boicy?”— 
aaa CHAT at NADA conclave in Pittsburgh last gosh. iam a. on ht, 1940, totaled 317,379, and reset Dealers Assn.; E. fr. Lied, Lied Motor Car Co. (Buick), Omaha, past prenaent 7 
ur G. Miller, - & M. Motor Co. (De Soto-Plymouth), Galesburg, ci al 60.728 oe of NADA, and Harold M. Symons, H. M. Symons (Buick), Cheyenne, W 0 
past president, Illinois Automotive Trades Assn., of which ‘he is at present| > <>, V°Te ©)‘, increases of 15.7) director of NADA from Wyoming. PT" Boar Mr 
vice-president; Charles H. Touhey, Orange Motor Co. (Ford), Albany, N. Y.,| 24 46.7 percent, respectively, over “We we 
s an and treasurer of Empire State Automobile Merchants Assn., of which| the corresponding month of 1939 
eis s past president, and Jerome B. Rusterholtz, Rusterholtz & Rossell rd 7 ie depar' 
Syracuse Automobile Dealers Asse, °° +"? POs President and now director of Pontiaec’s Sal hand) 
ontiac’s Sales ane 
* o ple 
Show Big Gain Pt 
* at 
In Mid-Januarv for 
PONTIAC.—Retail deliveries of a 
new Pontiacs for the 10-day pericd P 
: ending Jan. 20 were 8,672, making 
i" a total for the month to date of My an 
12,409, according to D. U. Bathrick, 
general sales manager. Unfilled or-| LEFT TO RIGHT, Jim Davis, Davis & Child Motor Co. (Chevrolet), Hutch. 
ders increased during the month| inson, Kans., past director of NADA from Kansas; Henry J. Kittrell, Kittrell- 
reaching a total of 10,322. Milling Motor Co. (Dodge), Mobile, Ala., president, Alabama Automobile Dealers 
Sales of used cars by Pontiac| As™Wiitts "anise, Yoo tweceny Sian” Reason, Ins ESTP ut | 
’ . - » Evanston, Ill., an 
dealers were 15,385 for the second} Chicago Auto Trade Assn. ” reasurer of 
LEFT TO BIGHT, Al B. Smith, A. B. Smith Chevrolet Co. (Chevrolet),| 19 days of the month making a 
Portland, Ore., past’ president of Portland Automobile Dealers Assn.; Eari| total for the month to that date of 
B. Hunt, Hunt Automobile Co. (Ford), Beeville, Tex., serving his second | 23 821 
H term as president of Texas Automobile Dealers Assn., and Julian L. Williams, ; coe : 
Julian L. Williams (Buick), Norwich, Conn., past president and now director| Bathrick has just returned from 
of Connecticut Automotive Trade Assn. a trip through the East, Middle- 
: west and as far west as Denver lem in 
and reports that dealers are very who sta 
enthusiastic and look for un- basis ha 
| precedented sales this spring. the shoc 
Buie pf Cas! 
) (Continued from Page 1) IS ¢ 
the 121-inch Series 40 models, and een 
129 under the 121-inch wheelbase q 
i $ f : LEFT TO RIGHT, John Hughes, Hughes & Truesdale (Hudson), Bradd wer, pal 
| Dent largest “convertible "as the| StilgS "x, "ag eettns pies" ome teeta eget, gee fame wit 
’ “9 ’ ollege a o> . ad 
snsetia ilar dalle a a Buick line. Jeffries, Hodson Motor Co. (Hudson), Pittsburgh. aT a oe a 
HT, Horace L. Taylor, Mayflower Motors (Chrysler-Plymouth), With the exception of the three- service 
} Akron, O., serving his second term as president of Ohio Automobile Dealers inch aoe agente nal they constant 
: Assn.; Percy J. Hunt, ‘“‘Hunt For Chevrolets’’ (Chevrolet), Buffalo, president . cao ae ash. Pa 
| of Buffalo Automotive Trade Assn., and David G. Kelly, owner of Valley | have identical chassis units with * % 
Motor Co. (Dodge-Plymouth), Grand Forks, N. D., and Koppang-Kelly Co.|the 121-inch wheelbase Series 40 ist of « 
/ (Dodge-Plymouth), Fargo, N. D., and regional vice-president of NADA. cars, with radiators, hoods, and toll mus‘ 
: sheet metal the same as in the the deal 
larger series and body trim, in- the serv 
terior equipment and _  appoint- tantly i 
ments identical within the limits of capital. 
the new body styles. when a 
The new cars are powered by the unt to 
Buick engine used in the Series 40 go el 
and Series 50 Buicks, and with a nce ni 
higher power weight ratio in the Ba i 
new models deliver slightly im- iven the 
f proved performance and economy. _ ar 
. Introduction of the new models! LEFT TO RIGHT, Harry F. McCool, McCool Aute Co. (Studebaker), Chatts fmually’ 
: s : » Harry F. McCool, McCoo uto Co. t er), atta- | 
if ne at & ona, pigs a nooga, Tenn., NADA director from Tennessee, and een vieo- resident, york, a 
| manutacturer 1s obtaining the larg-/| Tennessee State Automobile Dealers Assn.; Willis J. Hakes, Willis J. Hakes, 5 p> 
: est volume in its history with its Ene. (Ford-Mercury), Fostoria, O., past director of Ohio Automobile Dealers | "8 Prom 
ssn.; K. 


existing lines is looked upon as 

having important future implica- 

tions, Buick officials say. 
Commenting in this connection, 


a the ti 
convincer 
ng the w 


president, Chicago Auto Trade Assn. 





LEFT TO RIGHT, Byron B. Burns, B. B. Burns Co. (Dodge-Plymouth), 
Decatur, Ill., chairman legislative committee, Illinois Automotive Trade Assn., 
Leo Johnson, J. Leo Johnson Corp. (Chrysler- 





K. Kenderdine, Northwest Buick Co., Chicago, director and past ke we 
j 


and t president of IATA; J. a P P z 
Plymouth), Montpelier, Vt, NADA director from Vermont, and Herman | President Curtice said that the new +> But, i 
Goodin, Goodin Brothers Inc. (Buick-Pontiac), Huntington, Ind., director of | cars, by reason of their shortened aa 5 4 
NADA from Indiana. length and lower price, have been Ce ety bile des 
built to provide a Buick for still } serviced 
greater groups of motorists. iy a [the ope 
i —_—_—_—_ ue &S iitearils 
f . 9 pcre’ Gf r 
: Chicago’s Salon te, | ubitrar 
4 <j | eratin 
| To Have 150 Cars Ot [tet “on 
CHICAGO.—Set for its opening Vi leer | 
Feb. 1 and its nine-day run through ‘4 i then 
Feb. 9, the 18th annual Motor it | policy, 





Salon at Edgewater Beach hotel 


will contain approximately 150 new] EFT TO RIGHT, W. A. (Cap) Williamson, San Antonio, Tex., president 


ee 








car models in a wide variety of|of Automotive Trade Assn. Managers, and vice-president, Texas Automobile 
iw | body styles and colors. Dealers Assn.; Homer R. Beckenbach, president, Lake City Sales Co. (Dodge- P, 
¢ : Plymouth), Cleveland d & Herzb : Cleve- ayme; 

ty , The event will also occupy 31,000 | jaad, and president, Cleveland Auto Trade acs) - ott Chevrolet Cow | 
i “© | square feet of floor space in the : : mF ___* TH 
tel : = who 
i G. W lin, H G. W lin, Inc. (Chrys- | hotel, it was announced by Charles ks an 
3 to er cath Belleville, ail. saat nscselary 64 NADA; Georre Lindblom, R. Hearn, Pontiac dealer, in his Change of Venue Granted law. The Buggs company see t of “count 
; , ville, » aa i, : : ; : . -, | injunction against enforcemen udget 
ie vice-president of Edwards Motor Co. (Dodge-Plymouth), Milwaukee, and| qual capacity as _ president of In Dealer License Suit : , get p 
i director, Wisconsin Automotive Trades Assn., and Harold H. Hart, Hart) p.o,5qway New Car Dealers Assn the licensing law. omers 
Fi Motor Co. (Buick-Chevrolet), Wolfboro, N. H., director of New Hampshire roa y 7 : JANESVILLE, Wis. — Circuit fa 
: Automobile Dealers Assn. See other photos on page 6. and show chairman. : Judge Jesse Earl on Jan 18 ta n an 
: Sponsors of the salon have whip- ted a r* . Correction ay upon 
Vi ‘ ° : sen 5 ffective | Stanted a change of venue to the , udget 
rt Gemloid Branch Office appointed sales representative in| ped up a good deal of effective Dane county circuit court in th In Automotive News’ story last | 
i x .. | collaboration with Lawrence H | advance promotion that is certain ti f Rob FB e ac- Bed he Gil . Grand anged e 
hi Is Opened In Detroit Wilson. to be reflected in the program to eae ns t uggs, ine., here, Can a = ss . ‘Run it was aneing 
| NEW YORK. — Gemloid Corp., —_—_——_—_ hit a new attendance high. “aun Gal Ge dhelemaen iain ames wet les 
a custom molders and | High for Maine ee constitutionality of the Wisconsin || ton-mile average for the Willys Mita 
t of Gemlite and Gemloid decora ot AUGUSTA, Me.—This state's gasoline Manitowoc Show automobile licensing law. Plainsman was 29.06, which a- | “wg 
ty plastics, announce a sales and €-| tax receipts were higher last year than] MANITOWOC, Wis.—The first auto- Th laintiff d eee tually was the car’s average lg 
ie sign representation in the Michigan | in any year since the tax was levied in|] mobile show to be held here in many e p iif made no objection i] 11 ¢ oline over Yolve ju 
tH it ith offices in the Boule- 1927, according to State Tax Assessor] years will be staged Feb. 14-16 in the | to the change, which was requested ee per Gases © — ile your 
; — — oe | Frank H.. Holly. The 1940 receipts new armory and {exposition building by the state banking commission the course. The Willys ton-m! ho « 
, var - . »d $6,256,157, - ne | ee = mOn, I ¢ r : 
: & totaled $6,256,157, an increase of $283,-| at the county fair grounds by which administers the licensing average was 48.62. PARTS 


Franklin W. Murray has been 


943 over the preceding year. 


local automobile dealers. 
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AR Mr. Munn: 
) “Many times in your column 
» have recommended that deal- 
ut their service department 
a cash basis. We operate in an 
cultural district, and most of 
» customers are farmers who are 
ustomed to credit. Under these 
onditions, do you think we could 


full change our. credit 
oe" (Signed) A Kansas dealer. 
‘ * * * 
ear Mr. Munn: 


would like to put our serv- 
partment ona cash basis, but 
handle a high-priced line of 
and deal with a class of 
se who think their credit 
id not be questioned. Further- 

I don’t believe the factory 

d approve our insisting on 
for parts or service work 
liom our particular type of cli- 
»”—(Signed) A Boston dealer. 


* * * 


My answer to these and other 
ktters like them is that a great 
many dealers are now, and have 
heen, operating their service de- 
partments on @ cash basis for a 
mmber of years, and are suc- 
cessful operators. They feel that 
they have lost no trade on ac- 
sunt of this policy. Some of 
these dealers, of course, opened 
their establishments on this ba- 
ds, and therefore had no prob- 
lm in changing, while others 
who started on an open account 
basis have successfully withstood 
the shock of the change-over. 


* * * 


Constant Outlay 
If Cash 


IS quite apparent that most 


dealers who now operate on 
en account would like to change 
wer, particularly if it could be 
jone without a loss of customers. 
Obviously the conduct of parts and 
lervice departments calls for the 
onstant outlay of considerable 
sh. Parts accounts are due the 
frst of each month and the pay- 
wll must be met every week, so 
the dealer who extends credit in 
the service department is  con- 
tantly impairing his working 
pital They tell me also that 
when a customer allows his ac- 

unt to fall in arrears, he is apt 
i go elsewhere for his mainte- 

nce needs. They also tell me 
hat a customer, who has been 
fiven the privilege of an open ac- 
funt and runs a bill for more 
han he can conveniently pay, 
jwually finds some fault with the 
work, a justification for not pay- 
‘tg promptly, even though the cus- 
»mer was satisfied with the work 
at the time of delivery, and was 
‘nvinced of the necessity for hav- 
ng the work done. 
° of * t 
| But, it is true that an automo- 

dealer who has previously 

‘rviced his customers’ cars on 
‘the open account basis cannot 
‘Yery well change that policy ar- 
bitrarily, any more than he can 
\wbitrarily change any kind of 
operating policy that has an ef- 
feet on his public relationship, 
mless he goes to the trouble of 
j*lling his public the advantage 
them of such a change in 
- 


* * 


» 
budget Plan 
Payments 
j THERMORE, most dealers 
who have changed from open 
«count to cash have installed a 
udget plan to take care of cus- 
‘mers who require service work 
fan amount they cannot readily 
’4y upon delivery of the car. These 
Udget plan payments are ar- 
‘unged either on the dealer’s own 
tancing plan or the notes are 
“ld to finance companies. 
* * * 
However, the successful change- 
er to a cash plan does not in- 
Yolve just a curtly-worded sign 
it your service department or at 
Your cashier's window — “ALL 
PARTS AND SERVICE STRICT- 
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Car: Nation’s Greatest Utility 


\, Dealers tell me 


By John 0. Munn 











Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 











LY CASH”—it should involve a 
letter to your customers. In writ- 
ing this perhaps it would be well 
to use the Dale Carnegie tech- 
nique—simply tell your custom- 
ers that the cost of doing busi- 
ness is increasing, there are new 
taxes, increased labor charges, 
as well as credit losses which 
customers of necessity have to 
pay, and therefore you are ask- 
ing their advice on the propriety 
of changing to cash in order that 
you can absorb these necessary 
costs and not be forced to in- 
crease the rate charged the cus- 
tomer for service. 
* * * 


Putting One’s Self 
On Record 


ie such a letter you can suggest 
that you don’t want to make a 
change that involves good custom- 
ers whose credit has always been 
beyond reproach, but you are led 
to do so in order to protect the 
interests of your customers and 
because many customers have al- 
ready inferred to you that they 
prefer to pay maintenance costs 
out of current funds. 

* * * 


When you write such a letter 
to your customers, even though 
few of them may reply, you will 
have at least put yourself on 
record and they will have a bet- 
ter understanding of the fact 
that you made the change not 
only in their interest, but in the 
interest of economy, and when at 
a given date you change your 
credit policy, they accept it 
without question. Most of your 
customers will fail to respond to 
this letter, but you will be sur- 
prised that some of them will ac- 
tually call you up and encourage 
you along this line. 

* * * 


Some Exceptions 
Are Necessary 


F course when you are making 

the change from credit to cash 
you will have to make some ex- 
ceptions, such as business houses 
for which you may be maintaining 
a fleet of commercial cars and 
which have no facilities for paying 
cash, but who pay regularly every 
30 days on their purchase order; 
chauffeur-driven cars, where the 
owners themselves never contact 
the service station and who meet 
their bills regularly. If it is known 
that you conduct your business on 
a cash basis and then you do favor 
someone in particular with an ex- 
tension of credit, he will be more 
respectful of your bills and of your 
collection activity if it becomes 
necessary to remind him of the 
over-due bill. 

* * co 

With respect to the dealer from 
the agricultural town, I think he 
has in mind conditions of years 
ago rather than the present-day 
situation. Most farmers now have 
incomes from sources more often 
during the year than just an- 
nually, and more farmers have 
become accustomed to paying 
cash in their dealings with other 
merchants and the mail-order 
houses. It is true that there are 
dealers in agricultural towns who 
are operating on a cash basis 
and they make it an advantage 
rather than a disadvantage. They 
have the farmer thinking that 
because a dealer does not extend 
credit, he can get more for his 
dollar; therefore, the cash basis 
has increased rather than de- 
creased service department pa- 
tronage. The same thing applies 
to dealers who handle the higher- 
priced lines exclusively. Many 
dealers of the same school who 
felt that they dealt with a class 
of patrons who were accustomed 
to receiving credit and who were 
reluctant to change over, found 
these customers to be sympa- 
thetic and cooperative because 
these dealers had properly ex- 

(Continued on Page 20, Col. 5) 





Colo. Dealers Confer . 





COLORADO DEALER association executives attend meeting in Denver. 
Left to right, E. Jack Beatty, National Automobile Dealers Assn.’s director; 


Roy J. Weaver, retiring 
Tom Braden, secretary, CM 
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LEFT TO RIGHT, Sam Marcus, president, Denver Automobile Dealers Assn., 


and L. G 


. Weinland, vice-president, Colorado Motor Car Dealers Assn. 


Mich. Dealer Assn. Reports 


Membership 


LANSING. — Michigan | 
tive Trade Assn., which will hold 
its annual convention here Feb. 
4-5, announces that its member- 
ship now exceeds 1,000 dealers in 
all parts of the state—more than 
five times its size when the as- 
sociation was reorganized 2% years 
ago, according to Frank W. Her- 
rick, secretary-manager. 

When the association was reor- 
ganized in 1938, membership and 
finances were at a low point, it is 
reported. A group of dealers “dug 
down into their pockets” to pay for 
the expense of moving the MATA’s 
offices from Detroit to Lansing, 
elected Fred Striffler of Caro as 
president and hired Herrick, a re- 
tired Jackson dealer, to manage 
the association, it is reported. 


In the spring of 1939 Striffler 
was required to curtail his ac- 
tivities in the organization, due to 
poor health, and Harold D. Draper 


lil. Conclave Set 
For Feb. 17-18 


SPRINGFIELD, Ill.—Illinois 
Automotive Trade Assn.’s conven- 
tion, scheduled for Feb. 10-11, has 
been postponed one week to Feb. 
17-18. 

Speakers so far listed include: 
J. B. Van Tassell, business con- 
sultant, Chicago Automotive Trades 
Assn.; C. W. Bishop, general coun- 
sel of National Automobile Dealers 
Assn., and John J. Nash, head of 
the Illinois state automobile de- | 
partment. 


R. T. Moore Named 1 Head 


Of Oklahoma City Dealers 

OKLAHOMA CITY.—R. T. 
Moore of Greenlease-Moore or- 
ganization has been elected presi- 
dent of Oklahoma City Motor Deal- 
ers Assn. 

Other officers elected include 
George Broyles, vice-president; O. | 
L. Simpson, secretary-treasurer and | 
Charles Lewis, E. L. Fretwell, John | 
Reinauer and Frank Clark direc- | 
tors. A. R. Christie continues as | 
manager of the association. 








——— 
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Obituaries— 
John C, Jay 
NEW YORK.—John Clarkson Jay, | 
61, who was chairman of the board 
of Maxwell Motor Co. of De troit from 
1914 until 1916 and later chairman 
of Republic Truck Co. of Alma, died | 
here last week. 


Exceeds 1,000 


of Saginaw was elected to take 
over as president. 

To supplement the efforts of the 
executive office at Lansing, two 
field men were hired and are 
traveling constantly, acquainting 
all members with the affairs of the 
organization. To further the public 
relations activities of the organiza- 
tion an association publication was 
introduced. 


Vancouver Assn. 
Celebrates 2Ist 


Year in Operation 


VANCOUVER, B. C.— Members 
of Vancouver Motor Dealers Assn. 
recently celebrated the twenty-first 
anniversary of the founding of the 
body. 

A. W. Cruise, Consolidated Mo- 
tors, was elected president at the 
meeting. Stanley Collier, Stone- 
house Motors, and Alex Eastwood 
were elected as_ vice-presidents. 
Dan McLean, George McDonald, 
and A. W. Carter, heads of the 
three firms with which their names 
are associated, were appointed as 
directors. 

Walter G. Welsford, bureau 
secretary of the Vancouver Board 
of Trade, with which the associa- 
tion is affiliated, and secretary of 
the association since its inception, 
was returned to that office for 


| another year. 


F. R. Begg, Begg Motor Co., G. 
I. Housser, John Dunsmuir, Mac- 
kenzie White & Dunsmuir, retir- 
ing president C. E. Thompson and 
new President Cruise, all spoke 
briefly. 

Cruise warned of rapidly chang- 
ing problems that would arise. He 
intimated that rapidly moving world 
conditions would bring many other 
changes and new problems during 
the war and the reconstruction pe- 
riod immediately after when he 
was convinced Canada would pass 
through an era of great prosperity. 


Dealers Organize 


ANDERSON, S. C.—The automobile 
dealers of Anderson County recent! 
held a meeting in Anderson at which 


time they 


organized Anderson 
mobile 


Auto- 
Dealers Assn. of which 


Theo. 


| Eskew, of Clyde L. Stone (Buick), was 
elected president. 


82 New Nash Dealers 


DETROIT.—Appointment of 82 new 
Nash dealers throughout the country 
during December is announced by W. 
A. Blees, general sales manager, Nash 
Motors. 
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NADA Conclave 


Stresses Dealers’ 


Economic Role 


By John O. Munn 

PITTSBURGH. — The _ twenty- 
fourth annual National Automobile 
Dealers Assn. convention is now 
history. It was the best convention 
on record, both from the stand- 
point of attendance and program. 

Pittsburgh, headed by Chairman 
Edgar McKean and Secretary W. 
F. Owings, did a wonderful job as 
hosts. More recognition was given 
automobile dealers in Pittsburgh 
by the public and affiliated busi- 
ness groups than has ever been 
evidenced in any other convention 
city. 

In fact, the program, which 
largely covered automobile dealers’ 
part in the National Defense, rated 
high in press comment not only in 
Pittsburgh but in other cities 
throughout the country. 

Since the last war conditions 
have changed. At that time there 
were fewer than 2,000,000 motor 
vehicles registered in the United 
States. Now there are 35,000,000, 
and it is recognized that the im- 
portance of automobile dealers has 
grown in that proportion with re- 
spect to our domestic economy. 

Automobiles, during the last 20 
years, have changed the economic 
complexion of our country. Auto- 
mobiles have taken up the burden 
largely rendered by interurban 
cars, street cars and horses. They 
have changed the complexion of 
city and country life. Automobiles 
have become a necessity. 

The automobile industry is now 
the biggest contributor to the 
financial support of the gov- 
ernment and meets a larger payroll 
weekly than any other industry. 

These facts were emphasized at 
the convention and the convention 
itself was a springboard to de- 
veloping the greater public accept- 
ance of the part that the use of 
the automobile plays in our do- 
mestic economy and the essential 
importance of the dealer in main- 
taining that economy. 

Retiring President Horner, of 
National Automobile Dealers Assn., 
has had a successful administra- 
tion. He has led the association 
through a period of change and 
has made a real contribution. He, 
the directors, the committees and 
staff have done yeoman work and 
have laid a condition whereby the 
importance of the automobile deal- 
ers, as well as the importance of 
the service the automobile renders, 
will be better understood and more 
generally accepted on the part of 
the public for what it really is— 
the nation’s greatest place and 
time utility. 


Colorado Assn. 


Names Atwater 


DENVER. — Colorado Motor Car 
Assn. met here last week to discuss 
laws now pending’ in the state leg- 
islature. Speakers were R. J. 
Weaver, past president of the asso- 
ciation; Charles Gunn, supervisor 
of the motor vehicle department of 
Colorado; Judge Wilbur Alter, asso- 
ciation attorney, and E. J. Beatty, 
Denver dealer. 

F. J. Atwater of Denver was 
elected new president of Colorado 
Assn., succeeding Weaver. Other 
officers are R. L. Jackson, Pueblo; 
F. S. Knox, Loveland, and L. G. 
Graden, Durango. 

Gunn proposed enactment of a 
new dealer license plate truck-car 
conversion privilege. 

Sam Marcus, Studebaker dealer 
in Denver and president of Denver 
Assn. was also introduced. 





Norfleet Motors Expands 
Its Carolina Operations 


CHARLOTTE, N. C. Norfleet 
Motors Co., one of the largest 
Dodge-Plymouth dealers in the 
Carolinas, announces that it has 


opened up a fully equipped whole- 
sale parts and accessories division, 
carrying all Chrysler products, said 
to be the only set-up of its kind 
in the region. 

The company has also estab- 
lished a new and separate commer- 
cial car and truck department 
which maintains night and day 
service. 
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AUTOMOTIVE OUR PLATFORM 


1. A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 

2. An eventual profit for the dealer on every used 
vehicle handled. 

$3. Better dealer service and lubrication facilities 

5 

5. 


; Birmingham, 
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operated at a profit. 

No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureaucracy control of the auto- 
motive industry. 
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Inspirational 


OME 1,200 members of the National Automobile Dealers 

Assn. met in annual convention in Pittsburgh last week. 
In a way it was comparable with a meeting of Congress in 
that these 1,200 represented about 41,500 dealers, 87,000 
repair shops, 6,000 wholesalers and 400,000 retail gasoline 
outlets dependent upon the automobile industry for their 
livelihood and whatever action the NADA took to put its 
house in order, so the trade can continue its operations 
without interfering with the defense program and at the 
same time earn the money so necessary in keeping the 
wolf away from their door as well as the nation’s. Dealers 
think this can be done. They realize there may be a possible 
loss of new-car volume through defense-curtailed produc- 
tion, but if such occurs they are looking to the service 
business to offset it. 

Unquestionably there will be a tremendous new-car busi- 
ness done — if the automobiles can be built. From where 
we sit, we think that new-car volume will not be interfered 
with to a great extent, this belief being based on the 
recent opinion of none other than Defense Czar Bill Knudsen, 
who thought “there will be ample production of automobiles 
in ’41.” Already, we are informed, the “Big Three” are well 
advanced in tooling up for 1942 and have that situation 
well in hand. Few, if any, radical changes will be made, 
but the selling part of the industry can, within reason, feel 
confident that there will be ’42 models. 

With new models thus assured for next year, it is certain 
that there will be automobile shows in which to display them. 
The calling off of the New York national show will not 
muddy the waters, for it is almost sure that the New York 
dealers, as they did twice before, will stage an exhibition 
that will be national in everything but name. 


Prophecy 


OTH the automobile and the aviation industries will 

profit by the shotgun marriage brought about by the 
war defense program, in the opinion of William B. Stout, 
who, in this issue, is guest-conducting for George Slocum 
and who has written this week’s “Word in Edgewise.” Each 
will learn from the other, in his opinion and the result will 
be marked improvement in the manufacture of motor cars 
and air ships of the future. Mr. Stout writes prophetically, 
but then many of his earlier prophecies have been borne 
out by results. 

We are inclined to believe Mr. Stout’s contention that 
“the eventual production of Detroit after the war will be 
just as much air trucks and flying motor cars as it will 
be land trucks, buses and ground motors — while our 
automobiles will be of half the weight, with engines one- 
third the weight and half the cost of present-day power 
plants. Light weight, simplicity and hidden machinery will 
be the new fundamentals of design and style.” 

Another lesson worth studying by automobile makers is 
the Stout statement that “structure is the great funda- 
mental of the aircraft business and one thing which the 
automobile business has never seriously studied. Once Detroit 
understands the fundamental problems of aviation, then it 
will start designing their structures for better production.” 
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For the next several issues guest 
conductors will write “Word in 
Edgewise,” while George Slocum is 
in Florida. The first of these guest- 
conductor col- 
umns is written 
by William B. 
Stout, president of 
Stout Labora- 
tories of Detroit, 
nationally famous 
in aviation and 
automobile circles 
as inventor and 
manufacturer, a 
ey former president 
ie We? of the Society of 
W. B. Stout Automotive Engi- 
neers, the father 
of the all-metal plane, builder of 
the Scarab rear-engined car, among 
other things. 
* * * 


By WM. B. STOUT 


DETROIT For many years De- 
THE AERO- troit has been known 
DYNAMIC as a city of action. 
Within its boundaries 
have lived the great and the near- 
great of the entire automobile in- 
dustry. Inside its plants have been 
fought out not only the mechanical 
development and the production 
ideas that have made America 
great, but the economic and social 
advances which have carried the 
world forward to new standards of 
living. 

Gangster minds have now adopt- 
ed the Detroit idea, but instead of 
using it constructively are adapt- 
ing it to accomplish the utter de- 
struction of mankind and the end 
of personal liberty. As this new 
change comes, there has come also 
a new transportation and a new 
constructive and destructive wea- 
pon of the greatest power of any 
yet devised by man. Today the 
airplane is the front line and focus 
of all activity for the defense of 
humanity. As the necessity for 
more and more airplanes, quicker 
and quicker, better and better, 
arrives, Detroit is taking her place 
heroically in a role greater than 
any she has attempted. 

DETROIT THE DYNAMIC is 
changing overnight to DETROIT 
THE AERO-DYNAMIC — and that 
is our job! 





* * * 


Aviation, from a background of 
enthusiasm of emotional pioneering, 
has developed through the “ro- 
mance” stage, where all pilots 
were heroes, into a final, estab- 
lished business. 

While the automobile has been 
the past background of national 
business development and the 
profits to labor therefrom have 


supported our nation during its |p, 


most colossal period of organized 
ignorance, yet today with a sudden 
necessity for immediate self-de- 
fense, aviation has taken its place 
as No. 1 industry. 

The airplane inventor of the old 
days is gone. 

No one person today can design 
a complete instrument board, much 
less an entire airplane. This avia- 
tion is a game of technical men in 
technical teamwork, and complete 
accord of coordination of effort 
concentrating on a finesse of 
structure and airflow knowledge 
which carries aircraft engineering 
as far beyond previous standards 
in the motor car business as auto- 
mobile standards are beyond those 
of the railroad. 

& - * 

Along with this development of 
structures and engines themselves 
to a new high—and this is not 
meant to be a pun—the airplane 
business also has developed small- 
quantity methods for building. De- 
troit, on the other hand, thinks in 
terms of thousands a day, and at 
much lower sales figures. 

Now that the national emergency 
has arisen, it is necessary that the 
airplane step up from one-a-day to 
100-a-day if possible, so that De- 
troit’s genius suddenly has been 
called upon to give its all in the 
volume production of defensive 
aircraft; and when Bill Knudsen 
says he wants Detroit to go “all 
out” in helping him to produce air- 
planes in greater number, that is 
just what he is going to get from 

(Continued on Page 27, Col. 4) 



































































Automotive News Cartoon by Ogg Fitzgerald 


‘Shall We Put Up This One?’ 








be observed upon request. 


Almanac 


I discover that we have not received 
the 1940 copy of Automotive News 
Almanac, covering the year 1939, and 
as we are desirous of keeping a com- 
plete file of the Almanac issue, would 
Sepreciete you sending me the 19 
edition.—Burt Roberts, executive sec- 
retary, Los Angeles Motor Car Dealers 
Assn., Los Angeles. 


Thanks 


We take pleasure in transmitting to 
ou text of a resolution adopted by 

e Joint Operating Committee of the 
Automotive Service Industries Show, 
as follows: 

Be it resolved, that a vote of thanks 
be extended to the trade przere who 
have so finely supperte the 1940 
Automotive Service Industries Show. 
anks are due for the constructive 
mamer in which exhibit space in the 
show has been utilized and for the 
comprehensive educational work done 
in carrying the message and value of 
the show most effectively to the trade 
which it serves. — Herbert Buckman, 
secretary, Joint Operating Committee, 
ee Service Industries Show, 

cago. 


St. Louis 


Stocks of new cars in the St. Louis 
area have increased to substantial 
proportions within the past 30 days, in 
spite of a relatively high demand. De- 
cember new car deliveries were con- 
siderably above the average for most 
lines and the indications are that these 
same lines will enjoy better deliveries 
in January than is usual in this month. 

Used car stocks are increasing and 
are at about the highest point they 
have reached in more than a year. 
The demand has not balanced the 
supply incident to new car deliveries. 
However, favorable weather conditions 
and increased defense production ac- 
tivities promise better used car de- 
mand in the near future. 

ne in some lines, dealers 
generally have just closed a more sat- 
isfactory year than they have had 
since 1937 and for the most part, are 
optimistic over the outlook for 1941.— 
St. Louis. 


South Dakota 


Current conditions, regarding new 
and used car sales in this territory, 
are running above normal, for this 
time of the year.—M. E. Askin. Rier- 
den Motor Co., Sioux Falls, S. D. 


Real Contribution 


Chris Sinsabaugh’s book, ‘‘Who. 
Me?’’, is something of which he and 
the industry may well be proud. It is 
written in that fine, newsy fashion 
that has made the author such an 
outstanding newspaperman over a long 
period of years. It is certain to set 
an example for other writers who at- 
tempt to record the history of the 
industry. I expect to distribute many 
other copies of the book to my friends 
in and out of the business, who will be 
certain to enjoy reading this real con- 
tribution to the industry in which we 


In This Corner 
‘Wants Almanae .....° 


The views expressed in this column are th 
Anonymous contributions will not be 








ose of our readers. 
accepted but confidence will 







all take pride. — Alfred Reeves, advis- 
ory vice-president, Automobile Manu- 
facturers Assn., New York City. 


I got my copy of ‘‘Who, Me?” on 
Monday. read part of it Monday 
night, comin down on the train 


40 | Tuesday morning; I even read part of 


it Christmas Eve between pauses in 
trimming the tree, and finished the 
whole thing Christmas night. 

It is a great book and to _us, who 
started in the automotive industry {n 
the second decade of the century, it 
brings back some very pleasant mem- 
ories. I thought the bicycle section 
was way before my time, but I find 
that even there I tied into it because 
“The Bicycling World and Motorcycle 
Review’’ was one of A. B. Swetland's 

roperties, and in my first year in 

ew York I made three covers for this 
Publication and find I have the 
original painting for one of them, at 
home. 

Motor World, with A. B. Swetland, 
Brock Mathewson, Howard Spohn, Ray 
Sherman, myself, and the others, were 
merged with H. M. Swetland’s Class 
Journal Co. early in 1914, and one of 
the things we always checked up on 
with considerable 
editorial excellence of otor Age, 
which Chris was so ably editing in 
Chicago. 

This is a long and rambling way of © 
saving I enjoyed your book very much, 
and am sure thousands of others 
will.—Willard G. Myers, Willard @G. 
Myers Advertising Agency, New York. 


| Coming Events | . 


JANUARY 


24-31—Detroit. Automotive Electric 
Assn. Manufacturer - Distributor 

Conference. 

26-27—Cheyenne. Wyoming Automobile 
Dealers Assn. annual meeting. 

FEBRUARY 

1- 9—Chicago. (Edgewater Beach Ho- 
tel) 18th annual Chicago Motor 
Salon. 

4- 5—Lansing. (Olds Hotel). Michigan 
Automotive Trades Assn. Annua 
Convention. 

10-11—Springfield. (Hotel Abraham 
Lincoln) Illinois Automotive Trade 
Assn. annual convention. 

11-18—Milwaukee. (Schroeder Hotel). 
Wisc. Petroleum Assn. annual con- 
vention. 

14-16—Manitowoe, Wis. (Armory) Auto- 
mobile Show. a 

22-Mar. 2—Chicago. (International P 
paitheatre) ao National Automo 

e Trailer Show. 
25—Jersey City. (Armory) Twenty- 
first Annual Automobile Show. : 

37-05 — Sdogseper’. La. (Washin - 
Youree Hotel). American Petrole 
Institute. Production Meeting. 

3- 7—Washi —_ wer). Amer- 

- I—Washin n ayfio . 
ican aoeiete for Testing Materials. 

Meeting. 





JUNE sii 

23-27—Chicago (Palmer House). vials 

ican Society for Testing Materia’. 
Annual Convention. 
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8 Nine years in the last ten have seen Chevrolet at 

the top of ‘‘the top ten’’ in passenger car regis- 
or | trations. In short, it was a Chevrolet decade—not 
: only in sales, but also in product progress, in public 


, acceptance, in steadily improved factory-dealer rela- 


r tions, in increasing success for Chevrolet dealers. 


a CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


- WHEN YOU HAVE THE CHEVROLET 


ls. 





a) 
Tay FRANCHISE, YOU HAVE FRIENDS 
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Cargile is Elected President; 
‘Trick’ Merchandising Hit 


(Continued from Page 1) 





ATAM Aetion: 
Local Associations to Map 


Illinois Steel Corp., told the con- 
vention car makers have sufficient 
steel orders placed to supply needs 
to May or June, “when they will 
change over to new models,” and 
expressed the belief the steel could 
be supplied unless the defense 
commission evoked priorities 
shortly. 
5 After hearing two dealers dis- 
cuss volume merchandising of 
new cars, NADA members adopted 
a resolution condemning “those 
plans and practices of motor ve- 
hicle merchandising which are op- 
posed to dealer interest or depend 
on deception of the public.” 


The plan of merchandising, which 
the resolution attacked, originated 
in the South and Middlewest and 
is rapidly spreading. It is based on 
the principle of an abnormally high 
volume with a low-unit profit. With 
it goes the practice of a few high- 
priced employes and a minimum 
of service to the customer. With it 
also goes trading practices which 
have been condemned by Better 
Business Bureaus as being decep- 
tive, it is reported. 

Several new amendments to the 
by-laws of NADA were adopted by 
the board of directors. Henceforth, 
no person shall hold the office of 
president of NADA for more than 
one term during any three-year 
period. The board of directors shall 
henceforth designate one of the 
regional vice-presidents who shall 
serve as first vice-president. The 
board of directors shall, from now 
on, elect an executive committee of 
four, who with the present officers 
and the immediate past president, 
shall constitute the executive com- 
mittee. There were several other 
amendments, providing for techni- 
cal changes for classification pur- 
poses. 

Other resolutions passed ex- 
pressed cognizance of the “grave 
situation existing in which we are 


Sufficient Steel 
Seen for Making 


Of 1941 Models 


PITTSBURGH. — Unless defense 
priorities are affected, the automo- 
bile industry seems assured of 
ample supplies of steel up to May 
or June, Howard V. Clark, sales 
manager, sheet division, Carnegie 
Illinois Steel Co., told National 
Automobile Dealers Assn. mem- 
bers here Tuesday. 


“Most automobile manufacturers,” 
he said, “will have enough steel to 
carry them through their May and 
June production—when changeover 
to new models is likely to start— 
but filling of additional orders will 
depend entirely upon the decisions 
of government priority boards.” 

Clark added that the steel in- 
dustry, already producing 99 per- 
cent of capacity, hoped to be able 
to fill all orders. “We are building 
new plants and replacing obsolete 
plants,” he said, “and we hope 
there will be no shortage of steel.” 












HOWARD V. CLARK 
. assured dealers 





placed in the national emergency” 
and pledged the more than 40,000 
dealers of America who were rep- 
resented at the NADA convention 
to “united and unqualified support” 
of the President of the United 
States, his cabinet, the Congress, 
the National Defense Council and 
“those in authority” in carrying to 
a conclusion the “great program of 
National Defense.” 


Unfair Taxes Hit 

In another resolution, relative to 
the fact that “the motor vehicle 
frequently has been made the ob- 
ject of unjustly high and dis- 
criminating taxes,” that “these 
taxes have reached such a high 
level that they tend to retard the 
sales and use of automobiles and 
trucks,” and that “additional taxes 
are in prospect,” the NADA went 
on record in opposition to further 
levies until “the whole subject of 
automotive taxation be reviewed 
and adjustments made which will 
make existing taxes better serve 
the interests of all parties con- 
cerned;” that the NADA urge state 
and local automobile trade associa- 
tions to continue and even increase 
their cooperation with their taxing 
authorities in an effort to secure 
adequate but just assessments,” 
and that the NADA “cooperate to 
the fullest extent with local as- 
sociations and United States 


authorities in order to achieve 
equitable taxation.” 
Three resolutions, offered by 


representatives of the Southeastern 
states, were passed: 

(a) Condemning the practice of 
automobile manufacturers “in bid- 
ding on state, county and city pur- 
chases of automobiles and parts 
and subsidizing in a small way the 
dealer through which the bids are 
made, and sometimes selling such 
requirements of cars, trucks and 
parts at less than the price at 
which they sell to dealers,” thereby 
“prohibiting the taxpaying dealers 
in a state from having an oppor- 
tunity to make any profit on their 
own state’s purchases.” 


Condemns Practices 

(b) Condemning the practice of 
certain finance companies who 
have “in numerous instances made 
capital loans to independent used 
car dealers.” The resolution laid 
responsibility on such finance com- 
panies “for the existence of small, 
unreliable and unnecessary new 
ear dealers through their capital 
loans,” declaring “these same new 
ear dealers with insignificant per- 
sonal responsibility act as drains 
on the potential business at the 
expense of the legitimate new car 
dealer with large overhead and 
well established businesses.” It was 
resolved to try to remedy this sit- 
uation by “contacting manufacturer 
and finance companies, to eliminate 
this practice of subsidizing auto- 
mobile dealers.” 

(c) Seeking “to create public sen- 
timent against the erection of fur- 
ther state barriers and the correc- 
tion of those now imposed by the 
different states” in an effort to 
solve “an ever increasing problem 
that seriously hampers movement 
of commerce between the states 
and seriously affects those states 
farthest from Detroit and the cen- 
ter of the automotive industry” 
and for the additional reason that 
“these same barriers may seriously 
interfere with the movement of 
material and supplies for National 
Defense.” 

Action Is Deferred 

Action was deferred on recom- 
mendations that NADA open an 
office in Washington and that fu- 
ture conventions be held during 
the first 15 days of January, so 
that local associations may be able 
to concentrate on state legislative 
matters. 

Other officers elected include: 

Regional Vice-presidents — Harry 
Sommers, Atlanta; Edgar D. Mc- 
Kean, Pittsburgh; T. L. Huber, 
Lake Charles, La.; Lynn S. Snow, 
Chicago; Harry O. Bell, Missoula, 


Mont., and W. L. Hughson, San 
Francisco. 
Executive Committee Herman 


(Continued on Page 26, Col. 4) 





























By Margaret Russell 
Staff Correspondent 

PITTSBURGH. — (UTPS). — Re- 
ceiving assurances from Al Reeves, 
manager of the New York show, 
that there probably will be 1942 
models, Automotive Trade Assn. 
Managers at their pre-NADA meet- 
ing here last week decided to leave 
to local dealer associations the de- 
cision whether local automobile 
shows should be held next fall. 


Many of the managers present 
declared their local groups would 
sponsor shows as usual next fall, if 
present conditions prevail. Among 
these cities are Baltimore, Chi- 
cago, San Francisco, Detroit, 
Pittsburgh and New York, the ex- 
position in the latter city to be 
run by New York City dealers. 


ATAM members were perturbed 
by wording of the Automobile 
Manufacturers Assn.’s decision to 
cancel the New York national 
show, the impression being given 
throughout the nation that all 
shows were out for this year, they 
averred. As a result, ATAM de- 
cided on a course of offsetting this 


DONALD R. RICHBERG 
“,.. you don’t need me.” 


Richberg Quits 
NADA Post, Hits 


‘Uncooperation’ 


PITTSBURGH.—Donald R. Rich- 
berg, who was hired a year ago 
by National Automobile Dealers 
Assn. at $8,000 per year to at- 
tempt roundtable discussions with 
car makers in an effort to iron out 
dealer problems, told NADA dele- 
gates here last week that they 
didn’t need his services any longer 
because he found “manufacturers 
still uncooperative” and that fu- 
ture factory-dealer negotiations on 
his part would be unproductive, he 
thought. 

Richberg warned delegates that 
the defense program still was not 
moving fast enough. 

“Only a small segment of busi- 
ness really recognizes the war dan- 
ger,” he said. “Most of them still 
believe it is ‘business as usual’.” 

Business must assume leadership 
in preparing the United States for 
total defense and also in solving 
the problems of unemployment and 
poverty still existing during a 
business “boom,” he asserted. 


Highlights 


Highlights of Retiring President 
Horner’s annual report were these: 

NADA’s membership now totals 
16,098, a gain of about 1,000 over 
a year ago; association’s finances 
are in good shape. 

Probably $40,000 will be needed 
to finance a test case of the federal 
wage-hour law to the U.S. Supreme 
Court; thus far $10,000 has been 
collected from dealers. 

While NADA’s demands on fac- 
tories to provide a freight mark- 
up for dealers have not been recog- 
nized as yet, it is understood that 
“many dealers—particularly on the 
West Coast—are today permitted 
to add a markup to reimburse them 
for their investment in freight 
transportation of new cars and 
trucks.” 

“Competitive pressures, whether 
they originate with our manufac- 
turers or are a result of our own 
competitive desire to secure busi- 
ness, are in large part the cause 
for dealers’ inadequate profit re- 


State Legislation 


Not a ‘Cure-All,’ 
Klutznick Avers 


PITTSBURGH. — “Anyone who 
believes that all the ills of the 
motor vehicle business can be 
cured by some 
sleight-of-hand of 
the state legisla- 
ture is destined 
to disillusion- 
ment,” Philip M. 
Klutznick, gen- 
eral counsel, Ne- 
braska Automo- 
bile Dealers Assn., 
told National 
Automobile Deal- 
ers Assn. here 
P. M. Klutznick last week in dis- 

cussing operation 
. the Nebraska dealer licensing 
aw. 


“However, though legislation may 
not be the answer, dealer co- 
operation is.” 

“Understood in its proper light,” 
he added, “a state licensing act can 
be of great value along two fronts: 

“First, by eliminating from the 
business, by a slow but sure ‘weed- 
ing out’ process, dealers who are 
not essentially honest; 


“Second, by educating licensed 
dealers to the necessities of clean 
and fair competition and sound 
business methods. 


“The achievement of these aims 
cannot be expected as an over- 
night phenomena,” Klutznick ex- 
plained. “There must be patient 
and painstaking administration as 
well as sympathetic appreciation 
of the program.” 




























Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 








ATTENDEES at NADA’s annual convention included, left to right, R. H. 
Gottshalk, Dodge Brothers; R. W. Peek, Dodge Brothers; J. J. Franz, Cumber- 
land, Md.; R. L. Burkett, Firestone Tire & Rubber Co.; S. E. Pattison, Dodge 
Brothers; F. W. Patterson, Oldsmobile dealer, Chicago; Harry G. Moock, 
vice-president, Plymouth, and J. A. Burkett. 


Usual Shows for Next Fall 


impression by local action and 
publicity. 
ATAM’s recommendations to 


NADA were these: 1. NADA should 
have a permanent representative 
in Washington; 2. NADA should 
hold annual conclave in the first 
15 days of January, since conven. 
ing state legislatures after Jan. 15 
require the full attention of loca] 
associations; 3. Made available to 
NADA committee the ATAM’s adq- 
visory services. 


Henry Luce: 
State War Aims, 


U. S. Is Urged at 
NADA’s Banquet 


The United States is already a 
participant in the war, Henry R. 
Luce, editor of Life magazine, de- 
clared at the NADA annual ban- 
quet Wednesday night. 

“If Hitler has not already every 
right to declare war on us he will 
very soon have that right,” Luce 
stated. “The irony is that Hitler 
knows it—and most of the Ameri- 
can people don’t.” 

Only the United States can and 
must state the war aims of the 
present war if even greater wide- 
world disaster is to be avoided, he 
added, citing two reasons: 

“First, because Germany has no 
war aims ... except to get all 
she can get. Second, because Brit- 
ain cannot stop Hitler without 
American help. Therefore, if Amer- 
ica were to announce war aims, 
Great Britain would most certainly 
accept them, and the entire world 
including Adolf Hitler, would ac. 
cept them as a gauge of battle.” 


Volume 
Merchandising 


Evokes ‘Scrap’ 


PITTSBURGH.—In the most 
“scrap-provoking” session of the 
entire convention, National 
Automobile Dealers Assn. mem- 
bers last week heard two suc- 
cessful dealers— Charles Ken- 
singer, Ford dealer of Memphis, 
and John R. Battle, New Or- 
leans Chevrolet dealer—discuss 
their methods of “volume mer- 
chandising” of new cars. 

Kensinger, who operates on a 
small-profit-per-car basis with a 
large turnover, ascribed his suc- 
cess to (1) sound business man- 
agement by eliminating un- 
necessary overhead; (2) being 
“real traders” and thereby 
avoiding losses on used cars; 
(3) by “advertising and giving 
customers full details on all 
sales.” He declared “resistance 
to change” is the chief cause 
for dealer failures. 

Battle, who believes in a big 
profit on each new car, offered 
these suggestions: (1) sell all 
used cars at retail; (2) learn 
how to appraise used cars and 
sell prospect on the new car, 
after which you can determine 
the price for trade-in; (3) the 
service department must be up- 
to-date and kept open nights 
and Sundays in order to retain 
customers. 


In the question - and - answer 
period that followed the two 
talks, dealers on the floor of the 
convention attacked what they 
described as “tricky” merchan- 
dising employed by Kensinger 
and Battle, although admitting 
that the fundamentals were 
sound. The “scrap” led to 4 
resolution, adopted later in the 
day by NADA members, that 
“NADA condemns trick mer- 
chandising.” The resolution was 
offered by Harry Sommers, At- 
lanta Chrysler- Plymouth dis- 
tributor and NADA _ director 
from Georgia. 
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t IAN ANNUAL REPORT TO ADVERTISERS FROM THE COLUMBIA BROADCASTING SYSTEM 


| 


q 
Advertisers invested 
more money for CBS 
: facilities in 1940 than 
7 for avy other network © 
... More than was 
ever before invested 


in any network! 





And in 1940, more of the 100 
largest U.S. advertisers chose 
CBS than any other network 


... for the (th consecutive year! 


= 


a turn of the page tells you why =» 
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Irregularity Continues to Dominate Motor Shares 


Even GM, Chrysler Fail 
To Gain On Rallies 


By Dana Stuart 
Wall Street Correspondent 











Nash-Kelvinator 
Profit Is $87,130 
In 4th Quarter 


Attend NADA Powwow... 


STOCK PRICE AVERAGES 


NEW YORK. — It is becoming Previous Latest a DETROIT. — Nash - Kelvinator 
pretty clear, at least in the view * eate Week Week Change Ago Corp. reports for the quarter ended 
of the financial quarters of Wall] mc" $3.72 32.00 —1.72 35.06 Dec. 31, 1940 net profit of $87,130, 


10 car-truck co.’s .... 34.70 32.87 —1.83 37.65 
Street, that the effects of the de- 10 parts-access, ...... 29.19 28.65 —0.54 24.12 


fense program on industry are| 4 tife-rubbers ....... 19.65 19.07 —0.58 22.77; 
exceedingly irregular. There are 


after deductions. 


This compares with a profit of 


wide variations in the effects even 
among different divisions of the 
same industries. 

So great are the dislocations in 
some groups of industry that they 
will not be able to complete the 
transition from their normal pro- 
duction to armaments for many 
months. It is even possible that 
some industrial groups will find 
themselves at the end of the de- 
fense program with little actual 
production accomplished and only 
a lot of new plant capacity to show 
for the effort. 

As far as the automobile indus- 
try is concerned, however, there is 
no doubt but that it is going to 
make a notable contribution to the 
defense program. How much it is 
going to have to sacrifice in the 
way of normal business remains to 
be seen. It is clear enough that 


it will be because of a shortage 
of materials for their manufacture. 
, In view of these uncertainties 
it is not surprising that the stock 
markets show such irregularity. 
They are irregular not only in 
average price movements, but one 
single day will see plus and minus 
signs scattered almost evenly 
through the list. It even is possible, 
and even probable, that on some 
days when the price averages have 
shown a decline, the stock market 
as a whole has actually risen. Only 





PENNSYLVANIA CONTINGENT at National Automobile Dealers Assn.’s con- 
vention last week in Pittsburgh. Left to right, Willi Owi f 
Pittsburgh Automobile Dealers Assn.; Ed McKean, Pittebargh convention 
Other 


chairman, and Claude Klugh 
Shetes 4 sages L Baad 6. gh, manager, Pennsylvania Automotive Assn. 





a few representative stocks go into c 


the price averages. 

AUTOMOTIVE News’ stock price 
averages are an example. Of the 
10 parts and accessory stocks used, 


five now are higher than they were] 7 


two months ago, three are lower and 


two are unchanged. In the tire and]: 


rubber group, three are higher and 
one lower. In the car and truck 








' 


the preceding fiscal year. 

Members of the board of direc. 
tors were reelected at the stock.’ 
holders’ meeting held Jan. 15 and” 
officers were reelected at the board > 
meeting held Jan. 22. 


Used Car Sales 
Decline Slightly | 


In San Antonio 


SAN ANTONIO, Tex.—Used car 
sales during December, as reported 
by San Antonio Automobile Trade 
Assn., showed a slight decline 
compared to November, but still 


$22,998 for the similar quarter of 


| reflected a good condition, as well! 
' as an increase in the average value 


of the cars sold. 
The report shows that there were) 
1,322 cars on hand at the start of 








‘the month and that 1,281 cars were 
' sold in December for a unit turn- 
‘over of 97 percent against 104 per- 
| cent for November, a total valua- 


the industry is making rapid head-| section, where there has been a 
way in line with its reputation and| more uniform movement, four are 
it also is apparent that if it is| lower, two are higher and five un- 


not able to continue to turn out| changed. Both the parts and tire 


cars sufficient to meet all demands 


Brandes Renews 
Fight on Neb.’s 
$> Tow Charge 


LINCOLN, Neb.—F. H. Brandes, 
Hastings (Neb.) dealer (Dodge- 
Plymouth), has renewed his fight 
against the $5 tow charge now in 
vogue in Nebraska. Two years ago 
Brandes was enthusiastic in the 
fight that resulted in cutting the 
tow charges from $10 to $5. 

As an example of trade barrier 
tactics, Brandes reports that he 
was fined over $100 in Illinois in 
December, 1939, on four trucks sold 
in Adams county, Nebraska. 

Brandes protested to Lee A. 
Friend, investigator in the office 
of Secretary of State Edward J. 
Hughes. He got nowhere, the Illi- 
nois authorities declaring it was 
a reciprocal penalty assessed 
against Nebraska. 


GM Head Suffers 
A Fractured Hip 


DETROIT.— Charles E. Wilson, 
president of General Motors Corp., 
slipped and fell last week while 
skating on Island Lake in Oakland 
county, Mich. and _ suffered a 
fractured hip. Following the acci- 
dent he was removed to Harper 
hospital here for treatment. 

Wilson then turned his hospital 
room into an office and proceeded 
to direct the vast GM activities 
from his bed. 


Hayes Will Manufacture 


Wing Panels for Bombers 

DETROIT.—Hayes Mfg. Corp. 
has negotiated a $5,000,000 contract 
with Brewster Aeronautical Corp. 
for the manufacture of outer wing 
bomber panels, officials of the 
company revealed last week. 

Fred L. McFawn, an executive, 
said that the panels are for Brew- 
ster’s model 340 bomber. 


Forgetting to Replace 
Oil Costs Him $500 


MONTGOMERY, Ala. — 
(UTPS)—A service station oper- 
ator who drains the crankcase 
of a motorist’s car and forgets 
to put in new oil is responsible 


for damages to the car, the 
Alabama court of appeals ruled 
in a recent decision. 

The court awarded a $500 
judgment to a DeKalb county 
farm agent, who claimed that 
such negligence at a service 
station ruined the motor of his 
car. 





groups are higher in average price 
than two months ago, while the 
car and truck section is lower. 

Wall Street has in the past week 
or so witnessed something almost 
unheard-of in recent years. It has 
seen stocks like General Motors 
and Chrysler hesitate on rallies and 
become more active on declines. 
Usually the motors have assumed 
leadership on advances and hesi- 
tated on declines. This is believed 
by most to be a temporary out- 
growth of the defense program. 
Once the industry’s place in the 
program becomes firmly outlined 
and it is clear to what extent it 
can continue to build automobiles, 
much of the present irregularity 
of automotive stock prices is likely 
to be eliminated. The tax question 
also contributes to the present 
uncertainties. 


Out-of-State License 


Problem Arises in Army 
WASHINGTON. — Movement of 
National Guard and other military 
and naval units into training 
camps distant from their home 
areas has raised a problem many 
states are solving through recog- 
nition of driver licenses and auto- 
mobile plates belonging to out-of- 
state trainees. 

Fifteen states have now followed 
the precedent set by Gov. M. Clif- 
ford Townsend of Indiana in No- 
vember, in a reciprocal agreement 
with West Virginia and later with 
Mississippi, the Council of State 
Governments revealed last week. 
Other states which have entered 


into reciprocal agreements on the| w 


problem are Alabama, California, 
Delaware, Connecticut, Kansas, 
Maine, Missouri, New Jersey, New 
Mexico, Oregon, South Carolina 
and Texas. About 20 more are con- 
sidering similar action. 


Hupp Reorganization Plea 


Hearing Is Set for Feb. 17 

DETROIT.—Federal Court here 
will hear arguments Feb. 17 on ob- 
jections filed to the appointment 
of John E. Murphy as trustee of 
Hupp Motor Car Corp., now in 
process of reorganization under 
Chandler-National Bankruptcy Act 
proceedings. 

March 17 has been set by the 
court as the deadline for the filing 
of a plan of reorganization or a 
report from the trustee of reasons 
why a plan cannot be effected. 


$1,557,700 to Spend 


ANNAPOLIS. — Under the proposed 
budget submitted to the state_legisla- 
ture here wecenate by Governor 
O'Connor, the State Roads Commission 
will have $1,557,700 to spend on the 

urchase and operation of motor ve- 

icles in the next fiscal biennium. 





Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 







AMONG ATTENDEES at NADA convention in Pittsburgh last week were 
W. M. Liddon sident, T 
Sin Wiedaan one a presk a, ennessee Automobile Dealers Assn., left, and 





LEFT TO RIGHT, John O. Munn, past secretary of NADA, wh 
“Dealers Tell Me” in Automotive News; F. W. A. Vesper St. Leuls, a. - 
of NADA for four terms; former distributor for Buick in the ‘Mississippi 
Valley for about 20 years; now retired. 





LEFT TO RIGHT, Carl F. Weissenberger, president, Carl F. Weissenberger, 
Inc. (Chevrolet), Toledo; Bob McGraw, McGraw Chevrolet Co., Wheeling, 
. Va., past director of NADA, and Jack Stevens, Superior Motor Co. (Chev- 
rolet), Pittobaret president, Pittsburgh Automobile Dealers Assn., and vice- 
chairman of Pittsburgh committee for NADA convention. 





LEFT TO RIGHT, Harry G. Bragg, general manager, Automobile Merchants 
Assn. of New York, Inc.; alter - Hubbard, eastern representative, National 
Highway Users Conference, and Philip Klutznick, Omaha, counsel for Nebraska 
dealers. ~—Automotive News Photos 





* Dallas; John Muller, Fort Worth; 
Laylor Named President T. G. Whitener, Tyler; Albert S. 


Of Texas Wholesalers} Tayior, Dallas. 


DALLAS.—D. L. Laylor, Wichita 
Falls, was elected president, Auto- I Car for 3.5 Persons 
BUTTE, Mont.—There are approxi- 


motive Wholesalers of Texas at the 
mately 15,000 automobiles and trucks 


annual meeting here. 
J. M.|in Silver Bow county, a report issued 


Other officers include: AL| by oth 
hao ident; -| by e county treasurer’s offic - 
Egan, Dallas, vice-pres vealed recently. This is on the ratio 


bert May, Dallas, secretary-treas-| o¢ one motor vehicle for 
: . C c ev E 
urer; directors, J. W. Warren,| inhabitants of the county. very 3.5 





tion of $408,098, a turnover valu 
of 84 percent against 83 for No- 
vember, and an average value o 
$319 against $293 for the precedin 
month. There were 1,384 cars on 
hand at the end of the month hav- 
ing a total valuation of $460,179, 
and an average value of $332 a 
compared with $366 for November. 
November sales totaled 1,279 fo 
a unit turnover of 104 percent, 
total value of $375,101, a turnove 
value of 83 percent, and an aver 
age value of $293. There were 1,32 
cars on hand at the end of the 
month having a total valuation of 
— and an average value of 


In December, 1939, there were 
1,101 cars sold for a unit turnover 
of 99 percent, a total value of 
$326,051, a turnover value of 84 
percent, and an average value of 
$296. There were 244 cars on hand 
at the end of the month having a 
total value of $414,758, and an aver- 
age value of $342. 


Air Cooled Solid Tire 


Is Invented by German 
WASHINGTON.—A novel type of 
automobile tire was recently dem< 
onstrated in Berlin by its inventor, 
the Department of Commerce re~ 
ports. The new tire is claimed to 
be absolutely puncture proof. It 
is a soft-rubber solid tire with 
radial cooling channels leading to 
an air-intake. 

Tests made at the testing labora- 
tory of the Stuttgart Polytechni- 
cum are said to have shown that 
both the outer and inner tempera- 
ture of the tire at a speed 0 
120 kilometers (75 miles) is much 
lower than that of any pneumatic 
tire. It is claimed that the new 
tires are lighter than pneumatic 
tires and cheaper to manufacture. 


Chevrolet Coupe 


For 5 in Demand 


DETROIT. — Steadily-increasing 
demand for Chevrolet’s five-pas- 
senger coupe, which was added to” 
the line in 1939 and which has 
been improved each year since, |S 
apparent from a breakdown of 
sales records, made here last week. 

Figures released by Chevrolet 
show that, out of 79,097 new cars 
retailed during November, 17,971 
were five-passenger -upes, repre- 
senting 22.2 percent of the total. 
During the same month last year, 
when a total of 72,001 new cars 
were sold, 2,921, representing 3 
percent of the total, were five- 
passenger coupes. 


D.of C.TollDown 


WASHINGTON.—In spite of unusual 
conditions which make its traffic pro? 
lems among the most difficult faced 
anywhere in the United States, iin 
National Capital last year succeeded r 
cutting the toll of death in its stree™ 
to 79, the lowest in 10 years. 
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CBS consistently has 


“IN THE MAJOR BATTLEGROUNDS OF NETWORK COMPETITION’ 


Weekly Averages, 12 months of 1940 
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These charts are based on CAB rated sponsored programs in 1940, 


and show the average number of quarter hours, each week in 1940, 


in which each network delivered the largest audience to its clients 


against all other network competition. 


the strongest 


schedule in 


Radio 


egular CAB program ratings show CBS with 
a consistently stronger schedule than any other 
network in all of 1940. The Columbia Network, 
against all competition, delivered the largest audi- 
ences to its clients, for more program-periods in 
the exzire broadcasting day than avy other net- 
work. Counting every regularly rated sponsored 
quarter-hour on all networks, in all of 1940, CBS 
averaged 161 “firsts” each week against all com- 
petition; the next best network had 154; the third 
network, only 18 “firsts”. 

CBS leadership is most striking in the major 
battleground of network competition; in the 
tensely competitive evening hours. Whether you 
take the entire evening (6:00 p.m. to 12:00 m.) or 
just the heart of the evening (8:00 to 10:00 p.m.), 
CBS wins more''frsts’ than the second and 
third networks combined. The exact eve- 
ning score is shown in the charts, for 


all of 1940. 


PACE SETTER OF THE NETWORKS 
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Only 4 Percent of Financing 


Done by Draftees, He Says 


Special to Automotive News 

NEW YORK.—Bills providing 
for regulation of retail credit, and 
aimed principally at installment 
sales, have been or will be intro- 
duced in the 1941 legislatures of at 
least nine states, it was revealed 
by C. W. Harvey, credit manager 
of Gilchrist Co., Boston, in ad- 
dressing the Credit Management 
division of the National Retail 
Dry Goods Assn. during its 30th 
annual convention here. 


In three of the states, he said, 
“the proposed legislation applies to 
only a limited phase of installment 
selling. The other six states pro- 
pose legislation advocating more 
comprehensive regulation of in- 
stallment selling. Consumers, re- 
tailers and legislators in the re- 
maining 39 states and Alaska and 
Hawaii seem to show little interest 
at this time in controlling install- 
ment selling or other retail credit 
practices. 


“One thing is certain—no longer 
can business be blind to the fact 
that there is a constantly ac- 
celerating cry from certain groups 
in a certain few states either to 
license or to regulate retail credit 
operations, particularly installment 
selling. In some states there is no 
demand, whereas in others, such as 
New York, Massachusetts and 
Maryland, the demand is growing, 
as it is to a lesser extent in Ne- 
braska, Michigan, Wisconsin and 
Tllinois.” 

Advocating self-regulation of in- 
stallment selling as a means of 
averting the trend toward legisla- 
tive regulation, Harvey asked: “In 
the 39 states where no legislation 
is pending, is it not better to wait 





Urges Connecticut 
To Pass State 
Wage-Hour Bill 


HARTFORD, Conn.—Passage of 
a state wage-hour act and legisla- 
tion creating a state labor rela- 
tions board was recommended to 
the state legislature here by State 
Labor Commissioner Cornelius J. 
Danaher in his biennial report. 

The wage-hour bill would estab- 
lish a minimum hourly wage of 30 
cents an hour for the five years 
between July 1, 1941, and June 30, 
1946, and 40 cents thereafter. Time 
and a half would be required for 
all work beyond eight hours a day 
or 48 hours a week. The measure 
would create a wages and hours 
division in the state labor depart- 
ment and empower the commis- 
sioner to appoint an _ industrial 
committee for any industry “when- 
ever conditions make such action 
desirable.” 

The recommended labor relations 
act is patterned closely after the 
federal and New York state laws. 
It would create a state labor rela- 
tions board and “safeguard the 
right of employes to organize free 
of interference, for collective bar- 
gaining and other purposes.” The 
measure, as prepared by the state 
labor department, defines unfair 
labor practices and outlaws them. 
It provides further that neither 
the commissioner nor any agency 
of the labor department shall in- 
terfere in any way with the inde- 
pendent exercise of authority by 
the board. 


until there is need before suggest- 
ing a uniform conditional sales 
act?” 

“Business,” he said, “acknowl- 
edges that there are abuses exist- 
a in the field of installment sell- 
ng.” 

As to regulation by industry it- 
self, which he saw as preferable 
to legislation, Harvey said: “One 
example of what can be done along 
the lines of self-regulation is best 
shown by looking at how this mat- 
ter is being handled in New York 
State. A committee, which is com- 
posed of consumers, trade associa- 
tions, retailers, finance companies, 
the Legal Aid Society, the Russell 
Sage Foundation, the Better Busi- 
ness Bureau and others of like 
type, have been studying the sub- 
ject of installment selling and 
other relations between buyer and 
seller.” 

Harvey pointed out that install- 
ment selling critics frequently 
overlook the fact that there are 
some unethical buyers just as 
there are some unethical sellers, 
and that many “oppressive credi- 
tor practices” are employed only 
in the case of buyers who do not 
hesitate to hinder, defraud or de- 
lay those who sell them. 


Harvey also outlined provisions 
of the Soldiers’ and Sailors’ Civil 
Relief Act as they pertain to in- 
stallment selling. “An analysis of 
the number of persons who owe 
bills to retailers who are now in 
military service or who may enter 
military service during the next 
six months,” he said, “indicates 
that less than 4 percent of the 
amount of outstanding consumer 
credit will be affected by the pro- 
visions of this act.” 


“By their actions,’ he added, 
“retailers all over the country are 
showing their desire to assist the 
government in its national defense 
program by sympathetically help- 
ing individuals in military service 
with their financial problems. This 
has taken, and will probably con- 
tinue to take, the form of liberal 
time extensions on debts already 
owed, as well as reducing terms to 
a point which meets the ability of 
the customer to pay.” 


No New “41 Taxes, 
Says N.J. Governor 


TRENTON, N. J.—No new or 
additional taxes will be enacted in 
New Jersey this year, if the state 
legislature follows the advice of 
Governor Charles Edison, as ex- 
pressed in his inaugural message 
here Jan. 21. 


Calling for economy in state and 
local government, Edison declared 
that “no new or additional taxes 
appear to be called for.” He empha- 
sized the necessity of eliminating 
all governmental waste, particularly 
in view of the “increased federal 
taxes made necessary and inevit- 
able by the defense program.” 


More liberal labor itaws were 
urged by the new governor, who 
proposed passage of a state wages 
and hours law; curtailment of 
Chancery Court’s power to issue 
exparte injunctions in labor dis- 
putes; extension of the _ social 


security program to workers not 
now covered and higher state old- 
age benefit payments. 





LED BY W. F. O’NEILL, in charge of Lincoln-Mercury sales for the Houston 
branch of Ford Motor Co., a grep of Texas dealers is enroute from Detroit to 
nD 


Texas with a driveaway of 


coln-Zephyr cars. hetegsapnes in front of 
the Ford Rotunda, prior to a visit to the nt, 


‘ord Rouge p are several of 


the visiting Texans. Left to right, John P. Pipkin, Pipkin Manske Motors, 


Brownsville, Tex.; C 
Ewin Ewing Motor Co., Mercedes, 


Co., eslaco, Tex.; 


F. Spikes, Hidalgo Motor Co., 
Tex.; J. A. 
Drew Patterson, 


ission, Tex.; T. B. 
Medley jr., Medley Motor 


Boggus Motor Co., Harlingen, Tex. 





OLDSMOBILE zone managers and representatives from the Atlanti ion, 
including New soem Boston, Philadelphia, Washington, Atlanta and Char otte 


zones, gathered in New York Cit 


last week to hear details of Oldsmobile’s 


sales and advertising plans for the coming spring months as outlined by a 


group of factory executives. Present at the meeting were J. H. L 


emons, ew 


ork zone manager; F. Q. aa a regional mana er; S. E. Skinner, 


Oldsmobile’s general manager; 
manager, who conducted the meeting; 


Ralston, Oldsmobile’s general sales 


R. C. Gilmer, Boston zone manager. 





ATTENDING Oldsmobile’s New York regional meeting, one of a series now 
being conducted in leading cities throughout the nation, were R. L. Myers, 
Oldsmobile’s assistant general sales maaengers Tom Ten Broeck, New York 


zone; - A. Oquist, New York zone; 
Edward Prugh, 
New York representative. 


Jd. 
assistant zone manager for Atlanta, and 


Wilson, Atlanta zone manager; 
G. Brown, 


GM-CIO Referee Hopes 
To Avoid Future Strikes 


DETROIT.—General Motors and 
UAW -CIO voluntary arbitration 
plan may set the pattern for all 
mass production industries to avoid 
strikes, particularly during this 
period of defense production. Dr. 
George W. Taylor, new umpire of 
disputes under the GM contract, 
said last week. 

He continued: 

“All industry will have to work 
out some such system. We can’t 
have strikes over every grievance.” 

Asked if the alternative to vol- 
untary arbitration might be com- 
pulsory arbitration, forced by the 
federal government, he answered: 

“We won't have to go into com- 
pulsory systems of arbitration or 
strike delay periods, if we develop 
voluntary arbitration.” 

Doctor Taylor, University of 
Pennsylvania professor was named 
permanent umpire for GM and the 





Proposes Del. Revise 


Motor Vehicle Code 
WILMINGTON, Del.—Legislative 
revision of Delaware’s state motor 
vehicle code to combine titling, 
registration and safety inspection 
into a single operation, and to 
distribute the volume of business 
more evenly over the year, was 
proposed by Francis V. duPont, 
chairman of the State Highway 
Commission, in addressing Dela- 
ware Safety Council here at the 
Hotel DuPont. 

Change in the mechanics of lien 
registrations, and a provision for 
“probationary” driving licenses for 
first-year motorists were also in- 
cluded in the revision proposals, 
based on a study by the State 
Highway Commission and the State 
Motor Vehicle department. The 
Safety Council endorsed in prin- 
ciple all the recommendations, 
which, it was stated, would be 
submitted to the current session 
of the state legislature at Dover. 





Kentucky Dealers Warned 


On State Licensing Law 


LOUISVILLE, Ky.—Failure to 
obey laws governing registration, 
licensing and change of motor ve- 
hicle ownership will result in 
criminal prosecution, County Clerk 
Clem P. Theisen said in a letter 
to automobile dealers and finance 
companies. 

Theisen said enforcing agencies 
had noted from court proceedings 
that there has been a “willful dis- | 
regard” of the law. 


union to succeed Harry A. Millis, 
now member of the National La- 
bor Relations Board. 


Doctor Taylor said that in 12 
years that he has acted as arbitra- 
tor in grievance cases in the ho- 
siery industry, in the East, there 
has not been a single strike where 
company-union bargaining con- 
tracts existed. The only strikes 
have been for original recognition 
of the union. 


Flood Indiana 
Legislature With 
Motor Proposals 


INDIANAPOLIS. — The Indiana 
legislature lost little time last week 
in getting around to legislation af- 
fecting the automobile and truck 
industry. 


One of the first bills suggested 
would eliminate entirely the tire- 
weight tax law, which has been such 
a burden to truck users. Another 
bill would make the time limit on 
securing automobile licenses Mar. 
1, giving two months following the 
first of the year, as at present. An- 
other bill would make all automo- 
bile licenses a flat $6 annually. 


Two bills affecting gross income 
tax were introduced. One would 
cut the retailer tax to one-half of 
one percent with the same $3,000 
exemption that now prevails. An- 
other would leave the tax the same, 
but would give the retailer an ex- 
emption of $20,000. Another bill 
would repeal the present law re- 


quiring a poll tax receipt to ob-| P 


tain automobile licenses and yet 
another would eliminate the fee 
for notarization. 





Legislation 


en 
Olds Zone Meetings 


In the Hopper 


Arkansas Proposals 


LITTLE ROCK, Ark. (UTPs) — 
bill has been introduced i: the oA 
to change the time for purchasing 
motor vehicle license plates from Jan 
1 to the last day in February. ; 

Another bill recently introd is | 
to give gasoline filling stations a tie® 5 
on motor vehicles when motorists do 


not pay their gasoline and oil bills _ 
* + * 


Limit Executives 


PORTLAND, Me. (UTPS).—A limit. | 
ation of executive council powers in | 
connection with highway administra. © 
tion would be imposed under a bili i 
introduced to the Maine legislature by | 
Senator Alden B. Stilphen. The ti | 
would also amend the law relating to © 
purchases by the highway commission _ 

* ¢ «& i 


Traffic Code Changes 


COLUMBUS.—More stringent driver's 
license examinations and state-wide ap. | 
oe of a single traffic code have 

een proposed in a bill prepared for | 
presentation to the Ohio State senate. | 

* * * 


No Summer Repairs 


CONCORD, N. H.—(UTPS).—A law 
which would certainly gladden the 
heart of every motorist traveling New 
Hampshire’s thoroughfares during the 
summer months is sought in the Tegis. 
lature by Rep. John - Coolidge of 
Bristol. House Bill No. 23, which he 
has introduced, would ban all state 
highway construction and repairs in 
summer resort areas and along trunk 
line highways while the tourist season 
was in progress. 

* + . 


Oregon Speed Law 


SALEM, Ore.—(UTPS).—One of the 
first bills presented at the opening of 
the Oregon legislature, was a new 
speed law, substituting prima facie 
speeds for indicated speeds now pro- 
vided by law. Under the present law 
if a speeding motorist is arrested the 
officers have to prove that the motor- 
ist was not only speeding but was 
operating his car in an unreasonable 
and imprudent manner. 

The proposed new law provides that 
a motorist arrested while exceeding 
the speed limit would have the burden 
of proving that he was not operating 
his car in an unreasonable and im- 
prudent manner. | 


. + 
Bills Held Up 

INDIANAPOLIS.—Bills to set a flat © 
$6 passenger automobile license fee © 
and require the state to maintain the © 
full width of state highways through © 
municipalities have been held up in / 
the Indiana General Assembly for fur- © 
ther consideration. x 

* . * 


Drunk Tests 


AUSTIN, Tex.—In an attempt to 
tighten law enforcement against 
drunken drivers, Senator Weaver — 
Moore has presented to the Texas | 
legislature a bill allowing blood tests © 
to determine whether the driver was 
intoxicated. 


Ae 


Pa LPIA 


— 


Railroad Restriction 


AUSTIN, van. anne activities 
of the Texas Railroad ommission 
would be restricted to transportation 
and ; utility fields under terms of | 
a bill introduced in the Texas legisla- | 
ture last week. os $ 


Diversion Law 


AUSTIN, Tex.—A proposed amend- 
ment to the Texas constitution to re- 
strict the use of all road-user tax 
revenues to road oer was offered 
last week in the Pexas legislature. 
Drivers License 


AUSTIN, Tex.— The ‘standard’ 
drivers license law now in _ effect in 
most American states has been laid 
before the Texas legislature for ac- 
tion. The bill would impose a 50 cent 
per year license fee out of which ex- 
penses of the Texas Highway Patrol 


would be paid. 
* + 7 


Picketing Repeal 


_MADISON.—Repeal of both the Cat- 
lin and Peterson acts passed by the 
1939 legislature is being sought in bills 
introduced in the current session. 
The Catlin law forbids picketing by 
a minority of any bargaining unit or 
by workers not employed by the firm 
against which a strike is called. The 
Peterson act forbids secondary picket- 
ing and permits employers, as well as 


labor unions and individual employes, 
to bring actions before the employment 
relations board. 





HUDSON OFFICIALS arrive on Pacific Coast. Left to right, George H. Pratt, 
Hudson general sales manager; M. M. Roberts, merchandising manager; 
Baker, used car manager; T. H. Stambaugh, director of national service opera- 


tions, and Howard P. 


Grove, Pacific Coast sales manager, are shown above 


upon arrival in Los Angeles for a series of coast dealer meetinss. 


| 
Credit Man Outlines Prospective Finance Bills, 
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ow that all the smoke has cleared 
away... this fact about the 1941 
Gilmore-Grand Canyon Economy Run 
stands out above all others: the sensa- 
tional new Nash Ambassador “600” 
delivered more miles per gallon, and 
cost less to run, than any other 6,8 or 
12-cyl. car in the test...25.81 M.P.G. 
at an average speed of 42.6 M.P.H. 
over the 599-Mile Mountain Course. 


Here it is! ... America’s big new low-priced car, 
and record-breaking economy is only one of its 
sensational selling features. It’s bigger in seating 
width and comfort ... it has coil springs on all four 
wheels ...it has a new kind of safety body con- 
struction, with body and frame one welded twist- 
proof unit ...it offers more in comfort, beauty and 
exclusive selling features than any car in the field. 


And in addition to this sensational Ambassador 
“600”, Nash dealers have two other lines of great 
cars selling in the low-medium and medium price 
fields—complete no-gap coverage of the markets 
where 92 out of every 100 sales are made. 


Production is now caught up... from now on just 
watch the registrations! 

This is a big opportunity for dealers—or for expe- 
rienced automobile sales managers and salesmen 
who want to go into business for themselves. Some 
big-potential territories are still open... write or 
wire W. A. Blees, General Sales Manager, Nash 
Motors Division, Detroit, Michigan. 
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Defense 


Bo) _aurowomve news, sanuary2, Defense 
Equipment Makers Study Shortage Possibilities 


Ask Manufacturers to List 


Products Used For Defense 


NEW YORK.—Motor and Equip- 
ment Manufacturers Assn. in their 
latest bulletin have called at- 
tention to the fact that the prob- 
ability of shortages in the automo- 
tive aftermarket products because 
of the defense program is increas- 
ing much faster than most manu- 
facturers realize. 

Says the bulletin: 


“The strong emphasis on “Total 
Defense” by the President and 
high federal officials, and the Chief 
Executive’s significant statement 
that “business as usual’ must be 
discarded in subordination to 
national defense _ requirements, 
would appear to give additional 
importance to the question of 
priorities and a probable resultant 
shortage in automotive aftermar- 
ket products operating seriously 


Airmen Scrap 
Reuther Plan; 


‘Impracticable’ 


WASHINGTON. — The aircraft 
industry has examined and found 
impracticable the so-called Reuther 
plan for mass production of war- 
planes by utilization of idle auto- 
mobile plant facilities, Col. John H. 
Jouett, president of the Aeronauti- 
cal Chamber of Commerce, de- 
clared here last week. Among the 
reasons listed by Col. Jouett were: 

1. Less than 10 percent of the 
machine tools in automobile plants 
are usable in airplane manufac- 
ture. 


2. Assuming that under the Reu- 
ther plan production was concen- 
trated on a single-seater pursuit 
plane costing $50,000 each, the 
claimed 500 planes a day would 
cost $7,500,000,000 in a working 
year. Only $1,000,000,000 has been 
appropriated for all types of planes 
this year. 


3. On the basis of aircraft output 
totaling 50,000 planes a year, about 
10 percent single-seater pursuit 
ships would be required. 


4. Production of planes at the 
rate of 500 a day would require 
more than 1,500,000 shop employes 
for final manufacturing and as- 
sembly work alone, with many 
more required to provide raw ma- 
terials and do preliminary process- 
ing. 

5. Arming 500 planes a day with 
eight machine-guns each would re- 
quire 4,000 machine-guns a day. 
Such a program would eat up pres- 
ent annual production of machine- 
guns in 2% days. 

6. Similar difficulties would crop 
up in the production of aluminum, 
magnesium, tools, forging and 
other special materials. 

Col. Jouett also pointed out that 
concentration of the required 3,- 
000,000 workers and their families 
around Detroit would create a seri- 
ous housing problem. 

In 2 new defense of the Reuther 
plan, Philip Murray, president of 
the CIO, declares the figure of 500 
planes a day was used “only to 
indicate the overall productive ca- 
pacity of an automobile industry 
whose idle machines and idle men 
were fully mobilized and whose 
private interests were temporarily 
subordinated.” This productive ca- 
pacity could be adapted, he stated, 
to production of pursuit ships or 
with the daily production in pro- 
portion to the work required. 





England to Draft 


Workers for War 
LONDON. — Labor Minister 
Ernest Bevin has informed the 
House of Commons that the 
government has decided to reg- 
ister Britain’s working men and 
women for drafting into war 
factories. 

This: is the most potent of 
the nation’s announcements 
since Winston Churchill said 
that the institution of private 
property would not be allowed 
to interfere with Britain’s effort 
to win the war. 






against manufacturer and jobber 
efforts to safeguard domestic trade. 

“It therefore appears worthwhile 
to depart from general treatment 
of the subject in an effort factually 
to particularize directly on what 
the developing situation may be as 
applying to various automotive 
products. 


“To illustrate: Copper is an im- 
portant defense material. What 
indications, if any, are there that 
this mineral may be subjected to 
priorities that might affect sup- 
pliers of automotive aftermarket 
merchandise, resulting, for ex- 
ample, in delayed and short ship- 
ments to jobbers? 


“In the interests of manufac- 
turers and jobbers we'd like to 
have automotive aftermarket sup- 
pliers give us any facts they be- 
lieve they have that bear on the 
subject—or at least let us have the 
benefit of their thinking on how 
defense requirements, priorities, 
etc., may affect the production of 
the products they make. 


“Manufacturers are closer. in 
touch with their material sources 
than are their wholesalers. Yet 
both naturally want to protect 
their domestic business so far as 
possible without any interference 
with defense activities. Jobbers as 
well as suppliers, therefore, are 
keenly interested in any informa- 
tion indicating no hindrance with 
supplies—or probable difficulties 
with respect to furnishing the 
products they handle. 


“Thus it is believed that such in- 
formation as it is hoped this in- 
quiry may develop should be of 
benefit to both parties. For in- 
stance, there may be a number of 
automotive aftermarket products 


it would now be wise to stock for| ¢ 


the retail trade and the protection 
of all concerned—as against fu- 
ture priorities and consequent 
shortages and price increases; and 
knowledge of the products not 
likely to be subjected to the results 
of priorities and in consequence to 
be furnished the domestic trade in 
normal volume at current prices, 
say for the next six months or 
year, would be equally valuable.” 

The bulletin then asks for views 
on the subject from those con- 
cerned. 


Copper, Zine Shortage 


Feared in United States 
NEW YORK.—Urging immediate 
steps to assure adequate -supplies 
of copper and zinc, C. Donald 
Dallas, president of Revere Copper 
and Brass, Inec., declared in a 
statement here Jan. 15 that “there 
simply isn’t sufficient copper and 
zinc available in the country to 
supply the demand.” 


Citing the example of his own 
company, Dallas said: “Promptly 
on the outbreak of war, Revere 
began a program of expansion at 
all plants to enable it to increase 
greatly its production of ‘sheet 
brass, an absolute essential for 
cartridge and shell cases. Export 
orders, principally British, took up 
this expansion as rapidly as it was 
available. Now our own govern- 
ment’s requirements are superim- 
posed on this in enormous quanti- 
ties, and it is going to be neces- 
sary to still further and _ sub- 


stantially increase productive fa-|‘ 
Even at]. 


cilities on sheet brass. 
our present capacity, six days a 


week, three shifts, we are facing} 


a shortage of raw materials. Sub- 
stantial increases in productive 
capacity now under way will make 
this condition extremely serious.” 


Continental, Fargo Get 


Additional War Orders 
DETROIT. — The War Depart- 
ment has awarded a_ $10,715,019 
contract for aircraft engines and 
parts to Continental Motors Corp. 
here. 

At the same time the department 
announced contract awards by the 
Quartermaster Corps totaling $16,- 
093,010 including an $8,775,645 order 
for motor trucks which was given 
to Fargo Motor Corp. 


Rubber In War... 








TREADS of rubber blocks, developed and manufactured by Goodyear Tire 
& Rubber Co., are being used on combat tanks of the latest Army design. 
These rubber treads have replaced the old style steel treads on the crawler 
type tanks, eliminating excess weight and enabling the tanks to travel at 
much higher speeds over any type of terrain. The interiors of the modern 
tanks are provided with rubber cushioning for the operators and rubber 
insulation to reduce the noise from the motors. 





INTERESTING DETAILS of construction and function of bullet seal inner 
ubes are shown in one section of the display of defense products of Goodyear. 


These tubes, which as their name indicates, will —— the escape of air 


from pneumatic tires which have been punctured 


y gun fire or any other 


cause, are being used on motorcycles, scout cars and various other units of 


America’s new mechanized army. 





FIGHTING PLANES, forced down at sea, may be saved for flight and fight 
when equipped with pneumatic flotation bags such as those manufactured by 
Goodyear, and included in the current display of Goodyear’s defense products. 
These bags, designed for almost instantaneous inflation in case of need, are 
attached to the wings of combat planes used at sea. 
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A MODEL of the barrage balloons, widely used by England as a defense 


against a dive bomber, 


Samson Named to Head 


Chrysler Bomber Plant 


DETROIT.—D. A. Samson, for- 
merly operating manager of Dodge 
main factory, has been appointed 
operating manager of the corpora- 
tion’s Warren Ave. plant, which 
will be used for the manufacture 


is one of the exhibits included in the 
defense products manufactured by Goodyear. 


display of 





parts, Herman L. 
Weckler, vice-president and gen- 
eral manager of the corporation 
announced Jan. 24. 

Chrysler officials here state 
that under Samson’s direction the 
corporation will eventually pro- 
duce here five fuselages per day 
for the B-26 bomber, 


of airplane 





200 Bombers 
Per Month to Be 
Built by GM 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors Corp., has 
announced completion of arrange- 
ments for additional participation 
of the corporation in the aviation 


defense program, calling for prep- © 
aration to produce parts and sub- (0 


assemblies for 200 twin-engine 
bombers monthly and for increas- 
ing airplane engine production by 
500 engines monthly to a total of 
1,500 a month. This will involve an 
increase in the corporation’s em- 
ployment, as the program reaches 
a peak, to 40,000 men in aviation 
alone. The corporation is pushing 


this program ahead pending the r 


working out of final contractual 
arrangements. 

With the urgent U. S. need for 
bombers, the corporation will pre- 
pare to manufacture parts and sub- 
assemblies for twin-engine B25 me- 
dium bombers which will be finally 
produced by North American Avia- 


tion, Inc. In connection with this 

program, North American has an- © 
nounced that it will begin imme- | 
diately erection of a plant at | 
is expected — 
that final assemblies can start by | 


Kansas City, Mo. It 


late summer. 


The Buick division of GM will © 
erect an airplane engine plant with | 
a capacity of 500 engines a month. | 


The engines will be the Pratt and 
Whitney radial, air-cooled type. 


f 


D 
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The building of Pratt and Whit- ting 


ney engines and the manufacture 


of bomber parts and sub-assemblies © 


will be in addition to the aviation 
engine work now being rapidly 
pushed at the Allison division 
where another addition to the plant 
is being completed. 

Manufacture of parts and sub- 
assemblies for the bombers will be 


handled by the Fisher Body di- ~Vi 


vision of General Motors, with the 


work allotted to various Fisher | 
Body plants and to other plants © 
within the corporation. Studies of ~ 


the manufacture of airplane parts 
have been conducted by the cor- 
poration for some time. 

Much of the work on bomber 
parts and sub-assemblies will be 
done in Cleveland and in the De- 


troit area, as well as in other plant 


cities where GM is now operating. 


Knudsen Urges 
Speedup of U.S. 


Plant Inventory 


NEW YORK.—William S. Knud- 
sen, director of the office of pro- 
duction management, last week ap- 
pealed to American industry for 
an “all-out” inventory of plant re- 
sources so that national defense 
officials will have an authoritative 
picture of industry’s capacity to 
meet any emergency. 

Knudsen, in a letter to Walter 
D. Fuller, president of National 
Assn. of Manufacturers, predicted 
that the manufacturers would forge 
a “new and powerful tool” out of 
an unprecedented “Preparedness 
Through Production Week” sur- 
vey. 

The NAM-sponsored National In- 
dustrial Council initiated the sur- 
vey as industry’s immediate con- 
tribution to speeding up defense 
production. “Preparedness Through 
Production Week” will continue 
until next Saturday. 








Clark Equipment Plans 


$2,500,000 Expansion 
JACKSON, Mich.—A. S. Bonner, 
executive vice-president of Clark 
Equipment Co., of Buchanan, an- 
nounced here last week that pur- 
chase of machinery has begun for 
an expansion of the Frost Gear and 
Forge division of the company 
here and for the plants at Bu- 
chanan and Berrien Springs, 1n- 
volving “something over $2,500,000. 
Construction of the new plant 
here will begin as soon as a site 1S 
selected, Bonner said. The expan- 
sion is for additional production of 
transmissions for Army trucks. 
To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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janadian Fuel Rationing Wouldn’t Affect Tourists 





threatened Measure Remote 


Possibility, Says Exchange 


to Automotive News 

yONTREAL.—If gasoline ration- 

pecomes necessary in Canada 
“will not affect tourists or non- 
dents, J. L. Ilsley, minister of 
‘ance, pointed out last week. 
“The statement followed specula- 
‘yp based on his references to 
~ysoline rationing before the Do- 
jsion Provincial Conference and 
‘gressions of alarm lest ration- 
‘g injure the tourist business. 
Isley’s statement follows: 
' «at the Dominion-Provincial Con- 
‘ence I gave an indication of 
vat the Dominion government 
ht be compelled to do in order 
get the necessary moneys to 
on the war. I said that this 






‘Then, by mentioning the mea- 
es that might become neces- 

, I said, ‘the Dominion may be 
“ed to ration gasoline and so 
duce revenue from gasoline sales 
‘4 automobile licenses.’ Now I 
‘o that I am accused of having 
the tourist business. 


"IT want to make it perfectly clear 
‘at if and when any rationing 


bendix Elects Officers, 


’ Reveals Plant Expansion 


SOUTH BEND.— At the annual 
ceeting of Bendix Aviation Corp. 
‘id here Vincent Bendix, A. C. 
‘nderson, H. B. Baker, E. R. 
h, Paul H. Davis, S. G. Down, 
les Marcus, W. L. McGrath, 
0. Miniger, E. R. Palmer and 
.0. Thomas were elected as di- 
rs for the ensuing year. This 
tuted a reelection of the 
of the preceding year. 

‘Vincent Bendix, president, said: 
‘Today we are constructing five 
‘w plants and remodeling three 
wently acquired existing plants, 
~ practically double our own pro- 
jution floor space. Bendix was 
welected president; Charles Mar- 
us, vice-president in charge of 
wiation operations; D. O. Thomas, 
ice-president in charge of auto- 
notive operations; E. R. Palmer, 










vice-president in charge of finances; 


¥.L. McGrath, vice-president; R. 
. Lansing, vice-president; M. P. 
‘erguson, vice-president; H. A. 
~ssner, secretary, and W. H. 
joughton, comptroller. 


tevere Copper & Brass 
Offers Defense Awards 


WASHINGTON. — The Revere 
ward Committee, P.O. Box 1805, 
tis city, last week announced 
0,000 in prizes for wage earners 
bremen and workingmen) in the 
tal and metal-working indus- 
tes and all machine maintenance 
%n, for inventions, devices, im- 
tovements or ideas contributing 
wst to speeding up the national 
fense program. 

The award, established by Revere 
4pper and Brass, Inc., “to en- 
wrage the mechanical genius and 
Wentive talent of American wage- 
4amers, is divided into first prize 
$5,000, second $2,500, third $1,000 
ad six prizes of $250 each, each 
ary to remain the property of 
% sender. Selections will be made 
7a jury representing the Army, 
‘avy, science, labor and industry. 


Machining 
for 


SALE 


Box 146, Roosevelt Park Station, Detroit, Michigan 


measures become necessary, they 
will be so devised as not in any 
way to affect tourists or non- 
residents. 


“It seems to me that everyone 
should have known this without 
any statement from me and that 
those who are building up a fanci- 
ful danger in the minds of pros- 
pective tourists should not only 
stop what they are doing, but try 
to undo the damage they may have 
already done.” 


Officials of the Foreign Exchange 
Control Board at Ottawa also de- 
clared that gasoline rationing as a 
further means of conserving for- 
eign exchange would be an extreme 
measure unlikely to be taken for 
some time, if ever. And that tour- 
ists would not be affected even if 
the plan were put in effect. 


Strikes Hold Up 
Defense Output 
In Middle-West 


DETROIT.— Labor disputes in 
defense industries centered last 
week in the Middlewest where 
strikes closed three heavy ma- 
chinery plants, and there were 
threats of walkouts in other plants 
as workers pressed their demands 
for higher wages and union recog- 
nition. 


Production was halted at Allis- 
Chalmers Co., largest manufactur- 
ing plant in Wisconsin, which em- 
ploys more than 7,000 members of 
United Automobile Workers (CIO) 
to work on defense orders for the 
United States Navy and munitions 
plants worth $26,000,000. 

Two Illinois plants of Inter- 
national Harvester Co., which holds 
defense orders totaling $10,000,000, 
were closed and workers at the 
firm’s Chicago tractor plant and at 
the Milwaukee, Wis., plant author- 
ized union committees to call 
strikes at their discretion. 


Michigan Jobs Rise 30%; 
Applications Jump 70% 

DETROIT. — A 30 percent in- 
crease in the number of placements 
made in private industry last week 
as against placements made the 
previous week was reported here by 
Michigan State Employment Ser- 
vice. 

During the week ending Jan. 11, 
the service made a total of 2,184 
placements in private industry, a 
gain of 30.3 percent over the pre- 
vious week. As private placements 
increased, so did new applications 
from workers who had never be- 
fore used the employment service. 
New applications reported rose 70.5 
percent from the previous week to 
a total of 5,847. 


Johnson in OPM 


WASHINGTON. E. F. Johnson, 
former vice-president of General Motors 
Corp., has been named chief of the 
aircraft, ordnance and tools division 
of the new Office of Production Man- 
agement of the National Defense 
Advisory Commission. 


“Dealers Tell Me,”’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


Equipment 


Complete machining equip- 
ment for modern eight-cy]- 
inder engine, 314”x4”. Also 
necessary patterns, jigs, 
fixtures, tools, dies, etc. All 
of this equipment is in first 
class condition. For sale at 
attractive price. Write 





THAT KNUDSEN, 


WHO 1S ARMING 
AMERICA, |S ONE 
OFQUR. BOYS 





Reprinted from Detroit News 


Fun In Denmark 





Credit Legislation 
Fight Continues 


In Neb. Finance 


LINCOLN, Neb.—Senators Matzke 
and Bowman sponsored the House- 
hold Finance Corp. loan bill in 
the Unicameral last week. The 
measure fixes the interest rate at 
3 percent a month for loans not 
exceeding $150 and 2 percent a 
month for loans not exceeding $300. 
Loans are limited to $500 and the 
time limit must not exceed 25 
months. 


The small loan companies here 
have been embroiled in bitter fac- 
tional fighting recently. 

Prominent in the fights was ex- 
Senator W. H. Diers, representing 
President F. E. Card of Nebraska 
Assn. of Personal Finance com- 
panies. Working in contact with 
Diers is ex-Senator Leland Hall 
who is registered as representing 
a group of Omaha bankers, in- 
terested in personal finance com- 
panies. 

C. W. Smith of Household Fi- 
nance Co. of Chicago and Presi- 
dent B. F. Douthit of Nebraska 
Finance Co. opened headquarters 
at a local hotel and have prepared 
a bill to be introduced in the legis- 
lature. 


Diers precipitated the scrap by 
assuming the title of “coordinator” 
and stating that he was in the field 
to correct abuses of personal loan 
companies. 

An independent group of sen- 
ators are working on a series of 
bills which will prescribe a straight 
interest charge without commis- 
sions or brokerage. Insurance, ac- 
cording to the terms of these bills, 
should be written by agencies en- 
tirely separate from the loan con- 
cerns. According to reports the 





Newark Buick New, Used 
Sales Hit Record in 1940 


NEWARK,—E. J. Rabidoux, 
president of Newark Buick Corp., 
has announced that the company 
established new records in 1940 in 
the sale of new Buicks and used 
cars. 

Total sales of 1,137 new Buicks 
in 1940 creates for this company, 
a new all-time high. Delivery of 
1,392 used cars is also a new record 
for them in 1940. 


Goodrich to Manufestens 
200,000 Tires for Army 


AKRON.—A United States Army 
order for 200,000 special tires, cost- 
ing over $1,000,000 has been re- 
ceived by B. F. Goodrich Co. here. 

The tires will be placed on new 
“half track” Army cars. 


maximum interest rate is fixed at 
12 percent for loans over $300 and 
16 percent for smaller transactions. 

Several senators employed actu- 
aries to figure out the rates of in- 
terest charged by local concerns in 
certain loans. The charges varied 
from 72 percent to 49.94 percent. It 
has been assumed that small loan 
interest rates in Nebraska varied 
from 28 to 42 percent. 





FOREVER 


Ll Buick, Studebaker 


Aircraft Factory 
Plans Underway 


FLINT.— The War Department 
has awarded a $36,497,520 contract 
to Buick for manufacture of ap- 
proximately 3,000 Pratt & Whitney 
aircraft engines. 


Plant facilities will be provided 
with a $24,313,150 construction con- 
tract awarded Jan. 2 to Buick. 

The new plant will produce about 
500 engines a month, according to 
Harlow H. Curtice, vice-president 
of General Motors and general 
manager of the passenger car di- 
vision. 

Negotiations are still in progress 
which are expected to lift the total 
value of aircraft engines and spare 
parts to be manufactured by 
Buick to approximately $125,000,- 
000, Curtice added. 

No estimate has been made by 
Buick executives on how long it 
will take to get into production on 
these aircraft engines, but similar 
undertakings by other manufac- 
turers have been set for a mini- 
mum of from six to nine months. 

In South Bend, construction of 
the first of three plants in which 
Studebaker Corp. will make Wright 
airplane engines for national de- 
fense begins this week. 

It is expected that production of 
the motors will actually be under 
way next December. 

The plant will be used for as- 
sembly while two others at New 
Chicago and Fort Wayne, for 


which ground will be broken at 
about 10-day intervals, are to turn 
out the motor parts. The three 
plants will employ about 9,400, it 
is expected, and will cost 
700,000. 


$49,- 


stawling something 





More than fifty million engines have 
written an indelible record of billions 
of swift, sure, easy starts in every civi- 
lized land . .. because of this small and 
sturdy Bendix mechanism engineered 
into the starting system. 

Bendix Drive has been an asset—for 
sales and for service-satisfaction — on 
those fifty million engines. It has de- 
livered performance and reliability 
that have been a constant credit to the 
engineering judgment that specified 
Bendix Drive. It will continue to do 
so in the thousands of new cars and 
trucks that go into service daily. 


ECLIPSE MACHINE DIVISION 
OF BENDIX AVIATION CORPORATION 


ELMIRA, NEW YORK 


BENDIX DRIVE 
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the 4th Dimension 
Cadillac, Pontiac, Willys, 


Olds Open Drives 


By Pete Wemhoff 





































Releases 
Southern states (Florida, Cali- 
fornia and Arizona) will see the 


inauguration of Cadillac’s 1941 
spring campaign this week, Ad- 
manager Charles H. Betts an- 


nounces, with the program geared 
to the record-breaking pace of re- 
tail sales. Similar releases are set 
for northern centers early in Feb- 
ruary. 

Several innovations mark the 
general advertising program. 
Magazine color will be used al- 
most exclusively for smash dis- 
play of the new low base price 
and the Cadillac crest of quality 
and workmanship. Fleetwood ad- 
vertising, in black and white, re- 
turns to the popular-priced mag- 
azine field for the first time in 


years. 
Cadillac again will hit hard in 
newspapers. Frequent insertions, 


so that ads appear almost daily in 
major markets, have been de- 
termined. Here also reproduction 
of the Cadillac crest is featured, 
with copy centering on certain 
sales points of the 1941 cars. 

Campaign was prepared by Mac- 
Manus, John & Adams, Inc. 


Switch 

A change in executive personnel 
is announced by 
Cc. E. Murray, 
general manager 
of Willard Stor- 
age Battery Co., 
which places D. 
M. Allgood in the 
position of direc- 
tor of merchan- 
dising. 

He succeeds S. 
E. Baldwin, vet- 
eran of the Wil- 
lard organization, 
who assumes the 
position of manager of public re- 
lations. 





D. M. Allgood 


Coverage 

Pontiac’s advertising for Jan- 
uary and February is being carried 
by 2,500 newspapers, according to 
W. J. Mougey, admanager. Last 
year, during the same period, 1,500 
newspapers were used. 

Pontiac copy will run from 36 
inches to 96 inches per insertion. 
Eleven farm papers will run spe- 
cial copy in the heaviest schedule 
of this type that Pontiac ever has 
carried. 

The division’s magazine cam- 
paign during January - February 
has an estimated goal of 320,000,- 
000 reader-impressions, Mougey 
said. Beginning in the south late 
this month, new Pontiac posters 
will appear eventually on 15,000 
outdoor boards. Last year 9,000 
boards were used. 


Named 


Herbert D. Bissell, for the past 
11 years a representative in the 
Philadelphia and Detroit offices of 
N. W. Ayer & Son, Inc., has been 
appointed advertising manager of 
Electric Auto-Lite Co. with head- 
quarters in Toledo. 

George Lasko, formerly associ- 
ated with Graphic Arts in Toledo, 
has also joined the Auto-Lite or- 
ganization. Lasko heads the com- 
pany’s newly created Art and De- 
signing Department. 


Conclave 
Neville Miller, president of 
National Assn. of Broadcasters, 


announces that the association will 
hold its nineteenth annual conven- 
tion May 12-15 at the New Jeffer- 
son Hotel, St. Louis, Mo. The NAB 
numbers among its members 502 of 
the country’s 832 broadcasting 
stations. 


Campaign 

Willys - Overland Motors, Inc., 
is inaugurating a newspaper ad- 
vertising campaign in approxi- 
mately 300 papers, announcing 
details of its national drive- 
yourself economy contest. 

Copy will tie into the annual 
Gilmore-Grand Canyon Economy 
run, in which Willys Americars 
—Plainsman model—scored first, 
second and fourth on a miles- 
per-gallon basis, and will invite 


motorists to “come into the 
showroom and see how far you 
can drive on a measured gallon 
of gas.” Winner in the contest 
will receive a year’s free supply 
of gas and oil. United States Ad- 
vertising Corp., Toledo, is the 
agency. 


Dealers 


While amateur shows have been 
staged in many communities for 
various purposes, Buckeye Motor 
Co. (Oldsmobile) of Columbus, O., 
is making use of such a show for 
the first time in the local field for 
the promotion of its used car de- 
partment and with marked success. 


The show, which is now in its 
sixth week and will be carried 
on for a total of 13 broadcasts, 
is staged each Saturday from 8 
to 9 p.m. on a specially con- 
structed stage in the company’s 
large used car display depart- 


Proof of the Preference 


BUICK .. CADILLAC .. CHEVROLET .. CHRYSLER .- DE SOTO .. DODGE .. FORD .. HUDSON 








| ment. It is greeted by a show- 
| room audience of approximately 
500 persons, and is carried over 

Station WCOL. 

Cast of performers each week is 
made up of strictly local contest- 
ants who compete for cash prizes 
of $10 first prize; $7.50 second, and 
$5 third, the winners being de- 
termined by votes of the showroom 
audience and by votes received by 
telephone and direct mail. 

Due to the fact that new per- 
formers appear on the program 
each week, the showroom audience 
is an ever-changing assemblage 
and there is also an increased 
number of listeners in the radio 
audience. 


Spring 

Newspapers and leading maga- 
zines have been delegated to 
carry the major share of one of 
the most aggressive advertising 
programs Oldsmobile has ever 
launched for a spring selling 
campaign, according to V. C. 
Havens, admanager. 

More than 4,000 newspapers 
throughout the nation are sched- 
uled to receive Oldsmobile copy 
during January and February, 
with consistent schedules planned 
for the balance of the selling 
season. 


Denver 1940 Car Sales 
Surpass 1939’s by 16% | 


Special to Automotive News 
DENVER.—The automobile in- 
dustry showed an increase here in 
1940 as compared with 1939. Dur- 
ing the year just closed Denver 
dealers sold 11,263 cars as against 
9,693 in 1939, up 16 percent. The 
sale of new trucks in both years 


was the same — 1,234 both years.| Henney Packard, 1 


New cars sold by Denver area 
dealers during the year 1940 are 
as follows: Chevrolet, 2,602; Ford, 
1,934; Buick, 1,083; Plymouth, 1,032; 
Dodge, 714; Pontiac, 684; Oldsmo- 
bile, 591; Mercury, 563; Chrysler, 
419; Packard, 296; Studebaker, 278; 
Hudson, 275; De Soto, 211; Nash, 
194; Lincoln-Zephyr, 127; Cadillac, 
108; LaSalle, 83; Willys Americar, 
50; Graham, 9; Bantam, 6; Cros- 
ley, 2, and Hupmobile, 2. 


December sales of new cars in 
1940 totaled 1,008, while in 1939 
the total was 939 for an increase 
of 7 percent. In the truck field, 
however, 62 December sales were 29 
percent less compared with 87 sold 
in 1939. 


Trucks sold are as _ follows: 


HISIS A PICTURE of some of the Crystatite moldings used 
on 1941 ears. It is a stirring record of real accomplishment by 
the men who design and manufacture America’s automobiles. 
It also records the range of CrysTALITE’s automotive applications. 


Plexigias and 
Crystalite are the 
trade marks ,Reg. 
U.S. Pat. Off., for 
the acrylic resin 
thermoplastics 
manufactured by 
the Rohm & Haas 
Company. 


nence 


and strength. 


Clearly, dramatically, these moldings testify to CrysTALiTE’s sterling 
properties—meeting automotive specifications for clarity, perma- 


A telephone call to our Detroit office will bring you the facts and 


figures on CRYSTALITE and a chance to examine more closely the 





moldings 


illustrated above 


and many 
619 Fisher Building, Madison 1500, is our Detroit representative. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA, PA. | 


others. W. E. Biggers, 











Chevrolet, 324; Ford, 348; I . 
tional, 196; Dodge, 126; GMO ne : 
Diveo, 27; Plymouth, 23; Diamond | 
T, 20; White, 12; Mack, 11; Twin 
Coach, 10; FWD, 8; AFC, 4; Hud- 
son, 4; Willys, 3; Auto Car, 2: 
Sterling, 2; American Bantam, 1: 
Crosley, 1; Federal, 1; Garnett, 1: 
; Reo, 1. ; 






Consternation! 


TORONTO. — Elwood Hughes, 
general manager of the Cana- 
dian National Exhibition who 
as an Army Colonel supervised 
conversion of the exhibit build- 
ings into barracks for troops, 
dumfounded cabinet ministers 
and generals when he demanded 
his annual stipend — one dollar. 

It seems there is no appropri- 
ation for remuneration of dollar- 
a-year men, and nothing in 
military manuals or the King’s 
Rules and Regulations about it. 
So friends of Hughes have sug- 
gested he take his claim “to 
the foot of the Throne.” 
















CRYSTALITE 


is an acrylic resin molding : 
powder which is molded in 
compression or injection 

presses into hard, strong, ( 
crystal clear products. CRYS- 

TALITE moldings retain their 

shape permanently and stand 

up against weather, sunlight, 

rain and snow without warp- 

ing or losing their jewel-Jike 

clarity. 





NEW YORK.—According to Rub- 
Manufacturers Assn., it is 
ated that rubber manufac- 

ee in the U. S. consumed 56,539 
yng tons of crude rubber during 
mber. This is an increase of 

45 percent above November and 

; gg percent above December, 1939. 


New Synthetic Packings 


Announced by Goodyear 


ae as a —Two new types of 
jacking, one made of Ameripol, its 
-— synthetic rubber developed 
‘,fter 14 years of research and re- 
‘ealed last summer, and the other 
‘if Koroseal, the synthetic elastic 
\saterial also created in its labora- 
Mpries, are announced by B. F. 
fosodrich. Both are sheet packing. 
’ The Ameripol product is a dark 
“sheet packing superior to natural 
mbber and other synthetic pack- 
ings in its resistance to the action 
sf oils. The Koroseal packing is 
gecially compounded to resist the 
action of oils and solvents, and 
‘iso resists the action of some 
“corrosives. 
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[.8S. Rubber Consumption 
| Sets New Record in 1940 


Consumption for 1940, 618,349 long 
tons, represents a new high for the 
industry. 

Gross imports for December were 
the highest on record, amounting to 
97,984 long tons, an increase of 
34.4 percent over November and 
37.1 percent over December, 1939. 

Total domestic stocks were esti- 
mated by the association as of 
Dec. 31 to be 318,486 long tons, 
an increase of 15 percent over 
stocks on hand at the end of 
November and 153.2 percent over 
stocks on hand Dec. 31, 1939. 

Stocks of the United States gov- 
ernment Dec. 31 were 112,811 long 
tons — an increase of 31.7 percent 
over Nov. 30 stocks. 

Crude rubber afloat to United 
States ports on Dec. 31 is esti- 
mated to have been 145,950 long 
tons, a decrease of 7.7 percent 
under November but 60.2 percent 
above December, 1939. 

Reclaimed rubber consumption 
for December is estimated at 17,109 
long tons, production at 19,297 long 
tons, and stocks on hand Dec. 31, 
1940 at 34,701 long tons. 


No Windshield Wiper, 


Hoosier Is Arrested 
INDIANAPOLIS. — For the 
first time in automobile history 
in Indiana, a man was arrested 
for failure to have a windshield 
wiper. During a pouring rain- 


storm, he hit a pedestrian who 
suffered a broken leg. 

Local police reasoned that if 
the driver had had a windshield 
wiper, he could have avoided 
the accident. The driver was 
charged with failure to have 
the wiper as required by law. 





Madison Salvage Yard 


Pays 20% in Dividends 
MADISON, Wis.— Automobile 
Salvage Co., Inc., organized in 1927 
to take junkers from dealers and 
dismantle the vehicles, reports that 
20 percent in dividends was paid 
out in 1940. 

The company is incorporated as 
a regular stock corporation, with 
$11,100 of stock having been issued 
to dealers. Used parts are sold to 
anyone, and no junker is ever al- 
lowed to get back on the road, ac- 
cording to Archie L. Hirst, secre- 
tary, who is also secretary of the 
Madison Automotive Assn. 


for CRYSTALITE 
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Kansas City Dealers 
Note 20% Sales Rise 


Special to Automotive News 

KANSAS CITY.—Sam Shapiro, 
general manager, Chicago Dealers 
Assn. and Attorney John Hendren 
of the Missouri State Auditors of- 
fice, were main speakers at Kansas 
City Motor Car Dealers. Assn. 
monthly meeting here. 

The dealers revealed that they 
closed the year with an almost 20 
percent sales gain over 1939. The 
last few months had shown a 
steady increase over the previous 
year, also a gain over November, 
1940. The registration for De- 
cember in Jackson county, in 
which Kansas City, Mo. is located 
was 946 cars against 643 last year. 
Kansas City, Kans., located in 
Wyandotte county, showed 431 cars, 


Safety Awards 


DETROIT. — Safety driving awards 
in the amount of $50 for each driver 
ending the year 1941 were announced 
by E. J. Crowells, president of Motor 
City Express, at their annual banquet 
held Jan. 4 in honor of the drivers 
and employes of the firm. 








LINCOLN-ZEPHYR .. NASH .. OLDSMOBILE .. PACKARD .. PONTIAC .. STUDEBAKER 








THE CRYSTAL CLEAR ACRYLICS 


CRYSTALITE 


MOLDING 


POWDERS 


PLEXIGLAS 


SHEETS AND RODS 





MANUFACTURERS O 


F LEATHER AND TEXTILE CHEMICALS, SPECIALTIES AND FINISHES. 
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Beer light nomeplote 


Molders: Bay Manufacturing Division, Electric Auto-Lite; Cardinal Corporation; Chicoge 
Die Mold Manufacturing; Chicoge Molded Products; Consolidated Molded Products; Erie 
Resistor; Firestone Rubber and Lotex Products; Gits Molding; Inland Manufacturing; Mock 
Molding; Michigan Molded Plastics; Norton Laboratories; Reynolds Spring; Sinke Teol end 
Maonvtacturing; Therme=Plastics Division, Standord Products; Watertown Manufacturing. 


- ENZYMATIC 
CRYSTALC LEAR AC RYLIC PL ASTICS.. SYNTHETIC INSECTICIDES...FUNGICIDES...AND OTHER INDU STRIAL CHEMICALS 





















PRODUCTS 








with 165 sold in the same period 
of 1939. For the entire year, Jack- 
son county registered 16,657 and 
Wyandotte county had 4,161, a 
gain of 45 percent for that county. 

Chevrolet dealers sold 5,014 pas- 
senger cars in 1940 against 3,671 in 
1939. Ford sold 2,237 in 1940 and 
1,971 in 1939; Plymouth sold 2,001 
in 1940, which was 167 less than 
the year previous. Buick held 
fourth place with 1,315 cars, with 
Dodge and Oldsmobile close behind, 
all showing increase over 1939. 

One thousand six hundred thirty- 
seven Kansas City purchasers 
bought cars outside of Kansas City, 
resulting in a considerable loss to 
city dealers. A number of these 
were bought out-state to evade the 
2 percent state sales tax. 

Trucks also showed a gain for 
December, totaling 114, with 66 
sold in 1939. The number for 1940 
was only 20 more than 1939. 

With the defense program getting 
under way, dealers feel that the 
new year should be much ahead 
of previous years. Building has 
started at the Remington Arms 
plant east of town. The $15,000,000 
North American Aviation bomber 
plant is to begin operations in a 
few days. Numerous smaller busi- 
nesses are increasing production of 
defense articles in the locality. 


U. S. Refuses GM 
Review of 6 Pet. 


Advertising Case 


WASHINGTON.—The U. S. Su- 
preme Court last week refused to 
grant General Motors a review of 
2 lower court decision upholding 





the Federal Trade Commission’s 
| cease and desist order contending 
| that GMAC 6 percent interest rate 
| advertising of retail 


automobile 
sales financing tended to mislead 
the purchasing public into believ- 
ing the rate was applicable on 
unpaid balances. 

The lower court had held GMAC 
was engaged in interstate com- 


| merce and therefore was subject 


to the commission’s ruling. 

Epitor’s Note: Although this 
litigation is only finished now 
the actual practice was discontin- 
ued by GMAC some time ago. 
This decision merely means that 
there is no more appeal in courts 
of the United States. 


N. Y. Insurance 


Rates Drop Again 


NEW YORK.—State Insurance 
Superintendent Louis H. Pink an- 
nounced an average reduction of 
7.8 percent in insurance rates for 
passenger and commercial motor 
vehicles in New York State, effec- 
tive Jan. 20 and applied retroac- 
ane to policies written since last 

ec. 1 


On the basis of automobile in- 
surance written in 1940, it was esti- 


| mated the total savings to owners 
| would be $3,450,000, with a saving 
| of $2,261,000 going to private car 
| owners and $1,002,000 to owners of 





commercial vehicles. The decrease 


| also applies to garage owners, who 
| will save $185,000, 


Superintendent Pink noted that 


| this was the seventh consecutive 
| year that insurance rate on private 


automobiles had been reduced, and 
the fourth year for commercial 
cars, in this state. He attributed 
this steady improvement to in- 
creasing efficiency in traffic regu- 
lations and engineering progress in 
road safety. 


1941 Soap ne wv 


Is Set for August 17 


DETROIT. — Aug. 17 has been 
selected for the eighth annual 


| running of Chevrolet’s All-Amer- 


ican Soap Box Derby at Akron. 
A record number of participants 


|is indicated for the Derby this 


year, with perhaps as many as 
150 different cities sponsoring 
races. Last year, 130 cities hel@ 
races, a new high for Derby par- 
ticipation. 
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‘Persistence’ Is Held Key to Idaho Dealer’s Success 


He Retails 38% of Trucks 
Sold in His City Last Year 








Survey Reveals 
Driver Alone Can 
Prevent Mishaps 









Special to Automotive News and painted in four colors — whj pci to 

Sanaa ae Pa. (UTPS).—A COEUR D’ALENE, Ida. — Per-| letters top and bottom on black WASHI 
aon vania Motor Police survey sistence — “he just won't quit/ background; white letters in miq- sta! Se 
at proved sizes and weights of until he makes a deal” — is one/dle on blue background; and jn «tk, Pc 
trucks play an insignificant part of the prime factors in the success| circle, black letters on yellow | Walk 
in the relationship of highway of D. J. MacDonald, owner of| background. ye first 


accidents brought a reply last week 








Central Motors (International)| MacDonald never misses a chance  ghW4Y 



































from the industry’s association here to cooperate with fairs, 4-H Cl au 
$ “ . : 4 » & ubs, atly 
Gan ne an ii the & aan MacDonald took on the Interna-| Conventions, etc., in their activities, 2 placed 
Steering wheel is the guardian} D. J. MacDONALD, owner of Central Motors (International), Coeur d’Alene, |tional franchise in June, 1936,|*reauently there are parades anq The é 
against mishaps. Ida., regularly employs 12 men, four of which are shown here. Left to right, ickl t b d b fo th always MacDonald is ready to loa: ils oF 
The spoke H D Jack Bafus, salesman; Marvin L. Cartright, shop foreman; MacDonald; Roy |@UCX!y go —— os oe - truck ” Jetel 
pokesman was Howard U.| Dahl, parts manager, and George M. Servick, office manager. year ended had sold 17 trucks. S — as many as 10 to 15 — mp 
Gibbs, [president a Pennsylvania The next year he sold 27 trucks;| for floats and traveling displays. oy 
ee ee A, Wee Sales Ee ° nous signal to be visible at 500|im 1938 he disposed of 37, while espa 
statement on a survey devel _ ° ay post 
ee Se oa ates NeW Light Laws lit ven, tees and coos (en gett wow trucks 4! astern Trucking 7 
"ae e th . Due Mar. 1 on operating at night, “must carry in| Kootenai county, in which this Mer er Claimed ae 
tie Sacaene a ca ae care Q bee Tr k front three lamps showing a green = is located, has a population = Dy of 
: Cy, ue UCKS | light and at the rear three lamps/| 19,000. In 1939 the percentage o r. 
a substantiates other studies showing a red light, located as|truck registrations credited to To Be Checked pieces 
made not only by the police but} MONTREAL.— Trucks on Que-|near the top of the vehicle as its|Central Motors was 33.3; in 1940] wasHINGTON. — Truckin of hing 
private groups,” Gibbs said. bec highways will be subject to| permanent structure will permit] it jumped to 38.9 percent. : +a, sou Fe 
“The PMTA’s accident prevention : , : ficials are satisfied that the move- | distan< 
division, fer cnample, hes mad standard rules on dimensions and|and spaced not less than six or| MacDonald’s organization also|ment toward large-scale motor _ ,jl be ! 
thorough study ar taeiael aan “/ lights. A memorandum has been|More than 12 inches apart, the/sells passenger cars (Hudson), but| carrier mergers has been definitely _ Letter 
and the only conclusion the eden received from Lucien Dugas, presi-| !uminous signal of the lamps vis-|he himself concentrates on trucks|checked by the Interstate Com- i trucl 
could reach was that the driver of| emt of Provincial Transportation “= at 500 oer, k a and employs a special automobile] merce Commission’s disclosure of «ail dir 
a vehicle, no matter how large or|2%4 Communication Board, on the}. hotore at ye ares must/ salesman. Farmers, lumber and/why it denied the Transport Co. of ers in 
small it is determines greatly its} 7°. regulations, which will be ef- hi e" efore and —— py eon logging concerns and truckers are|New York’s application for per- — Durins 
safe operation,” the PMTA presi-| fective on Mar. 1. Some of these pre = as to be visible 900 feet/among MacDonald's more impor-| mission to consolidate 48 large xster ‘ 
dent explained. already are in force, including the} @!S*@"*- tant customers. concerns. sany Ta 
Gibbs also revealed that trucks|0m¢ that governs the dimensions. ee ee ee Service is also a big word in| The commission gave eight dis- _ jscontir 
in Pennsylvania last year paid al-|O" Mar. 1, that of lights on high- Supplies Truckers Log | MacDonald’s vocabulary. His force| tinct reasons for rejecting the ap- 
most $10,000,000 more in gasoline| W2YS Will be effective. DETROIT.—Now that the Interstate | Consists of 12 men: one salesman/Plication, which if granted would New 
and license taxes alone than the| The new rules provide that in| Commerce Commission requires private| besides himself, one body man,|have created a great combine of  - 


cost of the state’s contracted road 
building program which was $17,- 
011,719. 
















addition to regular lighting, trucks 
measuring more than 80 inches in 
width and operating on a public 


road one hour after sunset and one| ©228¢4 


these in_ sufficiently 








carriers engaged in interstate hauling 
to maintain a daily log book, Fruehauf 
Trailer announces that it is supplying 
these log books at cost. Fruehauf pur- 


quantities to enable them to sell the 


three day mechanics and one night, 
one service man, one parts man, 
one “all-around” night man, one 
used car lot man, and an office 













trucking interests covering the 
eastern seaboard. It held the pur- 
chase prices proposed were too 
high, the organizers’ commission 


ise, “must book -|manager, who work in a well-|unreasonable and the estimated 

Turns Down Orders! 3 an. Per pr Pigg | f.0.b. Frustaats sales oifices. — equipped shop and body-building| selling price of the common stock HIC. 
neALMA.,Mich—Redman, Trailer Co.|light and a red reflector located] . |. _|_ ,_ department. ed i amen can es 
immediate denvery ae they have a| Within six inches of the extreme] no otent aubiee a fae tek MacDonald is sold on advertis- | #©@uired. opposed acquisition of mcks j 
capacity of orders on file. left side of the vehicle, the lumi-! is a necessity. ing and regularly buys space in| Certain truck leasing firms on the ted by 
the two local newspapers. He also|8Tound that would afford an op-  jjnois, 
does a good job in direct-mail portunity for unjust discrimina- juireme 
advertising and uses IHC direct-| tion. It objected to the proposal to ores 
: mail sales helps. Another note-|#Cduire certain contract carriers jicago 
worthy means of directing atten-|#!ong with the common carriers, The ¢ 
tion to his business and the prod-|°PPosed the plan to effect unifica- —jided b 
ucts he sells are two big painted| tion of the properties gradually and —onstru 
a road signs, each located on main refused to sanction the proposed The bo 
. highways on two important ap- eo to with officers on, 11 

. roaches to the city. One of these} ° e€ individual companies. trucks. 
é on Timken Bearings : ate a 60 by a ped in size Possibly the most far-reaching Accor 
objection was against outside fi- — seside: 

Practically all of the great modern Streamliners are Timken Bearing nancing and creation of a holding United 

Equipped. This assures the highest degree of riding comfort. What ATA to Launch company. chassis 
railroad men like is the fact that Timken Bearings increase the ‘ an by Kuhn, Loeb & Co. were a 
efficiency of locomotives, passenger and freight cars—cut operating Truck Driver ad Yor ; y agesoemnc 4 cs = to dete 
costs—eliminate hot-boxes. 4Back of the Timken Roller Bearing is ‘ $22,543,000 ar ae - ~ knwo _ f 

} a wealth of research, engineering knowledge, and over forty years of Identity System ous properties, which was esti- — 

: vast experimental work. 4If you would enjoy the utmost comfort— WASHINGTON. — Four new na-| mated to be 2.12 times the tangible y,}, 
Miles of Smiles when you travel—take a Timkea Bearing Equipped tional defense activities were| Property valuation, 11.27 times the ""*, 
train, The Timken Roller Bearing Company, Canton, Ohio. launched last week by American|aggregate book net income for Deni 
: : Trucking Assns., when, “keeping 1939, 8.81 times the adjusted net LINC 
in step with the rising tempo of|income for that year and 2462 4. n;, 
4 preparedness measures,” its execu-| times the average annual net in- ji..i5) 
tive committee: come for 1937, 1938 and 1939. the ne 

1. Authorized ATA to prepare,| Chairman Joseph B. Eastman, 4 gon, 
after consultation with the FBI|0f the commission, wrote a sepa- = nn, 
and other federal agencies, a stand-| rate opinion. He expressed various change 
ard identification for truck drivers | bjections, particularly against the =. 1) 
and other employes entering manu- securities the company would have freight 
facturing plants, refineries and issued, but he outlined means Paul 
other industrial premises producing} Whereby he thought the transac- ieaions 
defense goods. tion could be arranged satisfactor- cnt fn 

2. Appointed a nationwide com-| ily. i ies 
mittee, with a member in each ere after ; 
state, to raise funds to Paces Who Affects Truck Safety He sai 
rolling kitchens for Grea ritain. ° ° ‘ vine 

3. Approved a plan to estimate Will Be Aired by ICC gg 
the industry’s equipment needs this} _WASHINGTON.—The Interstate 4), 
year in anticipation of government|Commerce Commission will hear fed, bi 
demands that trucks give priority oral argument Jan. 30, on the ques- 
to transportation of defense ma-|tion of what motor carrier em- 
terials. ployes, other than drivers, are “ 

4. Decided to make further rep-|€"gaged in work which affects ee 
resentations to the State Depart-| Safety of operation. The hearing jgsn_ 
ment to obtain a reciprocal ar- will determine the commissions a mee 
rangement with Canada whereby jurisdiction over their hours of re & 
domestic motor carriers would be} Service and exemption from the gigs, 
permitted to transport goods, in} ™m™aximum hour provisions of the 
bond, from one point in the United| Fair Labor Standards Act. 
States to another, through Canada,| Thus far the commission has 7 
and to interior points in the fixed hours for drivers only. Its Fi 
Dominion. examiner recently recommended Repo 

ecient that jurisdiction be assumed = 1940 

. : loaders and drivers’ helpers bu 
ee GM Truck & Coach Sales declared no other motor carrier _ 
——" savirese Rise 14% in Jan. Period employes affected safety. oI 

DETROIT. — Retail deliveries of Sena ian 7 a 
trucks by General Motors Truck} Truckers Ask ‘Emergency in 
& Coach to consumers in the United| wasHINGTON.—The trucking in- 5 
States, exclusive of the federal|dustry is preparing to ask the new 6— 
government, during the 10-day pe-| itn Congress (0 piss, nieney dotfor | 7 

OLLER BEARINGS riod ending Jan. 10, showed a 14) service in national emergencies. Legis- Sue 
TAPERED R percent increase over the same|lation which would permit ae Rass 
This advertisement appeared in the December NOTICE —Look for the trade-mark TIMKEN mes ee eS ee a a eee te sive Pother shipments. in 19— 
ng, W r i « replacin; 5, ; > rg eatene re 1er 
28 issue of THE SATURDAY EVENING POST pe edi ne anc tbat meagre ata unt at tx aalies Geek te time of war, threste ned war or other 
and in current issues of other leading magazines. or farm machinery. That trade-mark is your assurance the federal government, showed an|has been drafted by the American | 2 
ies increase of 49 percent over the Trucking Assns. in consultation wi oO 


bank of Jan, 10, 1940. 


representatives of various government 
agencies. 
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New Highway Post Office System to Use Motor Trucks 


ervice Will Open Feb. 10; Plant Workers Fed New Small Diesel Engine 
Even Philatelists Interested|| satis “|| 4 ounced by Mack Truck 


4 apolis machine company has 
ial to Automotive News ger trains on lines which formerly|| adopted a health - conservation 
WASHINGTON. — Uncle Sam’s | used large numbers of railway mail|] Program, distributing daily vita- NEW YORK.—Just placed in| r.p.m. and develops 107 h.p. at that 
tal service is enlisting the motor|cars. As a result the department|| min capsules to all workers to || production by Mack Trucks, Inc.,| speed. 
ack, Postmaster General Frank | has been forced to establish partial|| Keep manpower at a maximum || to round out its full line of diesel! The new Model END-405, as do 
: Walker announced last _weeh motorized star route service. for national defense. engines for 1941 is the new model] gj] Mack diesels employs the well- 
¢ first route established _in the Walker says the new service does Leighton Wilkie, president of || END-405 Mack-Lanova diesel, 8] known Lanova system of con- 
jghway Post Office service re- | not contemplate competition in any|| Continental Machines, said that || smaller edition of model ED Mack-| trolied combustion. 
atly authorized by Congress will| way with existing railway mail|] the company always faced a || Lanova diesel and the recently an- Cylinders and crankcase are cast 
, placed in operation Feb. 10. transportation. Rather, he ex-|| ™Mass exodus from work due to || nounced model END-605. in block with removable dry cyl- 
The new service will carry the} plained, it is to supersede dis-|| Colds contracted in the long Designed for installation in| inder sleeves. Seven main bearings 
giis on large bus-type trucks|continued train service or supple-|| Severe winters here. Often as || four-wheel truck models of the| of the precision thin-shell type 
mpletely equipped with all the| ment present poor service. many as half the 350 employes || 54 o90.26,000-Ib. gross vehicle weight| with copper lead lining support the 
jities for sorting, handling and Philateli h missed work. : ve -& & PP & supp 
sili S iat ave Gacbaded tn call ilatelists have not been for- range, this new Mack diesel has a| 147-lb. pack-carburized and case- 
spate tal cars. Manned by picked gotten in the new departure and piston displacement of 405 cubic| hardened crankshaft. Crankpins 
ay pos cot slesten Ge y . k arrangements have been made for| Automotive News’ Almanac, published | inches and bore and stroke of 4x| are of unusually large size and 
ew od ‘increased and faster | 220dling of first-trip covers on the| 2hce hovk whersver automotive infor. |5% inches. Engine operates at the| bored out for lightness and better 
Mise to those areas formerly | V@Stington-Harrisonburg run. | mation is desired. (| maximum governed speed of 2,200! cooling of connecting rod bearings. 
gved by short-line and feeder 

nilroads. 
‘The first route will connect 
‘ashington and Harrisonburg, Va., 
distance of 140 miles. Round trips 
dl be made daily except Sunday. 


letter drops will be installed on 
se trucks to post letters and other 
sail directly during the brief stop- 
wers in the communities served. 
During the last few years, Post- ; 
saster General Walker points out, 
zany railroads have been forced to 
jseontinue non-profitable passen- 
e 
Yew Body Desi 
dy Design 
Used in Dodge 
e 
Delivery Fleet 






































































AUTOMOTIVE DEALERS: The brand-new K-Line Internationals are great trucks to own—and great trucks to sell. Models 
and sizes for every hauling need. Write us for information about the International Truck franchise. 


CHICAGO.—A new type of body 
eign is utilized in 50 Dodge 
rucks just added to the fleet oper- 
ited by United Parcel Service of 
linois, which handles delivery re- 
wirements for large department 
tores and specialty shops in the 
thicago area. 
The departure in design is pro- 
ded by incorporating an integral 
onstruction for body and chassis. 
The bodies are mounted upon 1- 
on, 112-inch wheelbase Dodge 
trucks. 
According to J. M. Barclay, vice- 
wesident and general manager of 
United Parcel Service, the Dodge 
chassis and special type of body 
were adopted after lengthy tests 
to determine the combination best 
a for the company’s particular 
needs. 


Neb. R. R. Commission 
Denies Truck Rate Change 


LINCOLN, Neb.—The last act of 
the Nebraska state railway com- 
nission, before the inauguration of 
the new state administration, was 
to deny the application of Nebraska 
Comercial Truckers’ Assn. to 
thange from air mileage to high- 
vay mileage, and to adopt national 
freight classification rates. 

Paul Halpine, secretary of the 
ttuckers’ association, said that the 
text move of the truckers would 
t decided by its rate committee 
after study of the official order. 
He said, however, that he was con- 
vinced that the truckers had proved 
their case, and that the present 


ae 
ie 


tate classification was not simpli- Pi 
fed, but complicated. a 
W oods Elected fea << 
CHICAGO. — George Woods was fA \ 
‘lected president of Dodge Dealers \ 


issn. here for the coming year at \ Uy Al : = Tr UC k Tr UC k S The smooth performance of this power-giant, plus its 


fae ee last week, _Also nemes 
vere Henry L. Mur , vice-president, ; : 
uC. Bonday, secretary, and William sensational low-cost operation, make these new K-Line 


Rieger, treasurer. 


Truck Top Ten 


Better Than Ever! Internationals big money-savers on any hauling job. 


There are new double-anchor hydraulic brakes; 








print Ten in Registrations as International Harvester is proud to present “The long, easy-riding springs; sealed-beam headlights; 
ported in oday: . » ‘ : 
a 1989 New Internationals”... beautiful in appearance, safety glass throughout; a new all-steel Safety Com- 
rs i a + ai are powered beyond requirements, engineered for fort-Cab; and many other features. 
—183,965 Chevrole 2,022— 
2—154,152 Ford —— : unbeatable economy. Phone any International Dealer or Branch 
74,738 Internat’ on ; ee J 
4— 52.252 Dodge 46.971— 4 The heart of the remarkable economy for a New International demonstration. And 
5— 40,473 G.M.C. 33,273 — in all the light-duty models is the new i é 
6— 9.149 Plymouth  8,110— 6 & 'y write for a catalog. 
7— %,358 Mack 6,331— 7 International-built Green Diamond 
8— 6,785 White 4,375— 9 i a elas rs INTERNATIONAL HARVESTER COMPANY 
| 9— 6,124 Diamond T 5,121— 8 ruck Engine...exclusively International. 180 North Michigan Avenue Chicago, Illinois 
|10— 2,238 Willys 1,558—14 The new Green Diamond Engine 
| Total All Makes 
548,175 465,741 
For complete standings all makes 
| 8ee page 22, this issue. 





18—(86) 


Many Changes Are Urg 


AUTOMOTIVE NEWS, JANUARY 27, 1941 


Ideal Features are Listed 


For Dept. Store Vehicles 


Special to Automotive News 


NEW YORK.—Importance of 
suitable delivery truck bodies in 
developing retail store delivery ef- 
ficiency was stressed by R. S 
Hartman, president, Delivery Ve- 
hicle Co., Inc., of New York, in 
addressing the delivery group of 
the National Retail Dry Goods 
Assn. during its 30th annual con- 
vention here. 

“There has been much talk for 
years,” he declared, “about the 
merits of chassis, the gas mileage, 
tire mileage and~other efficiencies 
which possibly are more important 
and certainly have been uppermost 
in the minds of transportation 
managers. The body which carries 
the load, houses the driver and 
helper, and really does the job, has 
been in most cases considered the 
least important.” 

Hartman expressed belief that 
“the requirements of package de- 
livery for department stores are 
such that maximum efficiency can- 
not be attained in a delivery ve- 
hicle by the selection of a chassis 
on which is then placed a body 
making this fit the chassis, or by 
designing a body to suit your re- 
quirements and then place under- 
neath it a standard chassis. A 
complete vehicle must be developed 
where each part is dimensioned 
and built to obtain this efficiency.” 

Features which he believes would 
be ideal to obtain in a vehicle for 
department store delivery service 
were listed by Hartman as follows: 
“4 The cubicle load space is of 

first importance. The actual 
amount required will naturally 
vary with conditions. 


New Mexico Truckers 
Fight Back at RR Rates 


SANTA FE.— (UTPS).— New 
rates on intra-state shipments by 
truck went into effect here Jan. 1. 
The move was made possible by 
permission of the New Mexico 
state corporation commission which 
granted the rate decrease here. 

The step was taken to combat 
the effects of sharply lowered 
intrastate rates recently established 
by the Santa Fe railroad. 


You ll LIKE 
OUR LOCATION 





HE Abington is conven- 
iently located (see map 
above). Its attractive rooms 
and suites are Detroit’s 
greatest values. Complete 
hotel service. Dining Room. 


Free parking. Near bus and 

street car. Rooms with bath 

from $3.00. Reasonable 
monthly rates. 


Wm. J. BAYER * Pres. & Mgr. 


WARD * DETROIT 
AeA Bes OF GEN. MIRS, BLOG, 





“€) The overall dimensions of the 

vehicle should be as small as 
possible as every cubic inch of ve- 
hicle not used for load or operator 
has no delivery value and only in- 
creases traffic congestion and ga- 
rage space. 


“6) The wheelbase should be short 
for maneuvering in congested 
sections both on the street and in 
the garage. At the same time, the 
vehicle should ride like a passenger 
car at high or low road speeds. 


“A Springs that do not bounce or 

jockey the vehicle are neces- 
sary when driven over both rough 
streets or the open road. These 
springs should be flexible, should 
not break, and if shock absorbers 
could be eliminated, it would be 
desirable as they are usually 
troublesome. 


“PF In the body, a head room over 
six feet, to allow tall men to 
walk without bending, would be 
desirable if the overall height of 
the vehicle would be as low or 
lower than your present units. 


“@ A load space of over 10 feet in 
length should be desirable, 
especially if the overall length of 
the vehicle is as short or shorter 
than present units with load 
lengths of eight or nine feet. 


"- A floor sufficiently close to the 
ground so that an operator can 
step directly from the ground to 
the floor in one step, should cer- 
tainly increase driver and helper 
efficiency as it lowers the center 
of gravity. 
“© The doors should be wide, to 
get in and out with arms full 
of packages. Sliding doors appear 
to be most practical for multiple- 
stop units, as it is usually desired 
to keep front doors open in good 
weather. They also have many ad- 
vantages as rear doors. Sliding 
doors, however, have been very 
troublesome, tracks and_ rollers 
wear, the weather seals do not last 
and the doors are not weather- 
proof against dust or water. This 
means that to get a good working 
sliding door, you must have a dif- 
ferent design, different hardware 
and weather seals, than what has 
been generally used. 


“Q The driver’s position must be 

comfortable for long drives, 
when required, and arranged for 
getting in and out of the seat with 
ease and less fatigue many hun- 
dreds of times daily. This seat to 
be comfortable must be larger and 
well upholstered. 


“1 Vision must be better, espe- 

cially for backing to platform 
or in garage and arranged so that 
the driver can actually look out 
the side of the vehicle when back- 
ing without the danger of falling 
off the seat. 


“1 The body construction, I be- 

lieve, should be of steel. This, 
however, should be constructed so 
that parts can be removed without 
the necessity of using a cutting 
torch and, when damaged, con- 
struction should be such that the 
dents can be hammered out with- 
out the removal of many other 
parts. Heavy gauges of steel in 
place of light gauge seem prefer- 
able if light vehicle weight is not 
sacrificed. 


“1 Arrangement should be such 

that the power and running 
gear parts can be easily and 
quickly serviced. 


| Regarding the power and 

running gear parts, I believe 
it is necessary to select individual 
units of the right specifications in 
preference to selecting a %%-ton, 
1-ton, or even 1%-ton chassis for 
this use.” 


Dixon Is Named Manager 


Of GM Truck at Montreal 


MONTREAL.— Announcement is 
made that John A. Dixon has been 
appointed manager of General Mo- 
tors truck branch at Montreal. 
Dixon succeeds Ross Baker who 
goes to Ottawa as national truck 
manager. 








ONE OF TEN 
Cleveland Press, replacing 13 conventional 
tests had previously been made 


Four-Wheel Drive Trucks 


Model 99-S White Horses recentl 


Placed in service by 


1% and %-ton panel units. Trial 


by the newspaper on its heaviest routes. 


Are Announced for 1941 


CLINTONVILLE, Wis.—The 
trucking industry will see the in- 
troduction of a complete line of 
newly styled four-wheel drive 
trucks for 1941. Attractive new 
general design and major me- 
chanical improvements that in- 
crease the performance of the 
truck; lighter weight and greater 


St. Louis Sales 
During 40 Show 
Gains Over 1939 


ST. LOUIS.—Every month during 
1940 was a winning one in new 
ear registrations in St. Louis and 
adjacent St. Louis county over the 
previous year with the total in 
pleasure cars being 38,808 as 
against 30,277 for 1939, a gain of 
8,531. Truck registrations also 
showed an increase of 1,026 during 
1940 over the previous year, the 
score being 4,361 as against 3,335. 


Chevrolet led in both car and 
truck sales. Its car sales totaled 
11,471, a gain of 3,635 over 1939. 
Ford was runner-up in car sales 
with 5,572 for 1940 as against 4,229 
during 1939. Buick registered a 
gain of 838 to clinch third place. 
Its 1940 car sales were 2,939 as 
.gainst 2,101 during the previous 
12 months. Oldsmobile’s total sales 
during 1940 of 2,402 represents an 
increase of 736 over 1939 and 
landed it in fourth place. 

In truck sales Chevrolet’s total 
of 1,491 during 1940 as against l,- 
001 during the previous year gave 
it an increase of 494. Ford’s in- 
crease was 339, the score being 1,- 
019 during 1940 and 680 during the 
previous year. Dodge grabbed third 
place in the truck sales with 399 
during 1940 as against 327 in 1939. 





Speedway Official Joins 
Marmon-Herrington Co. 


INDIANAPOLIS.—Creation of a 
new test and proving division has 
heen made by Marmon-Herrington 
Co., makers of 
all - wheel - drive 
trucks, tractors 
and military ve- 
hicles. 

To head this 
newly created di- 
vision the com- 
pany has selected 
G. H. Ford, for 
many years chief 
timer at the 
Indianapolis Mo- 
tor Speedway.) 
Ford has timed| 
practically all of the world’s rec- | 
ord speed trials conducted in this | 
country. 


More Trucks in N. C. 
RALEIGH, N. C.—Reflecting the up- | 
ward trend in business conditions in 
this state, the North Carolina Utilities 





G. H. Ford 


Commission makes known that a new- 
year registration indicated that 4,800 
common carrier trucks and buses were 
being operated in intra-state com 

merce in North Carolina, as compared | 
with approximately 3,800 at this same 


i time last year. 


accessibility are features of the 
1941 line. The newly designed 
models of the lighter “H” series 
are already available and refine- 
ments in some 15 other FWD 
models will soon be announced. 

New styling features horizontal 
radiator louvers with a radiator 
shell separate from the core, a 
frame that is tapered only on the 
under side on the front and rear 
and refinements in the engine and 
transfer case. Cab appointments, 
including an adjustable seat and 
refinements in the location of in- 
struments, provide greater comfort 
and visibility. The newly designed 
skirting in the front of the fenders 
serves a dual purpose, protecting 
the radiator grille and fenders and 
also acting as a bumper. 

Of special interest is the pro- 
vision made for use of optional en- 
gines which in the “H” series al- 
lows for engines from 85 horse- 
power to 113 horsepower. Two 
series of axles are also available in 
these trucks, to take gross loads 
up to 20,000 pounds. 

The fender arrangement of the 
new FWD’s accommodates all 
types of snow plows and front end 
equipment without alterations. An- 
other feature allows for high or 
low mounting of the engine, trans- 
mission and transfer case, depend- 
ing upon the height of the body 
mount. 

Besides the major changes the 
1941 models will embody many im- 
provements that have been de- 
veloped in FWD’s plant during the 
past few years. Included in these 
developments are a new FWD 
manufactured axle for the “H” 
series and a power proportioning 
differential for four and six-wheel 
drive trucks which divides the 
power in the center of the truck 
to each axle in proportion to its 
normal loaded weight. Of special 
interest to heavy duty truck opera- 
tors is the new 10-speed trans- 
mission. 

All models are furnished in both 
conventional and cab-over-engine 
design, provision being made for 
from two to seven passengers in 
the driver’s compartment. 


Truckers Combine 
JOPLIN, Mo.—Campbell ‘‘66’’ Truck 
Line of Springfield, Mo., and the Sun- 
flower Lines, Inc., of Joplin, have been 
consolidated, and began operations Jan. 


10 under the Campbell ‘66’’ name. 





Trucks 





White President 
Outlines Vital 
Use of Trucks 


CLEVELAND. — Speaking before 


the Cleveland Advertising Club re- | 
“Influence of the 


cently on the 
Motor Truck on Our Economic 
Life,’ Robert F. Black, president 
of White Motor Co., depicted the 
growing 
trucks in our modern system of 
distribution. 


In his talk Black indicated the * 
growing attention being paid to ~ 
the problems of distribution, and 


delved into the contributions of 


the motor truck. The text of his 


address follows: 


“Today finds us _ living 


practically ancient history by 
night. Indeed, so many dramatic 


events are taking place around us © 
that we almost forget the funda- — 
mental requirements of everyday ~ 


life. 


“Most of us have accepted the | 


motor truck without realizing the 
indispensable part it plays in our 
economic scheme—in transporting 
the things we need and in keeping 
costs down. Just how much we de- 
pend upon it is difficult to reveal 


in mere words, but we can get an jy 


idea. For instance, there are 48,000 
communities of the United States 
entirely without rail service. There 
are, as an example, 3,919 com- 
munities in Ohio of which 1,985, or 
over 50 percent, are wholly with- 
out rail service and entirely de- 
pendent upon the motor truck. 
Imagine where they would be 
without trucks. 


“Practically all intracity trans- 
portation of goods, including dis- 
tribution of railway freight, is 
carried on by truck. Rail heads 
themselves are fed by truck. There 
is no other way. In 1938, 37.7 per- 
cent of motor vehicles produced in 
the United States were shipped by 
rail. Then there is the immense 
volume of materials and parts 
which go to the automotive manu- 
facturers. As a matter of fact, 14 
percent of the_ total railroad 
freight business is automotive. 

“Approximately 86 percent of the 
trucks in the United States are 
privately owned. The fact that 
farmers’ constitute the biggest 
single user, operating about one- 
fourth of all such vehicles, is quite 
significant.” 


Greeks Commandeer Cars, 
Trucks, Buses to Repel Foe 


WASHINGTON.—One reason for 
Greek successes against the Italians 
is indicated in a report received 
here last week showing that one 
of the first measures enforced by 
the Greek government was the 


| commandeering of nearly all motor 


trucks and buses, private and pub- 
lic, and a large number of private 
passenger cars. 

The commandeering of trucks 
and buses was carried out with 
remarkable dispatch, the report 
discloses, and in most cases drivers 
were commandeered along with 
their vehicles. Subsequently the 
owners of all passenger cars and 
motorcycles were “invited” to de- 
clare their vehicles to the local 
police authorities for possible war 
conscription. 


Automotive News’ Almanac, publishea 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





1941 FWD not only has complete new design inside and out but also has 


new mechanical improvements 


n the engine, transfer case transmission and 


axles. All models are furnished in both conventional and cab-over-engine design. 


importance of motor | 


in af 
world of fast changing headlines, | 
when the news of early morning is | 
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[ex. Governor Backs Increasein Truck Weight Limit 


f ‘Scientific Formula’ Bull Moving Van Men Want 140 Car F or d F leet Used 
| | ‘Introduced in Legislature} Mes. ,Asw7,tets|! In President’s Inauguration 


. Defense Advisory Commission 
will use a “scientific formula” to|| last week studied char that 
determine the amount of load/| the War department “. dis- WASHINGTON. — One of the; to the inauguration committee by 


which can be transported by each|| criminating against moving van || sights during the parade following| Maj. H. M. T. Cunningham, man- 
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US | 














































: wecial to Automotive News 
cks *USTIN, Tex.—A full-fledged 
efore rive to raise Texas’ 7,000 pound 


b re- 44 limit on trucks was_ well] truck. operators in the transportation || President Roosevelt's inauguration| ager of Ford’s Alexandria, Va., 
the gder way last week as the Texas} This “scientific formula” mea-|| Of household goods and personal || here Jan. 20 was the 140-car Ford) branch. Inaugural Chairman Joseph 
omic islature began its biennial ses-| sure, identical with that already|| effect of Army personnel. fleet carrying the visiting state) Davies, former ambassador to 
™ jon. in force in a number of states, be- Representing 2,000 trucking The Pa 4 - Russia and Belgium, accepted the 
neler The upward revision of the truck| came Senate Bill No. 1 last week. — the 7-7 i. oe iemeee 1 oF én saatids iioaenaan cars on behalf of the governors. 

r The identical measure is sched- rriers bureau, in a letter epoea: © = & The Fords arrived in Washington 


yad limit has furnished a_ hot 
ttle at each biennial session since 
ye legislature enacted the 7,000 
| the und curb in 1933, and this year’s 
d to ‘ttle is certain to be one of the 
a sost important of the entire ses- 
. gon. 
= _ The drive for a boost in the load 
‘mit received real impetus when 
~ & svernor W. Lee O’Daniel made a 
S, Sut demand for an increase in his 
by Frenne message to the legislature. 


m of uled for introduction in the House|| Ralph Budd, NDAC transporta- || and their staffs throughout the 


f igi tion representative, complained || ceremonies. shortly before the inauguration di- 
= ge in i008 ne "ae Ge these carriers are required to Each state official party usedj|rectly from the Ford assembly 
7,000 pound load limit. submit competitive bids to ob- || three Fords in the inaugural] branch at Chester, Pa. 

The interested su rt of the tain these household goods || parade. The cars, bearing special On the eve of the inauguration 
, ore shipments while the railroads || inaugural license plates, flew state| tne governors were driven in their 

governor for this movement, to- and motor carriers of general || banners identifying the governors. F as to t tate functi i 
gether with a universally-recog-|| freight are given such business || The fleet, with three cars abreast | Fords Or s uncwOons in 
nized increase in public sentiment|| at their regular published tariff || as it moved along Pennsylvania| their honor. One was a reception at 
for a change in the load limit law,|]| rates. Ave., made up a mile-long section| the Davies’ home and the other 
especially as regards defense, in the procession from the Capitol| was a dinner at the Carlton hotel 
makes sponsors of the legislation past the presidential reviewing} given for the governors by De- 





ie | ‘I do not believe the present law/ more confident than they have|..7? fee! the pulse of the industry.| stand at the White House. fense Commissioner William 
aatic is reasonable law,” O’Daniel de- ever been before. is re ee ee The Ford fleet was turned over! Knudsen. 





d a “jared. “Three factors should be 

ma 4- Vnsidered in raising the load 

a ‘imit,” he said. 

the | “1, The limit should be an over- 

the ‘ll weight limit, designed pri- 
“sarily to protect highways from 

‘acessive loads. 


ping “2. Where highways are used for 
de- ommercial purposes, transporta- 
veal tion of freight and passengers for 
tan pay, the fees paid to the state 
3000 ‘should be sufficient to cover the 
ates proper proportional amount of the 
1ere wst of constructing and maintain- 
om- | ing these highways. 
, or “3, Safety—To me it is obvious 
ith- that one truck going down the 
de- highway carrying 14,000 pounds is 
ick. not as hazardous to public safety 
be ‘4 two trucks carrying 7,000 pounds 
“ach. The more trucks you have on 
ins- ‘the highways, the greater the 
Jis- “tazard to the traveling public .. . 
is the lifting of the load limit from 
ads 1000 pounds to 14,000 pounds will 
ere contribute to the cause of safety.” 


er- Trucking associations, however, 
In are united on a bill which will not 
by ‘place an overall limit on loads, but 


u- Truck Livestock 
** Hauling Shows 
“ 23% Rise in *40 


“ _ CHICAGO. — The increasing im- 
1e- portance of motor trucks in haul- 
ite ing live stock to market is indi- 
cated in a report issued by O. T. 
Henkle, vice-president and general 
manager of Union Stock Yard and 
S+ Transit Co. 
»€  Henkle’s report divulged that 
or livestock shipments by truck gained 
ns % percent last year over 1939 and 
ed ‘stablished a new high, with a to- 
ne ‘al of 1,029,965 head of cattle, 131,- 
py 27 calves, 2,668,695 hogs, 294,922 
he sheep and 6,298 horses, a grand 
or otal of 4,131,407. 
b- The stock arrived here in 170,073 
te trucks from 17 states, and the ship- 
ments averaged 120 miles per truck, 
cs Henkle added. 


‘tt 6M Truck and Coach Buys 


h New St. Louis Location 


le ST. LOUIS.—The site of the old 
d First Infantry Armory at Grand 
-- boulevard and Market street has 
il been acquired by General Motors 
© Truck and Coach Co., and a one- 

story fire-proof building contain- 

ing 60,000 square feet of space will 
a be erected to house general of- 
. fices, salesrooms and a distributing 
and service station for General 
Motors trucks, coaches and buses. 
The balance of the site, 20,000 
Quare feet, will be utilized for 
parking and service facilities. The 
estimated cost of the ground and 
building is $185,000. 












BEHIND THE FOOT 
THAT WORKS THE BRAKE 


Consistently, year after year, the leadership of 
genuine Bendix-Westinghouse Air Brakes be- 
comes more firmly imbedded in the American 
scheme of efficient transportation... and not with- 


demands more dependably, more economically and 
at an initial cost which is soon absorbed by their 
many exclusive advantages * There’s a dozen rea- 
sons why you can't afford to be without this 
out reason of the soundest sort * It so happens 
that genuine Bendix-Westinghouse Air Brakes have a 
habit of doing the control job modern transportation 


modern power-to-stop * Consult your local Dis- 
tributor or address the Bendix-Westinghouse 
Automotive Air Brake Co., Pittsburgh, Pa. 





Motor Fees Are 39% 


MONTPELIER, Vt.—Receipts from 
Sasoline taxes and motor vehicle fees 
«count for 39.4 percent of Vermont's 
total state government revenue, ac: 
cording to the biennial report of State 
Treasurer Thomas H. Cave and State 
Auditor Benjamin Gates as recently 
made public here. The gasoline ax 
Was listed as contributing 20.1 percent 
and motor vehicle fees 19.3 percent 0 
the state’s revenue dollar. 


Sa alae 
3 Tel ” O. 
‘Dealers Tell Me, by John 
Munn, is an open forum for the 
‘xpression of dealers’ opinions. 
appears weekly in Automotive News. 
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NEW YORK. — “Roads for De- 
fense” will be the theme of the 
annual American Road Builders’ 
Assn. convention which opens a 
five-day program here today at the 
Hotel Pennsylvania. 

Attendance at these annual meet- 


Texas Car Sales 
Rise 16 Percent 


During Past Year| 


AUSTIN, Tex.—New car sales as 
reported from the 16 most populous 
centers of the state during 1940 
were 19.7 percent above those for 
the preceding year, it is reported 
here. 

Figures from these centers 
showed that there were a total of 
76,618 sales as compared with 64,- 
013 for 1939. The largest increase 
was shown in the highest price 
bracket, with sales totaling 919 
cars as compared with 622 in 1939. 

Commercial car sales for 1940 
also showed an increase, being 16.4 
percent over 1939. 

December sales from these cen- 
ters sales totaled 7,514 cars, or 13.4 
percent greater than December, 
1939, and 6.4 percent more than 
November, 1940. At the same time 
commercial sales were 30.1 percent 
higher than December, 1939. 


CATA Activities 
Reflect Gains In 
1940 Car Sales 


CHICAGO.—Activities of Chicago 
Automobile Trade Assn. reflected 
the sharp increases in car sales 
last year, a report on the year’s 
record shows. 

Specific instances cited were the 
supplying of name and address in- 
formation, most of it upon phone 
requests by members, on 49,670 li- 
cense numbers, by comparison with 
45,741 during 1939, and the placing 
of 1,660 persons on jobs by its 
employment department, as against 
1,513 the previous year. 

The CATA report also makes 
known that 24,200 of its official 
used car warranties and 22,100 
speed-up title envelopes were ob- 
tained by members last year. 

Results of used car advertising 
checkups by the automobile divi- 
sion of Chicago Better Business 
Bureau, supported by the CATA 
financially, divulged an improve- 
ment in standards of such ads. The 
accuracy ratio was 95 _ percent, 
rising from 93 percent in 1939. 

Bureau investigators shopped 2,- 
319 used car advertisements and 
188 credit ads last year. The or- 
ganization secured publication of 
21 corrections and handled 286 in- 
quiries from purchasers and pros- 
pective buyers. 


Seaman, May, Howard 


Get New Dodge Regions 
DETROIT.—Forest H. Akers, 
vice-president and director of sales 
of Dodge, announces the appoint- 
ment of Frank E. Seaman as man- 
ager of the Boston region of the 
Dodge organization. 

Seaman comes from the Atlanta 
region. This is being filled by Wil- 
bur T. May of Greensboro. The 
Greensboro region, in turn, has for 
new manager, A. Raymond Howard 
of the Pittsburgh region. 


Reo Motors’ Dec. Exports 


Rise to New Monthly High 

LANSING.—Reo’s overseas sales 
volume for December was larger 
than for any other month of 1940, 
according to John T. Clark, export 
manager of Reo Motors. 

Since June of last year, when 
initial overseas shipments placed 
new Reo trucks in the service of 
many industries abroad, sales have 
increased steadily, according to 
Clark. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 








AUTOMOTIVE NEWS, JANUARY 27, 1941 


my) AUTOMOTIVE. NEWS, JANUARY? ches 
Defense Theme of ARBA Conclave Opening Today 


10,000 to 15,000 Expected 
To Attend Annual Meeting 


ings ranges from 10,000 to 15,000. 

With road building, motor trucks 
and an adequate highway system 
so inseparably interlaced with and 
essential to the swift advance of 
defense activity, the highway 
groups and the truck manufactur- 
ers regard this major topic on the 
program as especially significant 
not only to their groups but to 
other manufacturers and business 
men of the nation. 


Special showings of all types of 
road equipment will be on display 
at the convention. 


Penna. Inspection 
Facts Startling 


HARRISBURG, Pa. (UTPS). — 
Another compulsory motor vehicle 
inspection period ends at midnight, 
Jan. 31, when all motor vehicles 
in Pennsylvania must carry the new 
official inspection sticker. 


The importance of periodic in- 
spections is shown by the final 
report on the last previous inspec- 
tion, made during May, June and 
July, last year. Of the 2,051,121 
vehicles inspected, 1,513,727 required 
adjustment. In other words, prac- 
tically 74 of every 100 vehicles 
needed major or minor repairs, to 
say nothing of the 50,500 that had 
to be junked because they could 
not be put in safe operating condi- 
tion. 

The May-July inspection again 
confirmed the fact that, despite 
twice-a-year check-ups, one of 
every five vehicles has to have 
brake adjustments. 

With more than 1,700,000 inspec- 
tion stickers “in the field,” Secre- 
tary of Revenue William J. Hamil- 
ton jr., declared he was particularly 
gratified with the public’s coopera- 
tion and that he expected more 
than 2,500,000 vehicles to bear the 
new sticker before the deadline. 


Ask Buses Be Built 
To Halt ‘Hitch Riding’ 


NEW YORK.—A proposal that 
passenger buses be designed to 
discourage “hitch riding” by chil- 
dren was supported by Mayor La- 
Guardia in addressing bus manu- 
facturers, operators, city officials 
and trade publication editors at a 
luncheon here Jan. 14 at the Hotel 
Commodore. 

Domestic Relations Court Justice 
Stephen S. Jackson, director of the 
Bureau for the Prevention of 
Juvenile Delinquency, presented a 
motion picture showing the dan- 
gers of hitch riding and a model 
of a bus that employed “psy- 
chological” features that might 
discourage the practice. 


L.D. Hunt Succeeds Father 


As Head of DeKalb Wagon 

DeKALB, Ill.—L. D. Hunt has 
been elected president of DeKalb 
Wagon Co., to succeed his father 
—the late Seymour M. Hunt. 

DeKalb Wagon was founded by 
the new president’s father in 1905. 
Also announced is appointment of 
E. E. Miller as general sales man- 
ager for the company. 








Buick Sales Powwow . . . 





BUICK SALES meeting 
Hufstader, general sales 





ALSO PRESENT at the Buick sales 


Miller, eastern sales manager; J. B. 


in Flint drew these men, left to right, W. F. 
manager; H 
and H. J. C. Miller, eastern sales manager. 


H. Curtice, Buick genera 


ow-wow were, left to right, H. J. C. 
ash, Pacific regional executive, and 


C. W. Jacobs, Buick parts and service manager. 


°40 Buffalo Sales Hit 29,541; 
Dealers Expect Better 1941 


Special to Automotive News 

BUFFALO. —New car registra- 
tions in Erie county during Decem- 
ber mounted to 2,148 from 1,503 in 
the corresponding month a year 
ago but fell from the total of 2,527 
recorded in November, 1940, Buffalo 
Automotive Trade Assn. has re- 
ported. 


The association also reported 
that new car registrations for the 
entire year of 1940 climbed to 29,- 
541, compared with 22,656 in the 
preceding year. The biggest month 
of 1940 was May when 3,522 new 
cars were sold. 


A survey of dealers here indi- 
cates that, generally speaking, the 
outlook for car sales here during 
the next few months is bright. Cus- 
tomers do not appear to be de- 
terred by conscription or uncer- 
tainty over the future and are 
placing their orders in a consistent 
manner, dealers say. 


Dealers declare that fear of a 
possible price increase later this 
year is influencing some car buy- 
ers to get their orders in now. In- 
flation psychology also was _ re- 
ported as a factor pointing toward 
heavy new car sales in the months 
ahead. 

The used car market is said to 
be in good condition here and 
stocks are not excessive in view 
of the large number of cars taken 
in during recent months. Some 


dealers predict a boost in used car 
prices if the demand continues. 
Both new and used car salesmen 
report there is a definite trend to- 
ward convertible models 


in the 


HERE ARE SOME of the fleet of 50 new motor trucks, utilizing Dodge 


chassis and specially-built bodies, 


which United Parcel Service of Illinois 


has placed in operation in the Chicago area. All of the units are identical in 


specifications and appearance. The 
and one-ton capacity. 


Dodge chassis are of 
United Parcel Service, 


112-inch wheelbase 
which operates in 16 key cities 


from coast to coast, handles delivery requirements for large department stores 


and specialty shops. 


Buffalo area this year and that the 
sale of convertibles this spring and 
summer is likely to set an all-time 


record. 


Printed Words 


Standard Parts Cntaleg, 
CHICAGO. — Central Screw Co. has 
issued their new 7 four-color 
—e “K." It is a highly informa- 
tive ook which describes Central 
Screw Co.’s complete line of screws, 
bolts, nuts and rivets. 


Machine Tool Study 
MINNEAPOLIS. — Continental Ma- 
chines, Inc. has created a simplified 
study of the basic principles of ma- 
chine tools and metal working pro- 
duction to aid metal workers and ap- 
prentices. an 


Bob Johnson’s Book 
NEW YORK. — “Flight 7,"" a 250- 
page story of the airlines just ‘—" 
ished by Dodd, Mead & Co. ($2), is 
authored - f R. E. Johnson, director 
of advertising for United Air Lines, 
who was chosen to do the writing by 
the publishing comnany which is 
putting out a series of books on the 
requirements, problems and _ future 
Possibilities in selected flelds of work 
for young people. 
s 66 t 


Brevity Books 
CHICAGO.—Seven brevity books for 
salesmen have just been published by 
Dartnell Corp. 





Zine Alloy Machining 
NEW YORK.—New Jersey Zinc Co. 
has released a _ second edition of 
“Practice in Machining Zinc Alloy Die 
Castings.’ Pictures of commercial fix- 
tures are contained in the booklet. 
+ e s 


1941 Spring Woolen Card 
NEW YORK.—tThe regular edition of 
the 1941 Spring Woolen Card containing 
60 new shades has just been released 
to the trade, according to Margaret 
Hayden Rorke, managing director of 
the association. . ‘ 
Black & Decker Catalog 
TOWSON, Md. — The new s0-page 
1941 Black & Decker catalog jus 
the press, fully illustrates its complete 
line of 132 portable electric tools. 
o 2 7 


Photo Relays Book 

NEW YORK. — A new booklet on 
“Photo Relays. Theory and Applica- 
tion,”’ by Frank H. Shepard jr., o 
Allied Control Co. is ready for release. 


Diamond T Bulletin 

CHICAGO.—A new Diamond T iIlus- 
trated bulletin has been released by 
the company for the dealer organiza- 
tion. 

ees 
1941 Push Book 

CHICAGO. — Belnap & Thompsons’ 
1941 edition of ‘“‘Push Book” is now 
off the press. It deals with salesmen 
and selling. Accompanying the book is 
a pamphlet titled “The Truth About 
Salesmen”’ which is a study in sales- 
manship, promotion and prizes. 






manager, 
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Detroit Dealers’ 
1940 Car Sales 
Total 116.553 


DETROIT.—Wayne county deal- 
ers sold 116,553 new cars in 1940 as 
compared with 80,505 in 1939, ac- 
cording to Detroit Automobile 
Dealers Assn. report for the year, 

Total 1940 truck sales were 7,968 
against 6,306 in 1939 the dealers 
reported. 

Sales by makes for the year were 
as follows: Ford, 26,081; Chevrolet, 
22,609; Plymouth, 12,887; Buick, 10,- 
016; Pontiac, 8,993; Dodge, 8,782: 
Mercury, 4,963; Oldsmobile, 4,866: 
Chrysler, 3,664; Hudson, 3,392: 
Packard, 2,586; De Soto, 2,600: 
Cadillac-LaSalle, 1,633; Nash, 1,299; 
Studebaker, 1,004; Lincoln, 889; 
Graham, 72 and Hupmobile, 44. 

First three in truck sales in 
1940 were Ford, 3,334; Chevrolet, 
1,565 and Dodge, 1,219, the dealers 
reported. 


| Dealers Tell Me . | 


(Continued from Page 3) 


plained this changeover in ad- 
vance to their customers. 
ok ok * 


Advantages 
Of Cash Basis 


ND, as far as I know, the re- 
spective factories, even though 
they did not encourage the change, 
did nothing whatever to discourage 
it; in fact, I don’t know of a dealer 
who has switched from the open- 
account basis to the cash basis who 
regretted it. Many of them have 
advised this column of some of the 
advantages of the cash basis: (1) 
It makes working capital available 
for other purposes; (2) It lowers 
accounting and collection overhead 
expense, and (3) It helps keep the 
goodwill of the customers because 
they feel they aren’t paying the 
credit losses of others and are not 
running up bills which will be hard 
to pay later on. 
* * Ea 
I would like to have dealers 
who read this column, and who 
have recently changed from the 
open account to the cash basis 
write me. I think this is a sub- 
ject that could well be amplified. 
Judging from the correspondence 
coming to this column, it is a 
subject in which many dealers are 
interested. It is evident, too, that 
more dealers are becoming in- 
terested in internal management 
practices that save money and 
make for more satisfactory pub- 
lic relations. Some dealers have 
told me that on the cash basis 
they are enjoying increased busi- 
ness because the dealer and serv- 
ice salesmen feel free to sell the 
customer all he needs, even 
though the amount might run 
into considerable money, while if 
it were on the credit basis, the 
dealer would be reluctant to 
stimulate this business, knowing 
that he would have to carry it on 
his books for a long time. 


Autocar’s 1940 Backlog 


Is Largest on Record 
PHILADELPHIA.—Autocar Co., 
manufacturer of heavy-duty trucks 
ended 1940 with largest backlog on 
its books in its history. 

Business contracted for last year 
exceeded $33,000,000 and a consid- 
erable part of this business has 
been carried over into the new 
year. The carryover would have 
been much smaller except for 4 
“bottleneck” in the armor plate 
and axle industries, which has de- 
layed work on some of the large 
contracts from the government. 


Trucks Beat Rails’ Volume 


t\In Hauling Citrus Fruit 


HARLINGEN, Tex. — Motor 
trucks took the lead in transporta- 
tion of citrus fruit, according to 
figures issued here last week. These 
figures showed a total of 5,318 
carloads of citrus fruit moved by 
truck against 4,030 by rail. 

This is a substantial improve- 
ment over the same period last 
year when figures showed 5,104 car- 
loads shipped by rail and 3,884 
by truck. 
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y Different Views Aired in War on State Barriers 
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NHUC Attacks Extension 
Of U.S. Control Over Roads 


Truitt, chairman of the interde- 
partment committee which has been 
attacking this problem. 


The object is to provide sufficient 


WASHINGTON. — As another 
move in the federal government's 
war on unfair state laws” which 
hamper highway trafisportation, the 










II Iowa Association 


Wants Reduction 


In License Fees 


DES MOINES, Ia—Iowa Auto- 
mobile Dealers Assn. is backing a 
proposal for a graduated downward 
revision of passenger car license 


obile Commerce Department last week | information to create a well- fees in a bill now before the Iowa 
year published “a comprehensive outline | rounded understanding of the state state legislature. 
7,968 of various factors involved in the | trade barriers now in use. Bills to slash registration fees to 


alers 








In opposition to this was the 
report of Chester H. Gray, director 
of National Highway Users Con- 


study of interstate trade barriers.” 
It was prepared by Paul T. 











a maximum of $15 on new cars and 
$10 on old automobiles have been 


were : ; , i ont ight | introduced in the Iowa house of 
‘olet, T Governor ference, saying that extension of qleng, Fenmeyivenia "Ave. duriag, the presidential” inaugural parade Monday, representatives by Representative 
10,- exas federal ot to — 1S | Jan. 20. Photo shows the three Arkansas cars as they passed a reviewing stand. William A. Yager (Democrat) from 
782; T not good for public interest. Spirit Lake, Ia. 

866; Wants 1.6% ax Gray said that in the present : All attempts to reduce the fees, 
ro O T nsactions period of monopoly the yr Ford’s December Truck Seckabar tn the cui tchare. however, are expected to be ee 2 
600; n ra §/ seems to be called upon to act for . . ? ———— ly opposed by the Iowa state high- 
,299 ; li for $61,- | OMe oF another carriers and for Sales Highest Since °25 No License Needed way commission. 

889; AUSTIN, Tex.—Calling for for | the investors. In the meantime the] DEARBORN.—Ford truck and] oo; umpr A, S. C.—The South Caro- -oeeenenadeemenpemaresinnmass 

t. 000,000 more revenue annually for shipping public is going about its| commercial car sales for Decem-| jina Supreme Court, in a decision Adopt Velvac Name 

; in social security Services and other business day by day, wondering| ber, 1940, totaled 15,866 units, the] handed down Jan. ai? ——, me oeuaal- a imate and ditties 
olet, governmental purposes, Gov. W. why the cost of transportation, | greatest December since 1925, it Coekeunteen “an 6 city. like Vacuum Power TEquipment com- 
lers' Lee O’Daniel has recommended to both of persons and products, re-| has been announced here. deliver merchandise within that city| pany name it will be known in the 






the Texas legislature a 1.6 percent mains so high. 


With exception of the month in 


without paying a business license. 


future as Velvac, Inc. 


transaction tax on wholesale and 

retail business. 

The governor estimated’ the 
* | transaction tax would raise $50,- 
000,000 annually. He suggested the 
balance should be raised by in- 
creased taxes on oil, gas, sulphur 
and public utilities. 
Two years ago, O’Daniel recom- 
mended a tranaction tax and after 
five months in session the legisla- 
re- ture adjourned without levying any 
ugh taxes. 
ge, 
age 
iler 
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STABLE-SAFE-POWERFUL— 


Chevrolet Illinois-Missouri 


Dealers Form Association 
‘ho ST. LOUIS.—Chevrolet dealers of 
ave the St. Louis zone have organized 
the the Illinois-Missouri Chevrolet 
(1) Dealers Assn. with the member- 
ble ship limited to dealers having 
ers their places of business within a 
sad district exclusive of the St. Louis 
the Metropolitan area and covering 
use oughly half of Illinois and half of 
the Missouri. Officers elected are Har- 
not vey Reilley, Alton, Ill., president; 
rd Don Riley, Jefferson City, Mo., first 
vice-president; V. A. Williams, 
Salem, Ill., second vice-president; 
rs Clyde Brubaker, Litchfield, IIl., sec- 
io ‘retary, and Harry T. Gooch, Troy, 
ie =~ Mo., treasurer. ; 
is In addition to the officers the 
». board of directors is composed of 
i. Paul Johnson, West Plaines, Mo., 
e Clyde Blackwell, Bonne Terre, Mo., 
a _- Frank Goin, Jacksonville, Ill., Tom 
e West, Sullivan, Ill, Clyde Moore, 
tt Blue Mound, IIl., I. A. Pfeffer, Cen- 
- tralia, Ill.. Harold Grob, Murphys- 
t boro, Ill, Charles Hall, Duquoin, 
d ill, and L. R. McKinley, Nelleville, 
- Ill. The association’s offices are in 
the Coronado Hotel, St. Louis. 
Gene Kemper is manager. 
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For Commercial Vehicles 

-They will give Your Trucks an 
Added Margin of Safety. . and 
a REAL ECONOMY. FEATURE! 


Check These Advantages and Feeteres 


¥ EFFECTIVENESS — Both brake shoes are equally effective in the forward stop. 
This greatly increases the effectiveness of the brake. 


V STABILITY of PERFORMANCE AND DESIGN — Fixed anchor pins are em- 
ployed permitting us to provide shoes of known and fixed geometry in the brake 
assembly. This geometry does not change from one brake application to another 
and remains fixed throughout the life of the brake lining, assuring stability of 
performance and uniform wear of lining on both shoes. The anchor pins are as 
short as possible, and the backing plate is brought close up to the center web of 
the shoe—thus minimum over-hang and maximum rigidity with minimum weight 
is provided, assuring additional stability and freedom from vibration and squeals. 
The shoes are held in a fixed position by fixed anchors and adequate retracting 
springs—and they cannot be jolted into contact with the drum even on rough 
roads, and will always return to their released position, thus eliminating drag. 


¥ SIMPLICITY—Only one Hydraulic cylinder is used, the same as on conventional 
Lockheed two-shoe brakes. Consequently there are no more wheel cylinder 
pistons and cups and no more joints to seal against fluid leakage than on the 
conventional Wagner-Lockheed two-shoe brake which has been so universally 
successful. It is so designed that all air bubbles rise to the bleeder hole thereby 
retaining the same simplicity and ease of bleeding the system. 


Y LONG LINING LIFE—The braking effort is equally distributed between the two 
shoes, therefore the lining wear is also equally divided. This feature provides 
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- Business-Government Book 
. Written by George Bauer 
1 
[ 


Get THE FACTS 


Write today for your copy of 
Bulletin HU-172 on this new 
Wagner HI-TORK Brake —or 
if you prefer, our representa- 
tive will call and consult with 
you. No obligation. 


NEW YORK. — Return to free 
business enterprise not fettered by 
excessive regulations but encour- 

) aged under our normal form of 
; government with a difference only 
! in the method of compensation to 
the major officials, is advocated 
in a book entitled, “Honorary 
Government” and written by George 
F. Bauer, former export manager 
d of Automobile Manufacturers Assn. 
; “No governmental system,” in the 
opinion of Bauer, who bases it on 


F observations in 84 countries visited longer lining life. 

by him, “has yet been devised to ¥ LOWER TEMPERATURE—Lower surface temperature of the lining is assured 
r exceed in benefits that of the type because the effort is equally distributed over a// the lining on both shoes. Lower 
- Where private initiative Is given temperature assures less lining fade under severe braking. 
s full opportunity to expand produc- QUIET OPE ; inine i ; 
, tion and bring goods and services Y RATION —The pressure per square inch of lining is lower since 
e of every kind within reach of the both shoes are effective. This eliminates noise and squeals and lessens the ten- 
, largest number of people. dency of brake drum scoring. 
e “Dealers. Tell Me,” _by John 2. ¥ EASY SERVICING — All parts are easily accessible. All brake shoes are pre- 
i" unn, is an open ee sions. It ground to fixed dimensions and pivot about fixed anchor pins, thus giving uniform 
2 Scpreasion of — crutomotive News. wear and clearances. Service shoes can be supplied with the original produc- 





tion lining which will be the same lining for both shoes. Worn out linings can 
be removed and replaced in the field, if desired. The HI-TORK brake does not 
require two different grades of lining in the same assembly to obtain good braking. 
¥ LOW COST— Since there is nothing complicated about the Wagner HI-TORK 
Brake, all parts are economically manufactured on modern production machinery. 





Washes With Gasoline, 
Strikes a Match, ..- - 


RICHMOND, Va.—(UTPS).— 
Walter Douglas Lee, 27 yaors 
old, is a filling station atten - 
here, His day’s work done, - 
washed his arms in gasoline . 
cut the grease. Then he struc 
Ore Diensseiel Hospital ae 
authorities said he was hooky 
because his burns were only 
second degree. 
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Defense Theme of ARBA Conclave Openin 
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10,000 to 15,000 Expected 
To Attend Annual Meeting 


NEW YORK. — “Roads for De- 
fense” will be the theme of the 
annual American Road Builders’ 
Assn. convention which opens a 
five-day program here today at the 
Hotel Pennsylvania. 

Attendance at these annual meet- 
sivusiihhicsiiiniedabidesisihaectindedteiaeatenia haunting, 


Texas Car Sales 
Rise 16 Percent 
During Past Year 


AUSTIN, Tex.—New car sales as 
reported from the 16 most populous 
centers of the state during 1940 
were 19.7 percent above those for 
the preceding year, it is reported 
here. 

Figures from these centers 
showed that there were a total of 
76,618 sales as compared with 64,- 
013 for 1939. The largest increase 
was shown in the highest price 
bracket, with sales totaling 919 
cars as compared with 622 in 1939. 

Commercial car sales for 1940 
also showed an increase, being 16.4 
percent over 1939. 

December sales from these cen- 
ters sales totaled 7,514 cars, or 13.4 
percent greater than December, 
1939, and 6.4 percent more than 
November, 1940. At the same time 
commercial sales were 30.1 percent 
higher than December, 1939. 


CATA Activities 
Reflect Gains In 
1940 Car Sales 


CHICAGO.—Activities of Chicago 
Automobile Trade Assn. reflected 
the sharp increases in car sales 
last year, a report on the year’s 
record shows. 

Specific instances cited were the 
supplying of name and address in- 
formation, most of it upon phone 
requests by members, on 49,670 li- 
cense numbers, by comparison with 
45,741 during 1939, and the placing 
of 1,660 persons on jobs by its 
employment department, as against 
1,513 the previous year. 

The CATA report also makes 
known that 24,200 of its official 
used car warranties and 22,100 
speed-up title envelopes were ob- 
tained by members last year. 

Results of used car advertising 
checkups by the automobile divi- 
sion of Chicago Better Business 
Bureau, supported by the CATA 
financially, divulged an improve- 
ment in standards of such ads. The 
accuracy ratio was 95 _ percent, 
rising from 93 percent in 1939. 

Bureau investigators shopped 2,- 
319 used car advertisements and 
188 credit ads last year. The or- 
ganization secured publication of 
21 corrections and handled 286 in- 
quiries from purchasers and pros- 
pective buyers. 





Seaman, May, Howard 


Get New Dodge Regions 
DETROIT.—Forest H. Akers, 
vice-president and director of sales 
of Dodge, announces the appoint- 
ment of Frank E. Seaman as man- 
ager of the Boston region of the 
Dodge organization. 

Seaman comes from the Atlanta 
region. This is being filled by Wil- 
bur T. May of Greensboro. The 
Greensboro region, in turn, has for 
new manager, A. Raymond Howard 
of the Pittsburgh region. 


Reo Motors’ Dec. Exports 


Rise to New Monthly High 

LANSING.—Reo’s overseas sales 
volume for December was larger 
than for any other month of 1940, 
according to John T. Clark, export 
manager of Reo Motors. 

Since June of last year, when 
initial overseas shipments placed 
new Reo trucks in the service of 
many industries abroad, sales have 
increased steadily, according to 
Clark. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





ings ranges from 10,000 to 15,000. 

With road building, motor trucks 
and an adequate highway system 
so inseparably interlaced with and 
essential to the swift advance of 
defense activity, the highway 
groups and the truck manufactur- 
ers regard this major topic on the 
program as especially significant 
not only to their groups but to 
other manufacturers and business 
men of the nation. 


Special showings of all types of 
road equipment will be on display 
; at the convention. 


Penna. Inspection 
Facts Startling 


HARRISBURG, Pa. (UTPS). — 
Another compulsory motor vehicle 
inspection period ends at midnight, 
Jan. 31, when all motor vehicles 
in Pennsylvania must carry the new 
official inspection sticker. 


The importance of periodic in- 
spections is shown by the final 
report on the last previous inspec- 
tion, made during May, June and 
July, last year. Of the 2,051,121 
vehicles inspected, 1,513,727 required 
adjustment. In other words, prac- 
tically 74 of every 100 vehicles 
needed major or minor repairs, to 
say nothing of the 50,500 that had 
to be junked because they could 
not be put in safe operating condi- 
tion. 

The May-July inspection again 
confirmed the fact that, despite 
twice-a-year check-ups, one of 
every five vehicles has to have 
brake adjustments. 

With more than 1,700,000 inspec- 
tion stickers “in the field,” Secre- 
tary of Revenue William J. Hamil- 
ton jr., declared he was particularly 
gratified with the public’s coopera- 
tion and that he expected more 
than 2,500,000 vehicles to bear the 
new sticker before the deadline. 


Ask Buses Be Built 
To Halt ‘Hitch Riding’ 


NEW YORK.—A proposal that 
passenger buses be designed to 
discourage “hitch riding” by chil- 
dren was supported by Mayor La- 
Guardia in addressing bus manu- 
facturers, operators, city officials 
and trade publication editors at a 
luncheon here Jan. 14 at the Hotel 
Commodore. 

Domestic Relations Court Justice 
Stephen S. Jackson, director of the 
Bureau for the Prevention of 
Juvenile Delinquency, presented a 
motion picture showing the dan- 
gers of hitch riding and a model 
of a bus that employed “psy- 
chological’ features that might 
discourage the practice. 


L. D. Hunt Succeeds Father 


As Head of DeKalb Wagon 
DeKALB, Ill—L. D. Hunt has 
been elected president of DeKalb 
Wagon Co., to succeed his father 
—the late Seymour M. Hunt. 
DeKalb Wagon was founded by 
the new president’s father in 1905. 
Also announced is appointment of 


Buick Sales Powwow . 





BUICK SALES meeting in Flint drew 
H. 
and H. J. C. Miller, eastern sales manager. 


Hufstader, general sales manager; 





these men, left to right, W. 


H. Curtice, Buick general manager, 





ALSO PRESENT at the Buick sales 
Miller, eastern sales manager; J. B. 


ow-wow were, left to right, H. J. C. 
ash, Pacific regional executive, and 


C. W. Jacobs, Buick parts and service manager. 


40 Buffalo Sales Hit 29,541; 
Dealers Expect Better 1941 


Special to Automotive News 

BUFFALO. — New car registra- 
tions in Erie county during Decem- 
ber mounted to 2,148 from 1,503 in 
the corresponding month a year 
ago but fell from the total of 2,527 
recorded in November, 1940, Buffalo 
Automotive Trade Assn. has re- 
ported. 


The association also reported 
that new car registrations for the 
entire year of 1940 climbed to 29,- 
541, compared with 22,656 in the 
preceding year. The biggest month 
of 1940 was May when 3,522 new 
cars were sold. 


A survey of dealers here indi- 
cates that, generally speaking, the 
outlook for car sales here during 
the next few months is bright. Cus- 
tomers do not appear to be de- 
terred by conscription or uncer- 
tainty over the future and are 
placing their orders in a consistent 
manner, dealers say. 


Dealers declare that fear of a 
possible price increase later this 
year is influencing some car buy- 
ers to get their orders in now. In- 
flation psychology also was re- 
ported as a factor pointing toward 
heavy new car sales in the months 
ahead. 

The used car market is said to 
be in good condition here and 
stocks are not excessive in view 
of the large number of cars taken 
in during recent months. 
dealers predict a boost in used car 
prices if the demand continues. 


Both new and used car salesmen 


E. E. Miller as general sales man-| report there is a definite trend to- 
ager for the company. 





ward convertible models in the 


HERE ARE SOME of the fleet of 50 new motor trucks, utilizing Dodge 


chassis and specially-built bodies, 


specifications and appearance. The 


and one-ton capacity. United Parcel Service, 


which Castes ee e i 
i the Chicago area. of the units are identical in 
nes eieeee Se ee Godse chassis are of 112-inch wheelbase 


Service of Illinois 


which operates in 16 key cities 


Some | h 


Buffalo area this year and that the 
sale of convertibles this spring and 
summer is likely to set an all-time 


Printed Words 
8 


tandard Parts Catalog 
CHICAGO. — Central Screw Co. has 
issued their new 115-page four-color 
Catalog “K." It is a highly informa- 
tive k which describes Central 
Screw Co.’s complete line of screws, 
bolts, nuts and rivets. 


Machine Tool Study 
MINNEAPOLIS. — Continental Ma- 
chines, Inc. has created a simplified 
study of the basic principles of ma- 
chine tools and metal working pro- 
duction to aid metal workers and ap- 
prentices. ee 


Bob Johnson’s Book 

NEW YORK. — “Flight 7,"" a 250- 
page story of the airlines just — 
ished by Dodd, Mead & Co. ($2), is 
authored A R. E. Johnson, director 
of advertising for United Air Lines, 
who was chosen to do the writing by 





the publishing gouipany which is 
putting out a series of books on the 
requirements, problems and _ future 


possibilities in selected flelds of work 
for young people. 
a 


Brevity Books 
CHICAGO.—Seven brevity books for 
salesmen have just been published by 


ell Corp. . 


Zine Alloy Mac 
NEW YORK.—New Jersey Zinc Co. 
second edition of 


as release a 

“Practice in Machining Zinc Alloy Die 
Castings.’’ Pictures of commercial fix- 
tures are contained in the booklet. 

. s & 


1941 Spring Woolen Card 
NEW YORK.—The reer edition of 
the 1941 Spring Woolen Card containing 
60 new shades has just been released 
to the trade, according to Margaret 
Hayden Rorke, managing director of 
the association. ‘ 
Black & Decker Catalog 
TOWSON, Md. — The new 60-page 
1941 Black & Decker catalog just off 
the press, fully illustrates its complete 
line of 132 portable electric tools. 
e . - 


Photo Relays Book 
NEW YORK. — A new booklet on 
“Photo Relays. Theory and Applica- 
tion,’”’ by Frank H. Shepard 7. of 
Allied Control Co. is ready for release. 


Diamond T Bulletin 
CHICAGO.—A new Diamond T Illus- 


|} trated bulletin has been released by 


the company for the dealer organiza- 


tion. . ew 


1941 Push Book 
CHICAGO, — Belnap & Thompsons’ 
1941 edition of ‘‘Push Book” is now 


|off the press. It deals with salesmen 


and selling. Accompanying the book is 
@ pamphlet titled ‘“‘The Truth About 


from coast to coast, handles delivery requirements for large department stores | Salesmen’’ which is a study in sales- 


and specialty shops. 


manship, promotion and prizes. 


F. 


Trucks 





Detroit Dealers’ 
1940 Car Sales 
Total 116.553 


DETROIT.—Wayne county deal- 
ers sold 116,553 new cars in 1940 ag 
compared with 80,505 in 1939, ac- 
cording to Detroit Automobile 
Dealers Assn. report for the year. 

Total 1940 truck sales were 7,968 
against 6,306 in 1939 the dealers 
reported. 

Sales by makes for the year were 
as follows: Ford, 26,081; Chevrolet 
22,609; Plymouth, 12,887; Buick, 10,. 
016; Pontiac, 8,993; Dodge, 8,782; 


Mercury, 4,963; Oldsmobile, 4,866; 
Chrysler, 3,664; Hudson, 3,392; 
Packard, 2,586; De Soto, 2,600; 


Cadillac-LaSalle, 1,633; Nash, 1,299: 
Studebaker, 1,004; Lincoln, 889: 
Graham, 72 and Hupmobile, 44. 

First three in truck sales in 
1940 were Ford, 3,334; Chevrolet, 
1,565 and Dodge, 1,219, the dealers 
reported. 


| Dealers Tell Me . J 


(Continued from Page 3) 


plained this changeover in ad- 
vance to their customers. 
* ok * 


Advantages 
Of Cash Basis 


ND, as far as I know, the re- 
spective factories, even though 
they did not encourage the change, 
did nothing whatever to discourage 
it; in fact, I don’t know of a dealer 
who has switched from the open- 
account basis to the cash basis who 
regretted it. Many of them have 
advised this column of some of the 
advantages of the cash basis: (1) 
It makes working capital available 
for other purposes; (2) It lowers 
accounting and collection overhead 
expense, and (3) It helps keep the 
goodwill of the customers because 
they feel they aren’t paying the 
credit losses of others and are not 
running up bills which will be hard 
to pay later on. 
* + oe 
I would like to have dealers 
who read this column, and who 
have recently changed from the 
open account to the cash basis 
write me. I think this is a sub- 
ject that could well be amplified. 
Judging from the correspondence 
coming to this column, it is a 
subject in which many dealers are 
interested. It is evident, too, that 
more dealers are becoming in- 
terested in internal management 
practices that save money and 
make for more satisfactory pub- 
lic relations. Some dealers have 
told me that on the cash basis 
they are enjoying increased busi- 
ness because the dealer and serv- 
ice salesmen feel free to sell the 
customer all he needs, even 
though the amount might run 
into considerable money, while if 
it were on the credit basis, the 
dealer would be reluctant to 
stimulate this business, knowing 
that he would have to carry it on 
his books for a long time. 


Autocar’s 1940 Backlog 


Is Largest on Record 
PHILADELPHIA.—Autocar Co., 
manufacturer of heavy-duty trucks 
ended 1940 with largest backlog on 
its books in its history. 

Business contracted for last year 
exceeded $33,000,000 and a consid- 
erable part of this business has 
been carried over into the new 
year. The carryover would have 
been much smaller except for & 
“bottleneck” in the armor plate 
and axle industries, which has de- 
layed work on some of the large 
contracts from the government. 


Trucks Beat Rails’ Volume 


In Hauling Citrus Fruit 

HARLINGEN, Tex. — Motor 
trucks took the lead in transporta- 
tion of citrus fruit, according to 
figures issued here last week. These 
figures showed a total of 5,318 
carloads of citrus fruit moved by 
truck against 4,030 by rail. 

This is a substantial improve- 
ment over the same period last 
year when figures showed 5,104 car- 
loads shipped by rail and 3,884 
by truck. 
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ay Different Views Aired in War on State Barriers 
fn 


» NHUC Attacks Extension 
Of U.S. Control Over Roads 


Trucks 


PS 
D9 WASHINGTON. — As another 
Y deal. gove in the federal government’s 


1940 ag var on 
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e year. 


unfair state laws which 
highway trafisportation, the 
commerce Department last week 


jublished “a comprehensive outline 


re 7,968 of various factors involved in the 
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Texas Governor 
Wants 1.6% Tax 


On Transactions 


AUSTIN, Tex.—Calling for $61,- 
0,000 more revenue annually for 
gcial security Services and other 
governmental purposes, Gov. W. 
lee O’Daniel has recommended to 
the Texas legislature a 1.6 percent 
tansaction tax on wholesale and 
retail business. 

The governor estimated’ the 
transaction tax would raise $50,- 
0,000 annually. He suggested the 
balance should be raised by in- 
creased taxes on oil, gas, sulphur 
and public utilities. 

Two years ago, O’Daniel recom- 
mended a tranaction tax and after 
five months in session the legisla- 
ture adjourned without levying any 
taxes. 


Chevrolet Illinois-Missouri 


Dealers Form Association 

ST. LOUIS.—Chevrolet dealers of 
the St. Louis zone have organized 
the Illinois-Missouri Chevrolet 
Dealers Assn. with the member- 
ship limited to dealers having 
their places of business within a 
district exclusive of the St. Louis 
metropolitan area and covering 
roughly half of Illinois and half of 
Missouri. Officers elected are Har- 
vey Reilley, Alton, Ill., president; 
Don Riley, Jefferson City, Mo., first 
vice-president; V. <A. Williams, 
Salem, Ill. second vice-president; 
Clyde Brubaker, Litchfield, IIl., sec- 
retary, and Harry T. Gooch, Troy, 
Mo., treasurer. 

In addition to the officers the 
board of directors is composed of 
Paul Johnson, West Plaines, Mo., 
Clyde Blackwell, Bonne Terre, Mo., 
Frank Goin, Jacksonville, Ill., Tom 
West, Sullivan, IIll., Clyde Moore, 
Blue Mound, IIl., I. A. Pfeffer, Cen- 
tralia, Ill, Harold Grob, Murphys- 
boro, Ill., Charles Hall, Duquoin, 
Ill, and L. R. McKinley, Nelleville, 
Ill. The association’s offices are in 
the Coronado Hotel, St. Louis. 
Gene Kemper is manager. 


Business-Government Book 


Written by George Bauer 


NEW YORK. — Return to free 
business enterprise not fettered by 
excessive regulations but encour- 
aged under our normal form of 
government with a difference only 
in the method of compensation to 
the major officials, is advocated 
in a book entitled, “Honorary 
Government” and written by George 
F. Bauer, former export manager 
of Automobile Manufacturers Assn. 

“No governmental system,” in the 
opinion of Bauer, who bases it on 
observations in 84 countries visited 
by him, “has yet been devised to 
exceed in benefits that of the type 
where private initiative is given 
full opportunity to expand produc- 
tion and bring goods and services 
of every kind within reach of the 
largest number of people. 


“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


Washes With Gasoline, 
Strikes a Match, ..- - 


RICHMOND, Va.—(UTPS).— 
Walter Douglas Lee, 27 years 
old, is a filling station attendant 
here. His day’s work done, he 


washed his arms in gasoline to 
cut the grease. Then he struck 
a match. ; 

At Memorial Hospital later, 
authorities said he was ene 
because his burns were only 
second degree. 
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Truitt, chairman of the interde- 
partment committee which has been 
attacking this problem. 


The object is to provide sufficient 
information to create a_ well- 
rounded understanding of the state 
trade barriers now in use. 

In opposition to this was the 
report of Chester H. Gray, director 
of National Highway Users Con- 
ference, saying that extension of 
federal regulation over highways is 
not good for public interest. 

Gray said that in the present 
period of monopoly the government 
seems to be called upon to act for 
one or another carriers and for 
the investors. In the meantime the 
shipping public is going about its 
business day by day, wondering 
why the cost of transportation, 
both of persons and products, re- 
mains so high. 


along Pennsylvania Ave. durin 
Jan. 20. Photo shows the three 


Ford’s December Truck 
Sales Highest Since °25 


DEARBORN. —Ford truck and 
commercial car sales for Decem- 
ber, 1940, totaled 15,866 units, the 
greatest December since 1925, it 
has been announced here. 

With exception of the month in 





THE GOVERNORS’ FLEET of 140 Ford sedans made an impressive sight 
the presidential inaugural parade Monday, 
rkansas cars as they passed a reviewing stand. 


1925, sales were the highest of any 
December in the company’s history. 


No License Needed 


COLUMBIA, 8S. C.—The South Caro- 
lina Supreme Court, in a decision 
handed down Jan. 10, affirmed the 
right of wholesale firms, maintaining 
headquarters outside of a city to 
deliver merchandise within that city 
without paying a business license. 
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owa Association 
Wants Reduction 


In License Fees 


DES MOINES, Ia.—Iowa <Auto- 
mobile Dealers Assn. is backing a 
proposal for a graduated downward 
revision of passenger car license 
fees in a bill now before the Iowa 
state legislature. 

Bills to slash registration fees to 
a maximum of $15 on new cars and 
$10 on old automobiles have been 
introduced in the Iowa house of 
representatives by Representative 
William A. Yager (Democrat) from 
Spirit Lake, Ia. 

All attempts to reduce the fees, 
however, are expected to be strong- 
ly opposed by the Iowa state high- 
way commission. 


Adopt Velvac Name 


DETROIT.—To simplify and shorten 
the Vacuum Power Equipment com- 
pany name it will be known in the 
future as Velvac, Inc. 
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Get THE FACTS 


Write today for your copy of 
Bulletin HU-172 on this new 
Wagner HI-TORK Brake —or 
if you prefer, our representa- 
tive will call and consult with 
you. No obligation. 
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STABLE-SAFE-POWERFUL— 
For Commercial Vehicles 





-They will give Your Trucks an 
Added Margin of Safety. . and 


a REAL ECONOMY. FEATURE! 
si Check These Advantages and 


ete 





Features 


EFFECTIVENESS — Both brake shoes are equally effective in the forward stop. 
This greatly increases the effectiveness of the brake. 


¥V STABILITY of PERFORMANCE AND DESIGN — Fixed anchor pins are em- 
ployed permitting us to provide shoes of known and fixed geometry in the brake 
assembly. This geometry does not change from one brake application to another 
and remains fixed throughout the life of the brake lining, assuring stability of 
performance and uniform wear of lining on both shoes. The anchor pins are as 
short as possible, and the backing plate is brought close up to the center web of 
the shoe—thus minimum over-hang and maximum rigidity with minimum weight 
is provided, assuring additional stability and freedom from vibration and squeals. 
The shoes are held in a fixed position by fixed anchors and adequate retracting 
springs—and they cannot be jolted into contact with the drum even on rough 
roads, and will always return to their released position, thus eliminating drag. 


SIMPLICITY—Only one Hydraulic cylinder is used, the same as on conventional 
Lockheed two-shoe brakes. Consequently there are no more wheel cylinder 
pistons and cups and no more joints to seal against fluid leakage than on the 
conventional Wagner-Lockheed two-shoe brake which has been so universally 
successful. It is so designed that all air bubbles rise to the bleeder hole thereby 
retaining the same simplicity and ease of bleeding the system. 


¥ LONG LINING LIFE—The braking effort is equally distributed between the two 
shoes, therefore the lining wear is also equally divided. This feature provides 
longer lining life. 

¥ LOWER TEMPERATURE—Lower surface temperature of the lining is assured 
because the effort is equally distributed over a// the lining on both shoes. Lower 
temperature assures less lining fade under severe braking. 


Y QUIET OPERATION —The pressure per square inch of lining is lower since 
both shoes are effective. This eliminates noise and squeals and lessens the ten- 
dency of brake drum scoring. 


Y EASY SERVICING —All parts are easily accessible. All brake shoes are pre- 
ground to fixed dimensions and pivot about fixed anchor pins, thus giving uniform 
wear and clearances. Service shoes can be supplied with the Original produc- 
tion lining which will be the same lining for both shoes. Worn out linings can 
be removed and replaced in the field, if desired. The HI-TORK brake does not 
require two different grades of lining in the same assembly to obtain good braking. 


¥ LOW COST— Since there is nothing complicated about the Wagner HI-TORK 


Brake, all parts are economically manufactured on modern production machinery. 


440-34C 








BRAKES 


MOTORS 


Wagner Flectric Corporation 


Manufacturers of Lockheed Hydraulic'Brakes. 


6400 Plymouth Avenue, Saint Louis, Mo..US.A. 
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By A. H. Allen 


SURFACE treatment of steel sur- 
faces for enhancing wear- resisting 
qualities takes many forms. One 
method, involving chemical treat- 
ment which places a_ protective 
layer of manganese phosphate on 
the steel is used by Chevrolet on 
camshafts, rocker arms and trans- 
mission shifter yokes. The rough- 
ened surface, with its protective 
coating has the property of absorb- 
ing and retaining oil, much like a 
wick, insuring against initial scuf- 
fing during the break-in period. 
The coating also protects bearing 
surfaces from corrosion before the 
part is installed. 


* * * 


Comprehensive tests of the 
coating precedes its adoption. 
Parallel tests were conducted on 
the forged steel rocker arm with 
bronze bushing and a semisteel 
rocker arm without the bushing 
but with the protective coating. 
The latter came through the test 
with approximately one-tenth the 
wear shown by the other arm. 
The comparison was particularly 
convincing because rocker arms 
operate under severe conditions, 
oscillating at a high rate under 
intermittent loading from the 
valve springs. 


* * * 


Chevrolets Use 


Reversing Switch 


ANOTHER Chevrolet refinement 
on 1941 models which has _ in- 
trigued engineers is the use of a 
reversing switch, mounted on the 
starter, to change the polarity at 
the distributor points each time 
the starter pedal is depressed. Ef- 
fectiveness of this feature arises 
from the fact that whenever an 
engine without a reversing switch 
is running, there is a continuous 
deposit of metal from one ignition 
point to the other, the point on the 
positive side being slowly eaten 
away as the current carries minute 
quantities of metal across the gap 
to the negative contact point. Re- 
versal switch equalizes this metal 
deposition. 

* * * 


Still on the subject of Chevro- 
let, one of this company’s engi- 
neers has perfected, after long 
research, a method of making a 
small retainer ring used on all 
cars by pulverizing steel turnings 
in a ball mill, compressing them 
to shape in a large press, sinter- 
ing in a and restriking 
hot to final size. In comparison 
with cast iron, the ring is said to 
show good characteristics and 
good economy. 

* Eo * 


Is 3 Speed 
Transmission Out? 


POPULARITY of automatic 
transmissions plus the development 
of semiautomatic transmissions of 
the “two-speed” type suggest the 
obvious conclusion that the demise 
of the conventional three-speed 
transmission is not far off. As a 
matter of fact, with any late model 
car it is possible to drive comfort- 
ably, conveniently and to keep up 
with the rest of traffic by using 
only low and high speeds, or sec- 


Welders’ Dictionary 


Has a Name For It 
EAST PITTSBURGH, Pa.— 
Jitterbugs are not the only 
people these days to use a jar- 
gon unintelligible to the uniniti- 
ated. Welders, too, have a lingo 
all their own. A “Welders’ Dic- 
tionary,” compiled by Charles 
H. Jennings, Westinghouse weld- 
ing expert, gives the most com- 
mon slang terms used in weld- 
ing shops the country over. 

For instance: A banana weave 
is a weaving motion; Diggin-in 
is the act of obtaining deep 

penetration; Jazz-box is a small 
om a-c welding transformer, 
and worm holes are elongated 
gas holes sometimes obtained in 
deposited weld metal. 








STIG Ga) ee PURCHASING 


ond and high speeds, eliminating 
one speed altogether. 
a + * 


Higher engine horsepowers, 
higher torques and changed rear 
axle gear ratios all have contri- 
buted to this ability of cars to 
perform with ample power and 
acceleration on two speeds. Thus, 
the need for three-speed trans- 
missions is past and simplification 
is in order if the conventional 
hand-shift transmission is to be 
retained. Lower costs and lighter 
weight should be achieved in 
simplified transmissions of com- 
ing automobiles. 

+ * * 


Penalty of Bigness 
Is Stagnation 


WALTER LIPPMAN wrote with 
considerable truth in his book “The 
Good Society” that the penalty of 
bigness in business is stagnation. 
The danger is always present in 
the motor industry, especially as 
it becomes concentrated in a 
small number of giant corpora- 
tions. It is a matter which alert 
management must constantly 
strike to prevent. 

* *¢ & 

Rushing into new developments 
can result in costly failures, and 
management cannot be blamed 
for exercising caution when ex- 
ploring any new When 
production mounts up into mil- 
lions of units a year, small mis- 
takes are magnified proportion- 
ately on cost sheets. 


International Harvester 


Shifts Three Plant Men 


INDIANAPOLIS. —Ira W. Da- 
vies, superintendent of Indianapolis 
works of International Harvester 
Co., has been named assistant 
works manager of the company’s 
motor truck division with offices in 
Chicago. H. B. Rose, assistant 
superintendent of the company’s 
Farmall works, Rock Island, IIl., 
has been transferred here as su- 
perintendent. 

Hugo A. Weissbrodt, assistant 
superintendent of the Fort Wayne 


Works of International Harvester,|g§ 


has been named superintendent of 
the motor truck plant at Spring- 
field, O. 


Automotive News’ Almanac, ublished 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





- E. AHRENS, general sales man- 
ager (seated), and Charles H. Betts, 
vertising manager, examine the espe- 
cially sculptured pla ue that will domi- 
nate layouts in Cadillac’s spring adver- 
tising campaign. Reproductions of the 
plaque appear in both black and white 
and color advertising. 


Bathrick Says 
Pontiac Goal Is 
10% of Industry 


PONTIAC.—Ten percent of the 
sales of the entire industry is Pon- 
tiac’s 1941 goal, D. U. Bathrick, 
general salesmanager, told the 
Pontiac, Buffalo and Pittsburgh 
field organizations gathered in De- 
troit for a sales conference. 

The meeting was one of a series 
of spring and early summer sales 
and merchandising meetings which 
will take Bathrick from coast to 
coast. 

“Pontiac’s schedules for January 
and February, the so-called ‘slack’ 
months, are comparable to the peak 
months of other years,’ Bathrick 
said. “Now I am telling you to get 
ready for big volume. Because 
we’re after volume and we're go- 
ing to get volume—without a loss 
of profit.” 

Present at the meeting were V. 
L. Murray and V. A. Davison, as- 
sistant general salesmanagers, 
James A. Grier, central regional 
manager, William Winslow and 
other field managers. 


Chrysler San Leandro 


Parts Plant Enlarged 
DETROIT.—F. C. Bahr, vice- 
president of Chrysler Motors Parts 
Corp., has announced that the 
floor space and facilities of the 
San Leandro, Calif. parts depot 
will be more than doubled. San 
Leandro, now with 65,000 square 
feet of floor space, is one of 
Chrysler’s 19 plants in the United 
tates. 
The San Leandro depot, estab- 
lished in August, 1939, serves as an 
emergency parts distributing plant 
through dealers for owners of 
Plymouth, Dodge, De Soto and 
Chrysler passenger cars and trucks 
on the Pacific Coast. 
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New Rolled Tubular Axle 
Granted Patent By U.S, 


DETROIT.—Two patents of in- 
terest to the automobile industry 
recently have been issued. One 
covers what is said to be a com- 
pletely automatic machine tool that 
requires no human operator. Use 
of an “electric eye’ mechanism is 
said to make this possible. 

The other relates to a new type 
front axle for automobiles in sub- 
stitution for the present I-beam 
type. 

Front axles for automobiles said 
to be four times more resistant to 
road shocks than conventional I- 


Schamehorn and Wilson 


Given Promotions by GM 
DETROIT.—tTransfer of A. J. 
Schamehorn, who has been di- 
rector of the General Motors Prov- 
‘ ing Ground at 
Milford, Mich., 
since 1929, to a 
manufacturing as- 
signment at the 
Linden division of 
GM at Linden, 
N. J. was an- 
nounced last 
week by C. E. 
Wilson, president 
of GM. 

Wilson made 
the announce- 
ment from his 
bed in Harper Hospital here where 
he is confined with a broken leg 
suffered when he fell while ice 
skating last week near Detroit. 
Wilson also announced the ap- 
pointment of Ernest E. Wilson as 
director of the proving ground to 
succeed Schamehorn. 





Schamehorn 


beam axles can be made from hot 
rolled tubes according to a patent 
issued to Tracy V. Buchwalter, of 
Canton, O. 


The new tubular axle uniformly 
distributes the road shocks over its 
length and is so formed that the 
strength of the various sections is 
proportional to the stresses and 
strains which they receive. 


As compared with the I-beam 
axle, it is said to be 10 times 
stronger in the center section and 
3% times stronger at the ends 
where the wheels and brake drums 
are attached. 


To obtain the new axle, a hot- 


rolled steel tube of the proper ~ 

is 
in various sections by © 
rolling it out so that the walls of © 


diameter and wall 
elongated 


thickness 


the intermediate and end sections 
are thick while the thickness of 
the elongated sections of the tube 
wall is reduced. 


The patent is assigned to Timken 
Roller Bearing Co., Canton, O. 


Henry Ford II Due 


In U. S. Army Draft 
DETROIT. — Although his 


number is 409, it will be two or 
three weeks before Henry Ford 
II is called to take his physical 


examination as a draftee, and 
should he be given 1A classifica- 
tion he would not be sent to 
camp until April or May, offi- 
cials of his draft board declared 
last week. 

Young Ford is employed at 
present in the Ford Rouge plant. 





New Commercial 


Car Registrations 


11 Months, plus 30 States for December 


Dec. to Dec. 
Date Pos. 

MIOVEGIOE, ase ceccsscens 9,066 1 

ES ea abs ba as Bases 6,603 2 
International ......... 2,493 3 
BEE sidiwhias ceteiid 1,819 4 
EN ten dici aes card 1,464 5 
Co 345 6 
NG ee uigid ae aaa sane 234 8 
| A errr re 342 7 
i ae 174 9 
RENE SiGe as ois eta 54 10 
| PRC ere eee 52 11 
A ee 23 «#17 
I 85. pai 6's a :isie'ie. 9 8S cts 34 15 
MD (5.5 55:5 8S. cw esa 33 6 
PUMODOMEP oocicceccce 49 12 
SE oe bse endless 35 14 
es ca oes sy cianae' die 45 13 
Miscellaneous ......... 101 

oboe cenetes 22,966 
*Loss 





1940 1989 Unit 

1940 Pos. 1939 Pos. Gain 
183,965 1 162,022 1 21,943 
154,152 2 122,419 2 31,733 
74,738 3 63,252 3 11,486 
52,252 4 46,971 4 5,281 
40,473 5 33,273 5 7,200 
9,149 6 8,110 6 1,039 
7,358 7 6,331 7 1,027 
6,785 8 4,375 9 2,410 
6,124 9 5,121 8 1,003 
2,238 10 1,558 14 680 
1,858 ll 1,974 11 116* 
1,560 12 1,718 13 158* 
1,534 18 1,369 15 165 
1,516 14 1,726 12 210* 
1,134 15 2,064 10 930* 
721 16 390 17 331 
576 17 849 16 273* 
2,042 2,219 177* 
548,175 465,741 82,434 


New Commercial Car Registrations, 30 States for December, 1940-1939 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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Week’s Production Remains Steady at 120,233 Units 


See This Month tT 
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AN’s Production Estimate New Passenger Car Registrations 











a7 
seat (U. S. and Canada) As Highest J an. | 11 Months, plus 30 States for December ; 
r of WEEKS ENDED JAN. 25, JAN. 18 ° | Dec. to Dec. 1940 1989 Unit 
Jan.1  Jan.1 In Motor History Date Pos. 1940 Pos. 19389 Pos. Gain 
rml Week Same Week Jan. to to By J L. Delahanty * | Chevrolet . 36,977 1 801,510 1 560,469 1 241,041 
i Ended Week Ended to Jan.27 Jan.25 y "Eeeeae ee eee 22,516 2 512451 2 455,283 2 57,168 
the Jan.25 1940* Jan. 18* Date* 1940* = 1941* |) onporr — Production of cars| Pmouth .. 15,503 3 417,975 $3 338892 3 79,083 
13 ig ENERAL MOTORS .. 49,310 $8,932 49,739 167,992 161,226 167,992 | str. in the United States and | Duick -. 11,525 4 278,280 4 204,167 474,113 
and _ thevrolet* . 27,200 23,200 27,800 94,400 97,705 94,400 | Coe an cued oe wej] | Pontiac | s . 10,159 5 220,831 55 148,868 = 671,963 
8,500 6,539 8,400 27,841 25,883  27,841| Canada continued to re the 100.000 | Oldsmobile . .. 8875 6 188391 6 136445 7 51,946 
6,400 4,453 6,423 21,564 16,897 21,564 pot notigeeioesd § * 7.144 7 186812 7 170,743 5 16,069 
panes 5,900 4,000 5,816 19,677 17,861 19,677 | ay TOMOTIVE NEWS cad oa i Studebaker .......... 3885 9 97,419 8 80,228 8 17,191 
Reais Meeran 1,310 740 «= «1,300 4,510 2,930 = 4,510 = 1 . indi teq | Chrysler cesses. 4968 8 983,664 9 61,699 10 31,965 
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General Motors 


_ For Defense 


-DETROIT.—Briggs and Murray 





‘dy plants here are getting 
ader way with the production of 
‘selages for airplanes ordered 


ader the defense program, Wil- 
‘am S. Knudsen, director of de- 
‘nse production, announced last 
reek. 

He estimated that by April the 


Plant Activity 


“ (Week Ending Jan. 25) 

6 OUTPUT UNITS WORKING 
1 Jantam..... working on Army cars 
0 ME coca -sie steady; 8,500, five days 
9 (adillac..... steady; 1,310, five days 
7 thevrolet..steady; 27,200, five days 
0 thrysler....steady; 3,500, five days 
3 De Soto..... steady; 2,475, five days 
) Dodge...... steady; 7,850, five days 
3 ford....... steady; 26,050, five days 
3+ Hudson........ rise; 1,560, five days 
5 lincoln...... steady; 660, five days 
»* Plash....... steady; 2,000, five days 
y« Oldsmobile. .steady; 5,900, five days 
| @eckard...... drop; 1,200, four days 


3:  Plymouth..steady; 14,200, five days 
+  Pontiac..... steady; 6,400, five days 
. Studebaker .steady; 2,940, five days 
eer drop; 538, two days 


Knudsen Reveals Plants 


Nearly Ready 


automobile and aircraft industries 
would have finished the retooling 
of plants and the speedup in 
production would be under way. 


The defense chief exhorted state 
governors to comb their states for 
idle metal-working machinery that 
might speed up arms production 
and to maintain the morale of the 
people. 

Knudsen was asked whether 
there would be any mechanical 
changes in the automobile models 
of 1942 and replied, “I don’t know; 
I'm out of the industry.” 

Knudsen explained that much of 
the aircraft industry would be cen- 
tered in Detroit. He said that by 
October the new Ford aircraft 
plant would be in production and 
that this would mean a steady 
flow of airplane engines. 

The new Chrysler tank plant 
will produce 10 tanks a day at 
the beginning, Knudsen said. These 
will be the medium-sized tanks 
which will go to the newly organ- 
ized Panzer divisions of the Army. 





Automotive News’ Almanac, publishe¢ 
once a year, is considered THE refer 
ence book wherever automotive infor- 
mation is desired. 


vehicles for last 
week was set at 49,310 cars and 
trucks which compared with 49,739 
units assembled in the previous 
week and 38,932 built in the same 
week of last year. 

Chrysler divisions turned out 28,- 
025 vehicles last week which con- 
trasted with 27,600 built in the 
previous week and 24,096 assembled 
in the same week of 1940. Chrysler 
ear division revealed that it would 
build 1,000 more cars this month 
than in any previous month in its 
history. 

Output in Ford plants also re- 
mained high and _ steady and 
AUTOMOTIVE News estimated that 
26,710 cars and trucks would be 
turned out by Ford last week. 
This compares with 26,650 vehicles 
produced by Ford in the previous 
week and 24,780 units built in the 
comparable week of 1940. 


In the independent group most 
producers continue to operate on 
five-day production schedules al- 
though there is indication that a 
slight downward trend might be 
noticed within a short time. 


Anderson Loses 


GARY, Ind.—On Jan. 9, Judge Ford 
of the Massachusetts District Court of 
the United States held invalid three 
pobenss on which Anderson Co. here, 
ad sued Lion Products Co. of Lynn, 
Mass. for infringement of patents on 
windshield wiper blades. 


PITTSBURGH. — The possibility 
of increasing the nation’s steel 
production as an aid to defense 
without actually constructing ad- 
ditional steel producing units was 
indicated last week in an an- 
nouncement by Jones & Laughlin 
Steel Corp. that it has licensed 
three other large steel companies 
to use its patented Bessemer Flame 
Control method of manufacturing 
steel. 

License agreements have been 
made with Republic Steel, Youngs- 
town Sheet and Tube and Wheel- 
ing Steel Corp. to equip their 
Bessemer converters with the 


Wright Motor Output 


Hits Million H.P. a Month 

PATERSON, N. J.— Mass pro- 
duction of Wright airplane engines 
by Wright Aeronautical Corp. here, 
for national defense is now exceed- 
ing 1,000,000 horsepower monthly 
as its production curve swings 
sharply upward, it is announced by 
Guy Vaughan, president of 
Curtiss-Wright Corp. 

The significance of this new 
record-horsepower production fig- 
ure—which greatly exceeds any 
previous peak—Vaughan pointed 
out, may be judged by comparing 
it with the company’s average pro- 
duction of only about 264,720 horse- 
power monthly nearly two years 
ago. 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 






















































































































































photo-electric cells and recording 
devices necessary to determine 
automatically the important “end- 
point” or termination of the 
“blow,” which has a definite in- 
fluence toward uniformity in qual- 
ity of the steel. 

Much of this equipment has al- 
ready been installed and is in 
operation. Other steel companies 
are likewise negotiating for li- 


censes. 
* «+ s 


Steel Rate Rises, 


Coke Shortage Felt 


NEW YORK.— Production rate 
in the steel mills of the United 
States was boosted to 99.1 percent 
capacity last week, which repre- 
sented the highest actual tonnage 
ever produced by the industry, 
American Iron and Steel Institute 
said last week. 

In the Youngstown district, steel 
operations were at 96 percent last 
week, an Il-year high for the 
district. 

Sloss-Sheffield Iron & Steel Co., 
has embarked on an emergency 
move to add 100,000 tons annually 
to its foundry coke capacity by 
restoring to operation 87 bee-hive 
type ovens idle since the World 
War. 

Coke has been a bottleneck in 
Birmingham iron and steel produc- 
tion, with stocks running perilous- 
ly low. 


' New Passenger Car Registrations, 30 States for December, 1940-1939 
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Special to Automotive News 

CHICAGO. — A lot of highly 
profitable service volume escapes 
automobile dealers because they 
prefer to sublet such work instead 
of investing in the necessary ma- 
chinery, tools and other equipment 
to perform the labor in their own 
shops. 

Urging a change in policy and 
stressing that the purchase of com- 
plete, modern equipment is the 
wisest sort of investment, since it 
pays for itself through bringing 
in more business, Chicago Auto- 
mobile Trade Assn. reveals some 
interesting findings. 

“The two kinds of repair work 
sent to outside shops to be per- 
formed are customer labor and 
inter-department labor,” a CATA 
“Dealer Operating Facts” bulletin 
points out. “Both these types of 
repair work usually cost you money 
when they are done by shops other 
than your own, especially where a 
dealer has a fairly complete service 
department. 

“The operator of the outside shop 


Defense Work 
Jumps St. Louis 
Used Car Trade 


ST. LOUIS.—The construction of 
a national defense training camp 
for infantrymen at Rolla, Mo.; 
ground breaking for a TNT plant 
at St. Charles, Mo., a munitions 
factory at Alton, Ill, and large 
defense orders given to St. Louis 
manufacturers has resulted in a 
100 percent increase of the sale of 
used cars in the St. Louis area 
during November and December. 

It has been estimated that more 
than 13,000 used cars have been 
disposed of in this area and with 
good weather prevailing instead of 
the below zero kind a year ago, 
dealers expect the spurt to con- 
tinue. 

Joseph A. Schlecht, secretary- 
manager of Greater St. Louis Auto- 
motive Assn. said that after the 
lean summer and autumn season in 
used car sales, dealers are dispos- 
ing of their stock rapidly. The 
buyer, too, is becoming more canny. 
He does a lot of shopping and price 
comparing before making a pur- 
chase and, as a result, used cars 
are not bringing the high prices 
they did a year ago. 


Columbus Reports 
Used Car Stocks 
At 75-Day Supply 


COLUMBUS, O. — Dealers here 
report that used car stocks are 
piling up at a sharp rate. 

According to the January used 
car sales and inventory report of 
60 Columbus dealers, 1,082 used cars 
were sold during December and 
3,146 cars were on hand Jan. 1. 

Based on December’s selling, 
there was a 75.6 days’ supply of 
used cars locally, or an increase 
of 20.5 days over Dec. 1, which 
was 55.1 days’ supply. Last year 
at this time there was a 63.4 
days’ supply of used cars locally. 





Nearly 1,000,000 See 
Ford Rotunda in °40 


DEARBORN. — Averaging 
nearly four a minute, 951,558 
persons visited the Ford Rotunda 
building here during 1940, to 
exceed the 1939 figure by more 
than 240,000 and set an all-time 
record. 

The company reported that at 
various times during the year, 
cars with license plates from all 
48 states and from Canada, Mex- 
ico and Argentina were parked 
outside the Rotunda. In 1940, 
166,519 of the Rotunda visitors 
also toured the Rouge plant. 


Contrary to the usual trend, 
there were only 876 visitors from 
foreign lands, and a large pro- 
portion of them were from South 
America. 
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CATA Advises Dealers: ‘Do Your Own Service Work’ 


30% Loss In Gross Profit 
Comes With Sub-Leiting 


has overhead expense the same as 
you. The more of your work you 
send to him, the more gross profit 
he is able to apply against his 
overhead expense and the less you 
have to apply against yours. 


“We very often find in our analy- 
sis where the cause of a dealer not 
doing customer work in his own 
shop is the lack of special machin- 
ery, tools or equipment that would 
cost very little to purchase and 
make it possible to do all his cus- 
tomer and internal work in his 
own shop. 


“According to our dealer experi- 
ence, the percentage of gross profit 
on customer labor work sent to 
outside shops averages only 25 per- 
cent as compared to an average of 
55.1 percent on customer labor per- 
formed in the shops of dealers 
themselves. This difference in lost 
profit to a dealer sending $1,000 
worth of customer work to outside 
shops would amount to $300. 


“As a rule, there is more profit 
in wreck work, body repairs, fender 
bumping and painting than there is 
in manual jobs, and it’s this kind 
of work that forms the bulk of out- 
side work or sub-let repairs. 

“We suggest a complete analysis 
be made of your customer work 
now being sent to outside shops 
with a view to doing this work in 
your own shop at your full gross 
profit. In 1940, according to many 
dealer reports, the amount of out- 
side work averaged 13.4 percent of 
the total customer labor volume 
here in Chicago.” 


Syracuse Sales 
Up 31% in 1940 


SYRACUSE.—New passenger car 
registrations in Onondaga county 
last year totaled 9,789, an increase 
of 31.3 percent over 1939. Total for 
December, 1940, was 517, up 8.4 
= compared with December, 
1939. 

There were 1,330 new trucks reg- 
istered in the county in 1940, a 
gain of 29.1 percent compared with 
1939. New truck registrations last 
month totaled 80, or 14.3 percent 
better than in December, 1939. 


Kansas City to Impound 
Reckless Driven Cars 


KANSAS CITY, Mo.—The city 
council, by a unanimous vote, has 
passed a new traffic code, which 
goes into effect within 10 days. It 
adds teeth to the existing law, by 
providing for impounding of auto- 
mobiles driven by intoxicated and 
reckless drivers, also cars found to 
be mechanically unsafe. No charge 
is to be made on storage or tow-in. 

Penalties too, for jay-walking in 
the downtown districts, will give 
oo control over pedestrian traf- 

c. 





My First Sale 


ae after 50 years in the bicycle and automobile business, 

no sale has given me the thrill I felt when I sold my first 
car—a Mobile steamer—to a young man-about-town who knew as 
much about driving the thing as I did.” 


John Van Benschoten, Dodge dealer in Poughkeepsie, N. Y., 


ness 





the Ormonde, 


Van Benschoten 


since Aug. 15, 1914—three months before Dodge 
started shipments, likes to recall incidents in 
the early days of the industry. Here, in his own 
words, is what transpired: 

“I wasn’t out of my ’teens when I began busi- 
in a _ hole-in-the-wall on Catherine St., 
Poughkeepsie. That was in 1891, 50 years ago. 
I dealt in bicycles and cycling sundries. My first 
business advertisement appeared in the Apr. 12, 
1891 issue of the Poughkeepsie Sunday Courier; 
it set forth that I had secured the agencies for 


Swift, Featherstone Pneumatic, 


Rambler and Lovell Diamond wheels. No ex- 
clusive representations in those days, you will 


notice. But they were all great bicycles, costing 
all the way from $50 to $175. I advertised used bicycles for sale, 
taken in trade on sales of newer models. In later years I got 
ribbed for those ads; my friends used to charge me with having 
led the way to the used-automobile business. 


“When the automobile came in, I jumped at the business with 


both feet. 


In the Mar. 21, 1902, number of the Poughkeepsie 


Enterprise I advertised that in addition to bicycles I was selling 
Toledo and Mobile Steamer automobiles, Waverley Electrics, the 
Friedman car, the Winton and the Oldsmobile (gasoline explosive). 
The very first automobile I sold was a Mobile Steamer, manu- 
factured by John Brisbane Walker in the factory he had built at 
Tarrytown; this was the same factory in which the Maxwell- 


Briscoe was built in later years. 


On the day I signed the Mobile Steamer agency agreement with 
Walker, I bought one of the new-fangled automobiles and proudly 
drove it home, a distance of 50 miles, in five hours. On the second 
day I drove the car, I burned out its boiler. But I repaired it and 
quickly got some sales prospects. Seeing business ahead, I went 
back to Walker and by some agreement drove off with three of 
his Mobiles, without paying for them, the idea being that I was 
to settle for them as I sold them. That did not take long. The 
first Mobile car I sold to a young man-about-town, the son of 
the local manager of Armour & Co. He knew as much about driv- 
ing the thing as I did, so I didn’t have to show him much. 

The second sale, another Mobile, was to a dentist in Millbrook; 
he also was an apt pupil and did not need many instructions. The 


third car was sold to a pal of 


mine, in the carpet business in 


Poughkeepsie, and this, too, was an easy sale. From then on sales 


were made every now and then. 


About the middle of 1914 it became known that the Dodge 
Brothers of Detroit were about to enter the market with a new 
four-cylinder automobile. There was considerable scrambling 
among established car dealers to secure the representation for 
this new Dodge, which somehow had attained a reputation before 
anybody had seen it. We secured the agency on Aug. 15, 1914, and 
therefore were among the first Dodge dealers, as the factory did 
not begin to make shipments until November, 1914. We have sold 
Dodge cars ever since, along with the Plymouth, which came later.” 


Alemite Offers 


4. New Lines 


Of Lubrication Equipment 


CHICAGO. — Four new lines of 


lubrication equipment designed to} material and workmanship, 


meet every type of requirement 
from that of the smallest service 
establishment to the largest service 
outlet, have been announced by 
Alemite. 

In addition to improved mechan- 
ical features, stepped-up delivery of 
lubricant and marked improve- 
ments in cabinet or shield styling, 
the new Alemite lines will all be 
sold under guarantee of perform- 





MEMBERS of Chevrolet’s ‘‘100-Car Club” were presented with awards at a 


the past week. 


' WN Col f Lewis Auto Sales, are shown seated. Sol Chapman, 
100-Car Club ictured standing between G. I. Smith, Great Lakes regional 
. J. Brady, Chicago zone manager. 


**100-Car Club,’’ is 
manager, left, and 


| 1 h for dealers and salesmen held at the Stevens hotel, Chicago, during 
co aan ae “0. W. Contors, Sheeffler Chevrolet Co., Manteno, IIl., left, and ; 
resident of |the regional office at Kansas City, 


ance. Besides a year’s warranty o1 
Ale- 
mite will also give a certificate 
guaranteeing specified output of 
lubricant at both winter and sum- 
mer temperatures. 

The “Super-DeLuxe Line,” it is 
claimed, brings performance never 
before guaranteed by a manufac- 
turer of automotive lubrication 
equipment. 

A second will be known as the 
“DeLuxe Line”; next in price will 
be the “Master Line,” followed by 
the “Advance Line.” 

Three mechanical features which 
make the new Alemite equipment 
outstanding, the manufacturer as- 
serts, are the “Dyn-a-matic Pri- 
mer,” the “Aldura Air Valve” and 
the “Hose Miser.” 

Simultaneous with the announce- 
ment of the new Alemite lines of 
individual pumps comes a new line 
of wall cabinets which will shortly 
be augmented by center stands 
with hose reels. 


Larson, Nichols Promoted 
In De Soto Sales Division 

DETROIT. — Delbert N. Larson, 
for the last 19 years an automobile 
sales executive in the Pacific Coast 
states, has assumed the duties of 
district manager in De Soto’s St. 
Louis region, it is announced by 
J. B. Wagstaff, general sales man- 
ager of De Soto. 

Byron J. Nichols, for the last 
seven years active in the promo- 
tion and sales of automobiles, serv- 
ice and accessories, has been ap- 
pointed merchandising manager of 





Mo., Wagstaff further said. 


Used Cars—Service 





1941 Price List 


Following is a list of new pa 
car delivered prices for 1941 at pe at 
of manufacture. Prices shown, with 
the exception of Willys-Americar in- 
clude standard equipment and federal 
taxes. Willys-Americar prices are f.o.b. 
Toledo, before taxes. Ford, Lincoln 
and Mercury Prices do not include 


transportation or taxes. 


BUICK—Series 40 Special—4-dr. tour sed. 
$1,052; 4-dr. tour. sed. SE, $1,134; bus. ope. 
$935; sedanet, $1,006; sedanet, SE, $1,068. 
Series 40 Deluxe Special—4-dr. tour. sed., 
$1,095.75; 4-dr. tour. sed., SE, $1,177.75: 
bus. cpe., $978.75; 2-dr. sedanet, $1,049.75: 
2-dr. sedanet, SE, $1,106.75. Series 
50 Super — 4-dr. tour. sed., $1,185: conv. 
phae., $1,555; bus. cpe., $1,031; conv. ope., 
$1,267; spt. ope., $1,118. Serles 60 Century— 
4-dr. tour. sed., $1,288; bus. epe., $1,195; 
sedanet, $1,241. Serles 70 Road Master—4-dr. 
tour. sed. $1,364; conv. phae., $1,775; conv. 
epe., $1,457; spt. cpe., $1,282. SE — Super 
Equipped. 


CADILLAC—Serles Sixty-one—Cpe., $1,345; sed., 
$1,445; del. cpe., $1,435; del. sed., $1,535. Series 
Sixty-two—Cpe., $1,420; sed., $1,495; del. conv. 
cpe., $1,645; del. conv. sed., $1,965; del. ope., 
$1,510; del. ned., $1,585. Serles Sixty-three—Sed., 
$1,695. Serles Sixty Speclai—Tour. sed., $2,195, 
with division, $2,345. Serles Sixty-seven—Sed., 
$2,595, with division, $2,745; 7-pass. sed., $2,785; 
7-pass. Imperial, $2,890. 

CHEVROLET—Master Deluxe—Bus. ope., $712; 
$743; town sed., $754; spt. sed., 

Deluxe—Bus. cpe., $769; 5-pass. 
cpe., $800; town sed., $810; spt. sed., $851; 
cabr., $949. 


CHRYSLER—Royal—3-pass. ocpe., $945; 6-pass. 
club cpe., $1,041; 6-pass. lux. bro’m, $1,021; 
6-pass. sed., $1,051; 6-pass. town sed., $1,111. 
Windsor—3-pass. cpe., $998; 6-pass. club cpe., 
$1,096; 6-pass. lux. bro’m, $1,075; 6-pass. sed., 
$1,125; 6-pass. town sed., $1,175. Saratoga— 
8-pass. cpe., $1,195; 6-pass. club cpe., $1,268; 
6-pass. lux. bro’m, $1,248; 6-pass. sed., $1,278; 
6-pass. town sed., $1,328. New Yorker—3-pass. 
cpe., $1,275; 6-pass. club ope., $1,335; 6-pass. 
lux. bro’m, $1,325; 6-pass. sed., $1,345; 6-pass. 
town sed., $1,375. Crown Imperial—6-pass. sed., 


5-pass. cpe., 
$795. Special 


$2,595; 7-pass. sed., $2,695; 8-pass. sed. lim., 
$2,795. 
DE SOTO—Deluxe—Bus. cpe., $898; 5-pass. 


ope., $985; 2-dr. sed., $965; 4-dr. sed., $995. 
Cc » $945; club cpe., $1,035; bro’m, 
$1,020; 4-dr. sed., $1,045; town sed., $1,095. 


DODGE—Deluxe—Cpe., $825; 2-dr. sed., $880; 
4-dr. sed., $920. Custom—2-dr. bro’m., $928; 
6-pass. ope., $960; 4-dr. sed., $965; town sed., 
$995. 

FORD—Special—Cpe., $665; 2-dr. sed., $700; 


convert., $905. 


HUDSON—Six-Traveler—2-dr. tour. sed., $765; 
4-dr. tour. sed., $793; 3-pass. cpe., $695; club 
ope., $788. Six Deluxe—2-dr. tour. sed., $822; 
4-dr. tour. sed., $856; 3-pass. cpe., $801; club 
cpe., $848; conv., $1,063. Super Six—2-dr. tour. 
sed., $901; 4-dr. tuor. sed., $932; 3-pass. cpe., 
$881; club cpe., $936; conv., $1,155. Commodore 
Six—2-dr. tour. sed., $966; 4-dr. tour. sed., 
$994; 3-pass. cpe., $935; club cpe., $97; conv., 
$1,204. Commodore Elght—2-dr. tour. sed., $1,- 
003; 4-dr. tour. sed., $1,039; 3-pass. cpe., $978; 
club cpe., $1,040; conv., $1,254. Commodore Cus- 
tom Elght—3-pass. cpe., $1,064; club ope., $1,- 
127; 4-dr. tour sed., $1,232. 

LINCOLN — Zephyr — Cpe., $1,390; sed., 
$1,450; club cpe., $1,450; conv. cpe., 
$1,750; Zephyr, with custom Interiors — 38-pass. 
epe., $1,557.02; sed., $1,641.58; club cpe., $1.- 
641.58. Continental — Cpe., $2,650; cabr., $2- 
700. Custom — Sed., $2,550; lim., $2,675. 
(Note: All Lincoln prices are Detroit delivered 
ready to run, and include federal and state 
taxes anc transportation.) 

MERCURY — Cpe., $885; cpe., with aux. 
seats, $910; 2-dr. sed., $920; 4-dr. sed., $960; 
sed. cpe., $950; club convert., $1,070. 

NASH—Ambassador ‘600""—Bus. ocpe., $731; 
slipstream 4-dr. sed., $780. Deluxe—Bus. epe., 
$783; 4-dr. slipstream sed., $810; 2-dr. brougham, 
$810; 4-dr. trunk sed., $860. Ambassador Six 
Speclal—Bus cpe., $923.50; 4-dr. slipstream sed., 
$930; 6-pass. brougham, $973.50. Deluxe—4-dr. 
slipstream sed., $980; 4-dr. trunk sed., $1,030. 
Ambassador Elght Special—Slipstream 4-dr. sed., 
$1,051. Deluxe—6-pass. brougham, $1,081; slip- 
stream 4-dr. sed., $1,101; 4-dr. trk. sed., $1,151. 


OLDSMOBILE—Special Series Six—Bus. cpe., 
$852; olub cpe., $898; 2-dr. sed., $898; 4-dr. 
sed., $945; conv. cpe., $1,048. Special Series 
Elght—Club ope., $935; 4-dr. sed., $987; conv. 
cpe., $1,089. Dynamle Crulser Serles Six—Club 
sed., $954; 4-dr. sed., $1,010. Dynamle Crulser 
Serles Elght—Club sed., $989; 4-dr. sed., $1,045. 
Custom Crulser Serles Six—Club cpe., $1,048; 
4-dr. sed., $1,099; conv. ope., $1,191. Custem 
Crulser Serles Elght—Club cpe., $1,079; 4-dr. 
sed., $1,135; conv. ope., $1,227; conv. phaeton, 
$1,575. 

PACKARD—One Ten Speclai—4-dr. tour. sed., 
$1,056; 2-dr. tour. sed., $1,024; club cpe., 
$1,000; bus. ope, $907; conv. ope., $1,176. 
One Ten Deluxe—4-dr. tour. sed., $1,116; 3-dr. 


tour. sed., $1,084; club cpe., $1,038; conv. 
cpe., $1,209. One Twenty—4-dr. tour. sed.. 
$1,261; 2-dr. tour. sed., $1,230; club ope., 
$1,205; conv. sed., $1,723; bus. cpe., $1,112; 
cony. cpe., $1,877. One Sixty—4-dr. tour. sed.. 
$1,750; club cpe., $1,709; conv. sed., $2,180; 
bus. ope., $1,594; conv. cpe., $1,893; chassis, 


$1,485; deluxe conv. sed., $23,405; deluxe conv. 
ope., $2,067; 4-dr. tour. sed., $2,009; tour. 


lim., $2,289; 7-pass. tour. sed., $2,161. One 
Elghty—Darrin conv. vic., $4,650; 4-dr. tour. 
sed., $2,587; LeBaron spt. brough., $3,500. 


PLYMOUTH — Cpe., $685; 2-dr. sed., $789: 
4-dr. sed., $780. Deluxe—Cpe., $729; 2-dr. sed.. 
$779; 4-dr. sed., $820. Speclal Deluxe—Cpe.. 
$760; 4-pass. ope., $805; 2-dr. sed., $810; 4-dr. 
sed., $840. 

PONTIAC — Deluxe Torpedo Six — Bus. cpé.. 
$838; sed. ocpe., $864; conv. sed. cpe., $1,023; 
2-dr. sed., $874; 4-dr. sed., $921. Deluxe Tor- 
pedo Eight—Cpe., $853; sed. cpe., $889; conv. 
sed. ocpe., $1,048; 2-dr. sed., $899; 4-dr. sed., 
$946. Streamline Torpede Six—Sed. ope., $923; 
4-dr. sed., $980. Streamline Torpedo Elght— 
Sed. ope., $948; 4-dr. sed., $1,005. Custom Tor- 
pedo Elght—Sed. ope., $1,020; 4-dr. sed., $1,077. 

STUDEBAKER—Champlon—Cpe., cust., $690; 
oust. deluxe, $720.; delux-tone, $755; 5-pass. 
cpe., cust., $725; oust. deluxe, $755; delux-tone, 
$790; club sed., cust., $780; cust. deluxe, $760; 
delux-tone, $785; cruis. sed., cust., $770; cust. 
deluxe, $800; delux-tone, $835. Commander— 
cruis. sed., oust., $985; delux-tone, $1,050; land 
cruiser., oust., $1,080; delux-tone, $1,095. Presl- 
dent — Cruis. sed., cust., $1,115; delux-tone, 
$1,180; land cruiser, cust., $1,160; delux-tone. 
$1,225. 

WILLYS-AMERICAR—Deluxe cpe., 
dr. sed., $665. 


$635; 4- 
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k _gctual top and bottom prices on 1940, 1939, 1938 and A D V E R i i Ss E D Cleveland—Plain Dealer; Indianapolis—Times; Detroit 


§ 1937 used cars as advertised in local newspapers. — News; Chicago —Herald-American; Dallas— News; 


x * 
“«gDAN prices only used in this comparison. News- Used Car Selling Prices New Orleans — Picayune, States; Kansas City — Star; 


papers cooperating include: Boston—Globe; New York Minneapolis—Star-Journal; Denver—Post; Los Angeles 
_Times, Journal American; Philadelphia — Bulletin; For Week Ending January 12 —Examiner; San Francisco—Chronicle. 


q onger MAKE Boston NewYork Phila. Clevel’d Ind’polis Detroit Chicago NewOrl’ns Dallas Kansas Minn’polis Denver Los Angeles San Fran. Natl. Avg. 
40] 850- 740| 795- 675| 795- 645| 895- 695 | | 699- 645| 795- 695 | 895- 675 | 




































ur sed., ’ Nl | 1435-1435 
us. ope, (pdillac 60 Special | 1475 | | 1395 | | | | 

a $1,088 89] 995- 975 | | | 745 | 975 | 895- 845 | 995 | | 1200- 995 | 1295-1195 | 1014-1002 
1177.15: 88] 845- 795 | | 725 | 695 | | 745 | 895 825 | | 925- 560| 995 831- 677 
“e 37] 525- 495| 425- 329 | | 495- 495| 425 —~*| | 485- 385 | ] | 550 495 465 | S| O16 
on hhevrolet Master 645- 525| 645- 395| 565- 545| 645- 595| 625- 615| 547- 493| 545 |_ 665 |_749 622- 542 
ee *$9] 525- 345| 495- 298| 525- 395| 550- 545| 495- 475| 450- $29| 495- 365| 495- 425 | GA5- 445| 469- 445| 563- 425| 595- 445| 498 | 515- 410 













| 845- $25| 445- 365| 895 
255- 195| 945- 195 
| 695 | 895- 775 | 


| 375- 295 | 
327- 199| 295- 275 365- 261| 325 $375- 345| 365- 347 321- 263 


150- 725| 765- 645| 795 








225 
| 739 





"a | ry ee 
"52.188; hrysler Royal a | 


., $712; ) 


teats, 395- 245| 175 $15 $45- 299| 370 
40] 725- 695| 689 | | | 











445- 265 | $95- $45| 476 358- 257 
| | 975- 825] 766- 687 


209- 199| 205- 195 365- 267| 395- 245| 388 
665- 595| 795- 635 | | l | | 745 



































































































sion: 5 | 499 | 445 | 595- 585 | | 489- 420] 565- 465| 695 | 489 | 645- 595| 6598- 597 | | 665 | 695- 675| 580- 556 
2 oe | S/d | 475- 295 | | 425- $85] 395 —| | 445 | 875 | 495-425] 425 | _545- 525) 447- 395 
a a eee ee | ak OnR | GG, GIR AKA aGn lt @aa aa 
sient 87] 245 375- 245| 320- 295| 319- 285| $49- 225| 290 295- 195| 375- 295 865- 275| 389- 315| 450- 425| 343- 284 
sats; (pedge 40] 725- 675| 695- 575| 715- 625| 675- 595| 725  —|_650- 545| 645- 595| 775 745- 585| 775- 695| 695 | 575 _—'|_845- 689| 845 _—|_‘720- 620 
—— *$9] 595- 475| 5i5- 890) 545- 474| 595- 525| 585- 545| 499- 388] 545- 395 | 495- 485| 625- 395 | | 575- 495| 695- 595| 695- 595| 585- 479 
¢-pese $8] 465- 385| 395- 325] 445- 395| 495 | 465- 389] 425- 245| $05- 345| 395 395- 369] 495- 287] | 465- 369| 645- 425 | 448- 353 
iim. 395- 195| 295- 195| 335- 285| 395- 195| 365- 295| 319- 165| $25- 225| 395 345- 269| 375- 238| 345 $75- 365| 459- 295 363- 242 
5-pass. Ford V-8 “85” 40] 575- 450| 565- 445| 625- 495| 522- 479| | 565- 342] 545- 475] | | 665 | | | 591 582- 448 
‘a 485- 295| 445- 325| 450- 365| 439- 375| 395- 375| 397- 295| 445- 365| 385 | 469 | 495- $48| 445- 419| 545- 399| 645- 495| 468 | 465- 369 
$1,006. | *$8) 395- 239| 325- 220| 365- 265| 365- 275| 350- 295| 347- 265| 350- 195| 3$85- 375 | | 425- 288| 898- 345| 397- 389] 495- 335] 425- 398| 886- 299 
" $928; 275- 165| 255- 115| 265- 145| 290- 165| 265- 225| 240- 127] 245- 165| 295- 155| 287- 174 
” Tord V-8 Deluxe 40] 585- 475| 625- 529| 599- 465| 575- 565| 625 | 589- 495] 565- 485 | | ae 515| 695- 645| 739- 595| 625 | 645- 545| 669 581- 531 
cat *89] 495- 435| 475- 395| 499 | 545- 345| 495- 429| 485- 365| 445- 415| 395 | 545- 419| 559- 529| 545- 399| 575- 495| 625- 545| 512- 434 
ee 8 89588 898 es a 
oe "$84 395- 295 | | 350 | 365- 349| 365 | 369- 289] 345 | | 385- $35] 415- 385] 400 | 425 | 465- 355| 445 | 393- 335 
3; elub 295- 185 | | 290- 195| 285- 155] 285 | 239- 145] | 375 | 327- 265| 345- 295| $29- 225| $85 | 315- 209 
$165: findson Skx "404 = | 587- 577] 695 | 587- 525| 575 | | 695 | = = 565 605- 556 
eons: (112) | 427- 297| 395 | 365 | 425- 395] | | as | | 645- 595| 475- 429 
+ tub a t= ) | $25- 295| 245 ] | 369 | 388 289 | | 425 | 336- 276 
. pe. (Terraplane) °S7] 345- 275| 257- 136| 235 ! a : 299- 195| 275- 155| 195 ! 295 | $45- 269| $25- 285] 195 | | 278- 219 
sed.. [ncoln-Zephyr 40] 1095- 795 | 985- 975| 945- 865] ] ||| 985- 895 | 1135 | | 1050 | 995 | 995 | 1024- 882 
ng *$9] 850- 565| 695- 547| 715- 535| ] | 695- 569| 645- 565| 695 | 695 | 865- 795 | | 745- 699| 795- 675| 845- 775| 749- 686 
. °$8 _575- 395| 495- 227| 445- 395] 545- 477| | 495- 369] 595 | 495 | 495 695- 389] | 645- 625| 645- 439] 645- 625| 564- 438 
. a 87] 395- 325| 295 | | 395- 285] | 385- 200] $85- 235| 395 | 325 | 489- 294] | 445- $25] 495- $25| 525- 475| 407- 304 
ae 
- sed., Meroury 40] 745- 690| 795- 625| 695- 645| 765- 735| 725- 695| 695- 577| 695- 645| 795- 695| 795- 645| 795- 628| 845- 675| 825- 745| 795- 695| | 766- 668 
2, —<—______‘39] 615- 485| 595- 475| 625- 550| 585- 495| 585- 650| 545- 447| 645- 495| 575- 550| 595- 450| 595- 545| 545 | 675- 476| 665- 598| 695- 675| 599- 468 
» $1.- 
:, 32 Nash Ambassador Six 404 750-595 | | 595 | 795 | | 697- 545| 645- 595| 695 | | | 650 | | 795 | 745 | 207- 578 
livered *39 | | | 665- 445 | | | 595- 449] 545 | | | | | | | 601- 447 
state $8] 425- 395| 295 | 445- 425| 420- 365| 347 | 349 | 495 | 475- 415| | | | 595 | 427- 400 
aur $7] 395- 295| 235 | | 255- 255 | | 295- 265 | | | | | 375 | 811- 272 
Olds Six (60) 40] 765- 695| 695- 596 | | 845- 755 | | 625- 543| 745- 645| 795- 600/ | 695- 600 | | 745 695 | 825 | 748- 633 
781; 
ot “%39] 595- 485| 575- 495| 545- 495| 595- 485| 575 | 497- 425| 575- 465| 595- 495| 525- 495| 595- 495| 647- 565| 595- 515| 595- 579| 675- 595| 584- 507 
om. *$8] 500- 435| 425- 369| | 525- 325] 395 | 395- 363] 445- 385] | 495- 385 | | 490- 445] 465- $85| 550- 495| 429- 398 
a 87] 395- 275| 295- 225| 335- 275| $65- 245] 300 | 395- 265| 365- 295| 345- 338] | 375- 290| $75- 298| 425- 298| 495- $95| 425 | $76- 290 
1,080. ; : 
$30. Packard Six 40] 795- 685 | | 795 | 695- 695 | | 725- 695 | | 795 | | | 985- 785] 975- 895| 823- 751 
_allp- $9] 665- 575 | | 595 | 845 | 5O5- 545 | | | 595 | 645- 595] 795 | 676- 571 
an $8] 545- 385] 475- 445] | 495- 435| 395 | 495 | 450- 425 | ] | 525- 460 | |_545- 465) 595- 565| 625 | 514- 454 
4-dr. "$7] 345- 295| 395 | 245 | 395- 244] 339 | 345 | 295 | 345 | 395- 310] | 395- 365] 395 | 525 | 368- 308 
Serles 
nr. Plymouth 40] 635- 565| 595- 449| 565- 515| 625- 615| 620- 595| 495 | 585- 485! 650 | 545 | 645- 565| 565 | | | | 593- 541 
culeer _____________*89] 565- 365| 495- 325| 495- 395| 495- 415| 525- 445| 447- 315] 499- 365| 565- 464| 495- $04 525- 395| 479- 469| 515- 465| 440 | 503- 401 
1.046. $8] 435- 325| 875- 245| 895- 825| 395- $45| 845- 335| 300- 275] 895- 295| 400- 875! | 445- $45] 429- 365) 395- 875| | «|< 892- 828 
wtem sq 845- 275| 275- 195| $45- 245] 865- 245| $45- 295| 299- 195| 295- 205| 825- 293] 285- 265| $75- 2251 | 345- 240/ 395- 265; —stié‘Y:«CSB‘- 24 
SSS 
se” Plymouth Deluxe 40] 695- 545| 645- 545 | | | | 645- 490| 685- 495] 600 | 645- 540| 625 | 625 | 589- 565! 699- 685| 785- 565| 654- 554 
ed. 339) 545- 358| 495- 375| 625- 995| 545- 422] 520 | 495- $70] 475- 395| 495 | 465 | 595- 475| 485 | 525- $95! 645- 489| 595- 545| 526- 422 
wis, 8885-825] | 889-850) 445-205] | 845-265] 875-275] 345 C«|:« 425-885] 898-878 | | 445- 399/ 495 | 406- 334 
a-€r. $7] 310- 250 | | $45 | 365- 225] | 295- 175] $25- 245] | 295 | 345- 245| $48- 247| 395- 245| 389- 319! 425 | $49- 244 
nn SSS 
on. Pontiac Six “404 725- 645! 695- 595| 645-595) 695- 595| 695- 599| 645- 540| 695- 595) 745- 575| 695- 650| 745- 625) 725- 677| 725- 595| 695- 665| 845 —|_712- 612 
113: "$9 575- 445| 565- 445| 595- 435| 495- 444| 575 | 565- 365| 575- 445| 427- 425| 495 | 595- 415| 595- 525| 545- 489| 595 | 650- 615| 560- 458 
180; $8] 465- 445| 385- 295 | | 475- 295) 465 | 465- $45| 425- $85] $75- 345| 435 | 495- 395! 425- 395| 425- 395! 449- 350 | | 438- 364 
_— "~~ 815- $20] 965- 225 | 365- 285| 375- 345! 295- 289] $45- 265/ 300- 295| 295- 225| 395- 350/ | S75- 265| $75- 295| 468- 395) 360- 292 
One Studebaker Champion "404 575- 525! 495 | 495 | 745- 650! 625- 595 | | | 595- 495] 495 | 585- 525 | | 695- 545| 595 ~—s | | 590- 556 
500. a es | A | 520- 395! 495 | [a5 | i | 495 —|-595- 585| 498 | 496- 475 
$789; 
ed. StudebakerCommander “40. 775 __|_ | 745 | 750i | | 695- 645 | oy ot P | | | 741- 645 
em *39] 598-475 | | | 595 | 695 | | 495- 395! 585 | 585- 525! 495- 450! | 595 | 565- 545| 675 | 588- 478 
ee | 495- 375] 495 | | 375 (se UT ti“‘i‘ OO CUTS 8™C™CUC|COC™C™~*~“‘)STOCOC*#*#C#*;«ARS-~ sms” 
038; (Dictator) 87) 845-275) 225 | S27- 245| 245 | 205. | | 908-2451 208-9051 1 850- S851 945 | S@5- 9751 4n0> S081 GSRZ S051 S922 o0R” 
Tor- SD 
on Willys 401 | 445- oi 465- a 295 | 477- 465! 425 | 475 | 495 Za | | 595- 569! —s|_ 459-451 
eee eee ekcn nee te cee Rcempntgte Neciametiee ee ee ee | 435 —«|-:«899- 345) | S881- 845 — 
nt 38] 255 160 | | ca | | 195 | | 245 | 238 =|: 829- 295 | | 267- 217° 
i Sa 106-185) | 185 ] | 195 | 195- 110! 185 | 2885-185! 269 ~—SC«|«9~S*=«S:«=Cia- S| SSS~*S*SC- tag 
90; 
ae National Average, All Makes, Jan. 12—$534-$456 
ne, National Average, All Makes, Jan. 6—$532-$461 


ust. Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
land This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 
ae Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louls, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week 
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Chapter CVII—Graham-Paige 


_ Bottles, trucks and the old Paige Detroit Co., founded 
in 1906 — all had a hand in the formation of Graham- 
Paige Motors Corp., one of the fine old names in the 
field of independents. But the tale of Graham-Paige, 
in its big production years, is really the story of the 
three Graham brothers, Joseph B., Robert and Ray, 
born of Irish stock in Washington, Ind. 


Set up in the glass and bottle business by their father, 
the Graham boys succeeded from the start although 
Joe Graham still likes to recall the times he had to 
contact his banker friend in Indianapolis to meet his 
payroll. Although business flourished until the Grahams 
were turning out 1,000 gross of Coca Cola, Vernor’s 
Ginger Ale and other bottles every 24 hours, changing 
conditions in the glass industry eventually caused the 
three brothers to turn to the manufacture of motor 
trucks at Evansville, Ind. — one of them having devised 
a rear axle and frame extension whereby lightweight 
automobiles could be converted into trucks; the device 
was commonly known as a truck attachment. 


Growing by leaps and bounds, this venture finally 
developed to a point where a complete truck was manu- 
factured and marketed through Dodge Brothers’ dealers 
under the name of Graham Brothers trucks. In 1926, 
Dillon and Read purchased Dodge Bros. and the Graham 
brothers then went to Detroit to play a prominent role 
in the management of Dodge. This arrangement con- 
tinued until Dodge Bros. bought all of the Graham 
brothers’ interests. 


Grahams Take Over 

Cash derived from this sale influenced the Grahams 
to build a car bearing their name and, on a shopping 
tour of plants suitable for this purpose, they finally 
decided on and purchased the then modern Paige Detroit 
plant at 8505 Warren, Dearborn, Mich., in 1927. The 
Paige Detroit had made its debut in 1906, during the 
era of civic pride when several makes of cars — such 
as Chalmers Detroit, Warren Detroit, Abbott Detroit— 
added the name of the city to the company designation 
of cars. The name of the car, which at first had a three- 
cylinder, two-cycle engine, was changed to Paige in 
1909. Two years later the motor was increased to a four- 
cylinder, four-cycle job. 

As a companion car in the lower-priced field, Paige 
Detroit brought out the Jewett model in 1922 — named 
after the company’s president, Harry M. Jewett. 

Under the egis of the Graham brothers, the Graham- 
Paige car built up a large following in the halcyon days 
of 1927-30. In the latter year the car’s name was short- 
ened to Graham, and the famous Blue Streak model of 
1932 started the trend towards modern streamline 
styling. 

Early in 1940 Joseph B. Graham, the sole Graham 
brother still with the concern, took with him as secre- 
tary-treasurer, W. L. Eaton, one of the first dealers to 
sign a Dodge Bros. contract in 1914. The present man- 
agement consists of J. B. Graham, president; Eaton, 
secretary-treasurer; E. R. Harrel and R. E. Stone, vice- 
presidents. 

The Graham factory comprises 1,065,164 square feet 
of floor space and 46 acres of plant area. The plant, in- 
cidentally, is said to be one of the most self-contained 
and integrated factories in the country, in that every- 
thing — from the first step of body construction to final 
assembly — is done under one roof. A large portion of 
the plant was taken over in the latter part of 1940 for 
use in the U. S. national defense program. 


This is the 107th installment of Chris Sinsabaugh’s memoirs. 
Succeeding chapters will appear in subsequent 
issues of Automotive News. 
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CHRIS SINSABAUGH, 
2751 E. Jefferson, Detroit 


Please enter our order for: 


speed Copies of “Who, Me?— My 
AUTO-biography” at $3.75 each, 
postpaid. 


‘sited Copies of the Special Deluxe 
Edition at $7.50 each. 
(Each copy of this limited edi- 
tion will be autographed). 


Check for 6............ enclosed [) 
or ship C.O.D. (1) 








EARL GILMORE, 
Gilmore Grand Canyon Run, was made 
a chief by the Hopi’s in the Supai 


sponsor of the 


tribe. He was 
De-Vuh-Ku-Ui. 


Emergency Tax 
On Fuel to Hit 
$450,000,000 in °41 


NEW YORK. — “Emergency” 
gasoline taxes, collected in ad- 
dition to “regular” taxes on motor 
fuel, will reach the tidy sum of 
$450,000,000 in 1941, according to 
American Petroleum Industries 
Committee. Approximately $350,- 
000,000 in such emergency taxes 
will accrue to the federal govern- 
ment. An additional $100,000,000 
will be collected by the 11 states 
having such emergency levies. 


“The federal gasoline tax was 
enacted originally to bolster up the 
revenue of the federal government. 
It was generally believed at the 
time of its adoption that it would 
be removed in a year or two so 
that the field of gasoline taxation 
could be left to the state. With the 
adoption of the defense program, 
the federal tax was increased in 
1940. At the higher rate the levy 
will produce an estimated $350,- 
000,000 in 1941,” says the com- 
mittee. 


“Most of the states increasing 
their gasoline taxes since 1932 
placed such levies on an ‘emer- 
gency’ basis and diverted the pro- 
ceeds to the general funds to make 
up budgetary deficits arising from 
relief and other emergency con- 
ditions. 

“During the past decade more 
than $1,000,000,000 of state auto- 
motive tax funds have been di- 
verted, largely for relief.” 


given the name of 


Crosley Studies 
Motor Tricycle 


CINCINNATI. — Powell Crosley, 
president of Crosley Corp., has an- 
nounced two new ventures in 
which he has become interested. 
One, a motor tricycle, is now be- 
ing perfected by engineers of the 
company. Certain changes in de- 
sign were made necessary at the 
suggestion of Army officers who 
have given the machines a thor- 
ough test. 

Experimentation by Crosley’s 
son, Powell Crosley 3rd, in the field 
of motor boats led to the develop- 
ment of a new marine motor very 
similar in design to the Crosley 
automobile engine. The air cooled 
principle, however, was changed in 
favor of a water cooling system 
which was found to be _ better 
suited to this type of marine en- 
gine. It will develop 10 horsepower 
at 2,800 revolutions per minute. A 
separate company with headquar- 
ters in Miami, Fla., has been or- 
ganized by Crosley and his son to 
manufacture these motors to- 
gether with a special plastic hull. 


C. W. Seiberling Is Feted 


On His 80th Birthday 

AKRON.—On Jan. 26 an Ohioan 
who has come to be known as the 
symbol of big heartedness marked 
up another in a long series of 
memorable milestones. On_ that 
date, C. W. Seiberling, Akron’s 
“First Citizen” and its most inde- 
fatigable benefactor of his fellow- 
men, celebrated a_ birthday — his 
80th. 

The thousands who call him 
friend and benefactor paid him 
loving tribute at a celebration of 
his 80th anniversary. Joined by 
every last worker of Seiberling 
Rubber Co. which, with his brother, 
F. A. Seiberling, C. W. helped to 
found in 1921, and _ Seiberling- 
Latex Co., these friends greeted 
him at a gigantic birthday party 
held at East Market Gardens here. 
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Dealer Shows are Planned; 


Richberg Quits NADA Post 


(Continued from Page 6) 


Goodin, 
Kittrell, Mobile, Ala.; A. J. Dinge- 
man, Los Angeles; D. J. Kelly, 
Grand Forks, N. D., plus Stanley 
H. Horner, Washington, D. C., past 
president and the four newly 
elected NADA officers. This, under 
the new ruling constitutes the full 
executive committee. 

A last-minute change in the pro: 
gram brought in as a_ speake1 
Brig. Gen. J. E. Barsynski, quarter- 
master general of the U. S. Army 
and head of motorized transporta- 
tion. He cited “adequate transpor- 
tation” as the first great need of 
National Defense and discussed the 
future needs of motorized equip- 


ment. 
* * # 


Wage-Hour Law 
One of the highspots in the con- 
vention was a lengthy open forum 
conducted by Charles W. Bishop, 
NADA’s general 
counsel, on the 
federal wage and 
hour law. Bishop 
cited numerous 
rulings that had 
been obtained 
from the law’s 
administrator in 
Washington and 
answered various 
questions raised 
4 by dealers attend- 

C.W. Bishop _ ing the session. 
He warned 
that, while the administrator’s de- 
cisions were rendered in the best 
faith, only court decisions can de- 
termine their validity under the 
law. 





s. * # 


Factory Men Present 

Manufacturers’ interest in de- 
liberations of this year’s NADA 
conclave was typified by the pres- 
ence of the following factory ex- 
ecutives during various open ses- 
sions of the convention: 

Ken Elliott, new general sales 
manager of Studebaker; W. A. 
Sullivan of Cadillac; Jack Dineen, 
of General Motors; Harry J. Bur- 
kett, manager, Ford branch in 
Pittsburgh; F. A. Allen, traffic 
manager, Hudson Motor Co.; C. L. 
Jacobson, vice-president, Chrysler 
division; H. G. Moock, vice-presi- 
dent, Plymouth; Felix Doran jr., 
Fleet Sales division, General Mo- 
tors; Ward M. Canaday, chairman, 
Willys-Overland; J. W. Frazer, 
president, Willys-Overland; N. C. 
Dezendorf of GMAC, and D. E. 


Wallace, president Chrysler di- 
vision. 
* s & 

Mismanagement 


Blamed for Losses 

PITTSBURGH.—“Lack of man- 
agement is the main reason why 
dealers don’t make a satisfactory 
net profit in this 
(automobile) busi- 
ness,” declared J. 
B. Van _ Tassell, 
business consul- 
tant of Chicago 
Automobile Trade 
Assn., in a talk 
here before the 
24th annual con- 
vention of the 
National Automo- 
bile Dealers Assn. 
last week. 

He referred 





particularly to the management of | 


the smaller items as well as the 
larger things in dealers’ business, 
explaining that it is important for 
them to manage the activities in 
each and every department as well 
as the department of new car sales. 

“More new car sales volume or 
any increased sales volume is not 
the only answer to a dealer’s prob- 
lem of making more money,’ Van 
Tassell pointed out. “Instead, we 
suggest that a thorough analysis 
of the cost and expense of doing 
business be made before the dealer 
accepts such a_ theory. Every 
dealer should have a complete un- 
biased analysis made of his state- 
ment of finances, operations and 
expenses once every six months by 
some one who is not interested in 
new car price class performance.” 

& wee 


‘Don’t Sacrifice 
Credit Principles’ 
PITTSBURGH.—Warning dealers 


J.B. Van Tassel | 


| 








Huntington, Ind.; H. J.|not to sacrifice credit principles to 


attain volume, Arthur O. Dietz, 
president of Com- 
mercial Invest- 
ment Trust Corp. 
(CIT), told Na- 
tional Automobile 
Dealers Assn. 
here last week 
that the sound 
credit practices 
that have de- 
veloped the in- 
dustry would 
pas prove as depend- 
A. O. Dietz able and con- 
structive in these 
times as they have in the past. 
He condemned “no down pay- 
ment” sales and long payment 
plans. 


Dietz traced the benefits of in- 
stallment credit in developing the 
automotive industry— effecting mass 
buying and mass production that 
have increased quality and de- 
creased prices for all- stimulating 
and stabilizing our whole economy 

advancing standards of living. 

a * Bs 


Meeting Called 

L. Clare Cargile, new NADA 
president, has called an organiza- 
tional meeting of the new NADA 
executive committee for Feb. 16 
in Detroit. 








Word 
Picture of 
Cargile 


ADA’s new president, L. Clare 

Cargile from Texarkana, 
Ark., is 46 years old and has 
been in the automobile business 
in Arkansas, where he _ was 
born, for the past 18 years. His 
company is Cargile Motor Co. 
(Chevrolet). 

He is a graduate of the Uni- 
versity of Arkansas where he 
became a member of Kappa 
Sigma fraternity. Shortly after 
he left college, he served dur- 
ing the World War in a field 
artillery unit of the United 
States Army. Part of the time 
he was an instructor in the ar- 
tillery school at Fort Sill, Okla. 
and was commissioned as a ma- 
jor at the age of 23. 

He is a past district governor 
of Rotary International; has 
two children, Clare jr., a junior 
at Dartmouth, and a daughter, 
Goodwin, who is in high school. 

Interviewed by AUTOMOTIVE 
News the day he was elected 
NADA president at the national 
convention in Pittsburgh, Car- 
gile said: 

“My first effort shall be de- 
voted to strengthening the or- 
ganization so that it may better 
serve the dealers of America. 

“I hope that this work may 
include an opportunity to 
strengthen state and local as- 
sociations, because we can best 
insure the success of the NADA 


by securing the support of 
strong local associations. 
“We shall consider it our 


duty to represent the dealers in 
any matters concerning the 
National Defense program which 
may affect their welfare and 
shall seek to interpret the de- 
fense program to the dealers of 
America in order that they may 
render a full measure of patri- 
otic service. 

“It is my belief that we can 
well serve the dealers by lead- 
ing them to recognize that we 
are entering a sellers’ market 
which will give an unprecedent- 
ed opportunity for dealers to 
obtain such profits as will en- 
able them to make secure their 
own businesses. 

“In the field of factory-dealer 
relations, it will be our desire 
to establish a basis for mutual 
confidence in the belief that on 
such a foundation we can erect 
a long-range program which 


will bring large returns in 
profits and security and in 
happiness to all elements of the 
industry.” 


a 
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7 Sinsabaugh 
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there for more than a year and a 
half, suffering from a streptococci 
infection which brought about the 
ymputation of his right leg. "Way 
pack in my newspaper days in 
Chicago, Lubeck was a Tribune 
reporter and when the Spanish- 
American war broke out he joined 


; the Navy and saw service on the 


Olympia. In the other World War, 
he enlisted in the Army as a lieu- 
tenant, saw service in France and 
came out a colonel. 

For more than three decades Eric 
was @ prominent sales executive 
in the automobile industry — White 
Steamer, Oldsmobile, Studebaker, 
sales manager of Apperson under 
Nort Van Sicklen and_ western 
sales manager of Oakland-Pontiac 
under Bill Tracy. In his later years 
he wrote for this paper, then Auto- 
motive Daily News, specializing on 

‘neighborhood sales and service. Of 
late years he had been on the staff 
of Ward’s Automotive Reports. 

f * a * 


BACK IN the oak-paneled office 
which sometimes is laughingly re- 
ferred to as the editorial sanctum, 
I find a pile of unanswered mail 
on the desk and plenty to keep 
me busy. It’s tough after three 
weeks in glorious California and 
the excitement of the Gilmore- 
Canyon economy run, but I keep 
alive on recollections of that West 
Coast trip. 

The “second honeymoon” of the 
Sinsabaughs will live long in the 
annals of the family and it was 
with regret that they boarded the 
Santa Fe Super Chief, headed for 


Activity on the Coast 


Chicago. The get-away from Los 
Angeles was accomplished without 
loss of life, despite the small army 
of well-wishers who loaded the 
happy honeymooners with baskets 
of fruit, flowers, candy, books — 
and even hard liquor. 

* * * 


THE TRIP to Chicago was fea- 
tured by a demonstration on the 
part of the Santa Fe of its ability 
to make up lost time with its crack 
Super Chief. At the border line 
entering Colorado, a stone bounced 
up from the road bed, striking a 
brake band which was torn from 
its moorings; the brake band hit 
some of the “plumbing” of that 
particular car and the train stop- 
ped for repairs. Luckily we were 
close to a town where the disabled 
car could be run into the shop and 
be fixed up. By then the train was 
more than two hours and a half 
behind schedule. Remember, this 
Super Chief is supposed to be the 
fastest on railroad wheels, yet this 
lost time was more than made up 
— we rolled into Chicago ahead of 
schedule, there to be greeted by 
our own Bill Cotton and Mel 
Adams. 

a & + 


WHILE IN Los Angeles I sorta 
surveyed automobile trade condi- 
tions on the West Coast. Out there 
dealers and factory men are con- 
fident °41 will be a top year in 
sales, possibly exceeding the yard- 
stick ’29, while ’42, they think, will 
be even better. All this construc- 
tion work, building armament 
camps which is going on out there 





REMINISCENT of the recent Gilmore-Grand Canyon economy run: At the 


finish, in the wa 
fered the ‘‘Dese 


of comedy relief, the Las Vegas Chamber of Commerce of- 
Love Buggy,’’ a 1904 


International Harvester creation. From 


left to right: Chris Sinsabaugh, Charles W. Nash, pioneer automobile manu- 
facturer (at the tiller) and Earl Gilmore, president of Gilmore Oil Co. and 


promoter of the contest. 





ONE OF THE social events participated in by the editor of Automotive News 
in Los Angeles was a dinner party at Earl Carroll’s Vanities, with G. V. Orr, 
head of Chrysler Corp. of California, as host. Between acts there was picture- 
taking behind the scenes. This one shows, from left to right, the following 
men: Orr, Slim Barnard of Los Angeles Examiner and correspondent of Auto- 
motive News, and Chris Sinsabaugh. The beautiful chorus girls are unidentified. 





HAL TUTTLE, head of Howard Automobile Co., Buick distributor, enter- 
tained the honeymooning Sinsabaughs at Perino’s the night before they left 
Los Angeles. From left to right: Mrs. Sinsabaugh, Mrs. Tuttle, Sinsabaugh in 
person, Tuttle, Mrs. Slim Barnard and the famous Perino. 


will make those engaged in it 
“nigger-rich,” as one man expressed 
it — they will be so busy at the 
plants they will not have time to 
spend their earnings right now, 
but once through the early rush 
they will be eager to spend their 
windfalls and automobiles are ex- 
pected to profit most thereby. 
* * * 


TALKING TO Monk Saunders, 
zone manager of Pontiac at Los 
Angeles, I got a pretty fair idea 
of the situation. Of course, right 
now, he is more familiar with 
Lower California than the northern 
portion, but he only recently came 
from San Francisco, so he has, I 
think, a good line on the entire 
state. As Monk sees it, Vallejo, 
Navy city of the Pacific, is a seat 
of feverish activity. Due to defense 
preparations under way at Mare 
Island Navy Yard there is not a 
house to be rented in the town, 
it is next to impossible to get a 
room in the hotel and home build- 
ing efforts are unable to keep pace 
with the growth of population. 

Just outside of Vallejo, there is 
a large trailer city — hundreds of 
trailers housing families of men 
engaged in defense work are 
parked in what once was a wheat 
field. From the trailer to work and 
back again is the only traveling 
the Vallejo defense worker does 
now. Business is booming in Val- 
lejo, not only the automotive busi- 
ness, but every business. However, 
this is just the start. Men are 
making $80 a week and over-time. 
There is no place to spend it, but 
when the construction work is com- 
pleted and these workers are paid 
off, there will be the wildest spend- 
ing orgy ever known, he predicts. 
They will want new cars to haul 
their trailers to distant parts. And 
then to occupy the quarters built 
by these men will come thousands 
of sailors and marines with their 
families. So, business looks good 
for new and used cars in Vallejo. 

* *¢ *£ 


FARTHER south, the great canton- 
ment is under construction between 
Paso Robles and San Miguel. The 
town of Paso Robles, normally 
2,500, is today nearly 8,000. Every 
house in the town is taken and 
new house construction is being 
rushed. It was impossible to get a 
room in a hotel and workers — 
hundreds of them — are living in 
trailers. Others came in without 
trailers and are living in automo- 
biles, cooking in the open and 
sleeping in bedrolls on the ground 
beside their cars. These men will 
need cars, either new or _ used, 
when they are paid off and this 
means good business for the auto- 
mobile men along that section of 
the coastal region. 


Farther south at San Luis Obispo 
they are building the cantonment 
for the 40th Division — National 
Guard Troops from California, 
Nevada and Utah. Already San 
Luis Obispo has become a boom 
town. Like other parts of the 
state, workers are living in trailers 
and camping beside the road. Every 
house in San Luis Obispo is occu- 
pied and to get a room in a hotel 
one has to stand in line. When the 
cantonment is completed and the 
division moves in, there will be a 
steady stream of friends and rela- 
tives to visit the thousands of men 
camped there. 

* * * 

STILL farther south on the Casa 
Loma tract near Santa Barbara a 
700-bed general hospital is under 
construction. This will be a great 
contribution to the commercial 
welfare of Santa Barbara and is 
to be permanent, at least perma- 
nent throughout the Army expan- 
sion program. 

Closer to Los Angeles in the San 
Fernando Valley one runs into the 
aviation industry. At any one of the 
plants at any time of day or night 
when shifts are changed, the traffic 
is like 42nd and Broadway on a 
busy day. 


Still farther south along the coast 
at Long Beach and down as far 
as San Diego there is great activ- 
ity. All of which points to a great 
year for the automotive industry 
and already this great buying 
power is being felt by used car 
dealers, as well as those automotive 
merchants who put out new trans- 
portation. 





Automotive News’ Almanac. published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 
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every citizen and worker in De- 
troit who is not in foreign employ. 


For the time being this will seem 
to be a great sacrifice on the part 
of the industry of Detroit to more- 
or-less stop their most lucrative 
production to chart a new un- 
known course through strange 
channels. But let us remember in 
Detroit that while we are giving 
production to the airplane, the air- 
plane will give us a new assumption 
of engineering which in turn will 
present to the automobile city a 
new standard of design. 

We here may laugh at the pro- 
duction structures which the air- 
plane, business hands to us to build 
—full of rivets and tricks, hand 
operations and high costs—but that 
is what we must start with, with- 
out change, as there is a reason 
for every rivet whether the auto- 
mobile man understands it or not. 

The hardest thing for the auto- 
mobile man to understand will be 
that these structures must be 
stronger than anything he has 
ever put into his cars or even 
trucks. Airplanes do not float 
through the air but continuously 
operate in cyclones of their own 
making, with many times the force 
of the Miami hurricane, in process 
of which they must not lose their 
roof or chimney, nor collect water 
in the cellar. Structure is the great 
fundamental of the aircraft busi- 
ness and one thing which the 
automobile business has never seri- 
ously studied. Once Detroit under- 
stands the fundamental problems 
of aviation, then will it start re- 
designing these structures for bet- 
ter production. 

x * * 


I predict that our motor car 
plants, once they learn that the 
liquid-cooled engine is completely 
out for aircraft, will make better 
aircooled aircraft engines than 
have ever been made by anyone 
else and at half the cost. Once they 
have established the fundamentals 
of structure in the plane itself, 
they will build the same strength 
and the same likeness into these 
planes as we now have at a fourth 
the cost. The eventual production 
of Detroit after the war will be 
just as much air trucks and flying 
motor cars as it will be land 
trucks, buses and ground motors— 
while our automobiles will be of 
half the weight, with engines of 
one-third the weight and half the 
cost of present-day powerplants. 
Light weight, simplicity and hidden 


57 Traffic Court Reforms 
Suggested to American Bar 


WASHINGTON. — Fifty-seven 
specific recommendations for re- 
form of traffic courts throughout 
the United States feature the re- 
port of the National Committee on 
Traffic Law Enforcement to the 
American Bar Assn., which was 
made public last week. Special at- 
tention is given in the report to 
various types of ticket-fixing, the 
“archaic” justice of the peace sys- 
tem, treatment of juvenile offend- 
ers and establishment of special- 
ized and effective traffic courts. 


The investigators found in a 
study of 42 cities of more than 
100,000 inhabitants, that, disregard- 
ing automobile thefts and non- 
arrest traffic violations, 40 percent 
of all arrests were for traffic viola- 
tions. In one city nine out of 10 
arrests were for traffic. 


Wilson Names Stanitzke 


Head of Linden GM 
DETROIT.—C. E. Wilson, presi- 
dent of General Motors Corp., an- 
nounces that Otto J. Stanitzke has 
been appointed general manager of 
the Linden division of General Mo- 
tors at Linden, N. J. 


Stanitzke succeeds W. S. Roberts 
whose appointment as vice-presi- 
dent and general manager of Gen- 
eral Motors of Canada, Ltd., was 
announced recently. 


New Tax Threat 

TRENTON, N. J.—A new threat of 
automotive tax misuse is seen here in 
a statement by Governor-elect Charles 
Edison that he would give considera- 
tion to preparation of a single state 
budget, thus eliminating the present 
dual highway fund and general state 
fund. It is understood, however, that 
such a move could not be made with- 
;out a change in existing laws by ac- 
tion of the state legislature. 





machinery will be the new funda- 
mentals of design and style. 


While Detroit has given the 
world the greatest service through 
its prophets and their vision of 
work, hours, wages and safety; 
while it has brought us to new 
standards of living through its 
profits in distributing 98 percent of 
its earnings to labor—yet the old 
era is gone and with it the old de- 
signs and methods. 

We are at a new threshold and 
Detroit is facing its second great 
stage in applying its vision to 
world affairs. The responsibility is 
great. Failure means death for the 
nation and human liberty through- 
out the world. 

We face it with knowledge, un- 
afraid. 

Detroit the Dynamic is become 
Detroit the Aero-Dynamic. 





Illinois Registrations 


At New High in 1940 
CHICAGO.—A total of 2,113,470 
motor vehicles, of which 1,707,512 
were passenger cars, was registered 
in Illinois by owners during 1940, 
it was reported last week by Ed- 
ward J. Hughes, secretary of state. 
Passenger cars also accounted for 
80,823 of the 93,694 gain for all 
types and all years over 1939. 
Trucks showed a drop to 228,889 
last year from 232,888 in 1939. 
Gains were made in trailers, 29,349 
as against 25,296; motorcycles, 7,742 
as against 7,227; dealer demonstra- 
tors, 4,679 as against 4,363, and 
chauffeur driven cars, 135,299 as 
against 11,986. The grand total, as 
well as the number of passenger 
cars, was the largest in history. 





Santry Appointed 
CINCINNATI.—Frank J. Santry 


has 
been appointed central division man- 
ager of Trailer Co. of America. 


“WANT ADS= 


Want a Man? 

Want a Job? 

Want to Buy? 

Want to Sell? | 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 





three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 


WANT AD DEPARTMENT 
AUTOMOTIVE NEWS, DETROIT 





FOR SALE 


<tc ciisatiievtaat ae dciitaaitiaatea 

PACIFIC NORTHWEST Distributorship for 
Chrysler Products, 200 retail, 200 whole- 
sale potential; $25,000 capital required. 
Box 258, Automotive News, Detroit. 


AUTOMOTIVE factory executive leaving 
Detroit offers his Grosse Pointe Farms 
home at a sacrifice. Four rooms first 
floor, four rooms second floor. Conveni- 
ent to schools and lake. Ideal location 
for some executive coming to Detroit. 
Automotive News, Detroit, Box 257. 


NEED A TRAINED EXECUTIVE? 


I WAS assistant to the president of a 
major passenger car manufacturer. I 
was with a leading maker for about 10 
years in domestic and export business. 
Was their European -vepresentative for 
three years and export manager for 
three years. I became assistant sales 
manager and helped form the organiza- 
tion then later was appointed assistant 
to the president. I resigned to come to 
Washington to take over a Washington 
distributorship. Some time ago I sold out 
my interest. Now I am anxious to make 
a connection in the automobile business 
ga Box 252, Automotive News, De- 
roit. 





BUYER WANTED 
COLLECTION SYSTEM—Approved method. 
Prepared for Automotive Trade. Effec- 
tive, inexpensive. Trial suggested. Sam- 
ples and literature sent Free. Write 
today. Mercantile Forms Company, 11 
Avon Street, Providence, Rhode Island. 





AS MODERN AS TOMORROW 


® Enjoy your visit in sparkling 
ings at Chicago's 
very newest hote 


Allan G. Hurst Pere 


Chicago's Horet 


KNICKERBOCKER 
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599.3 miles in less than 14/2 hours elapsed time. 
A hard grueling climb from a 300-foot elevation 
in Hollywood to 7,000 feet at the South Rim of 
Grand Canyon. Over twisting mountain roads, 
through rain, ice and snow — this was the assign- 
ment given every driver in the world’s greatest 
stock car event. @ And look at the grand mileage 
the 23 stock sedans achieved! It’s a tribute indeed 
to the fine design and engineering that has been 
incorporated into 1941 model cars — official proof 
to the motoring public of the better performance 
that is available from modern motors. @ Prior to 
the run every competing car was subjected to a 


23 CARS AVERAGED 22.5 











in the Gilmore Grand Canyon Run 


thorough inspection by the AAA Contest Board to 
assure it being a strictly stock model. During the run 
every car was under the constant observation of 
an AAA official. No trick driving or coasting was 
permitted. @ We congratulate each manufacturer 
and dealer on the excellent showing made by their 
cars in the Gilmore Grand Canyon Run... and we 
particularly want to pay tribute to the fine Ameri- 
can sportsmanship which each of the drivers ex- 
hibited at all times in this highly competitive na- 
tional event. 

EARL B. GILMORE, President 

GILMORE OIL COMPANY 


MILES PER GALLON 
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